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Texan Runs One 
Man Company To 
Write Freak Risks 


Price K. Jelena. of Houston, 
Takes Chance Upon Almost 
Anything 


COVERS CATS AND DOGS 


Blue Ribbon Chickens and Wives’ 
Engagement Rings Are Grist 
To His Mill 


The insurance fraternitysof Houston, 
Tex, are watching with a great deal of 
interest the operations of Price K. John- 
son who went to that city in 1912 to go 
with the agency which is now Cravens, 
Dargan & Co.; the de- 


partmental managers of that agency, but 


who is One of 
who is on his own as an individual un- 
derwriter. In the latter capacity he 
seems to have hit upon something novel 
and his ingenuity and daring with the 
risks which he assumes deserve a niche 
in the hall of insurance fame. 


Describes His Operations 

Tue Eastern UNbERWRITER asked Mr. 
Johnson to explain his activities and he 
offers the following explanation to this 
paper: 

“T write individual policies having no 
connection with any firm, corporation, 
association or Lloyds. The liability is all 
individually 
confine 


and carried. I 
acceptances to 


amounts subject to 


assumed 
my reasonable 


one loss and keep 
premiums and individual guaranty fund 
in a savings account which I have at a 
local bank. 

“As to what I write I might say every- 
thing which looks good to me and which 
I think will turn a profit. I have found 
that there is a demand for insurance of 
various kinds which the assured finds 
difficulty in getting. Of course, some 
of the risks I assume would be assumed 
by the regular stock companies, mutuals, 
reciprocals or Lloyd’s; and then again 
an assured might run around town visit- 
ing evey insurance office and not be 
able to obtain the protection which he 
desires, 


Pays No Commissions 


“Now, as to what I write, there is, of 
course, the jewelers’ block and the all- 
cover or what the: British call Compre- 
hensive Policy. I write livestock which 
Naturally is in considerable demand in a 
State having the agricultural resources 
of Texas. But under the heading of live 
stock I can include dogs, cats and sim- 
ilar pets from all kinds of death from 
any cause. My chief activities are in 
dealing with classes not sought by the 
Insurance companies and I really began 
this venture in answer to numerous re- 
quests reaching the large general agency 
of Cravens, Dargan & Co. for insur- 
ance on such risks as blue ribbon win- 
ners in chicken and dog shows, cats 

(Continued on page 29) 





























Assurance Company, Ltd., 
of London 
100 William Street, New York 
A corporation which has stood the test | 
of time! 143 years of successful business 
operation. World-wide interests. Abso- 
lute security. 
Excellent Service and Facilities 
Indemnity Company — - H 
75 Maiden Lane, New York 
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A factor 


in your choice of a company 
to represent 


The Insurance Company of North America 


laid the foundations 


system. It is only natural, therefore, that 


its service policies should offer agents every possible benefit and assist- 


North America co-operation includes prompt attention to every 


engineering service on individual risks, and 


extensive national advertising in the interests of the North America 


Insurance Company of North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North Amentca 


every form of insurance except life 
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Forward Step 


The Salary Savings Plan opens a new and broad field of life insurance 
This Company has adopted it, and thus maintains its 
front-rank place among the progressive companies whose leadership has 


initiative. 


This Plan gives life insurance at its best to groups of salaried em- 
ployees and wage-earners in return for monthly premium payments. 


Always room in this organization for men and women who have the 
forward look, and who work with intelligence and industry and in- 
tegrity. Unexcelled service, together with three fine monthly agency 
publications and first-class advertising literature, supply our representa- 


equipment. 


al Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 
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Commissioner Smith 
Again Takes Up 
Disability Cudgels 


Tells Agents of Wisconsin Com- 
pany That These Benefits 
Result in Discrimination 


ACTUARIES’ REPORT SOON 


Says It Will Be Shown That 
Experience Is Bad and 
Rates Low 


In an address delivered before the con- 


vention of the National Guardian Life 
at Madison, Wis., a few days ago In 
surance Commissioner’ Smith of Wis 
consin, makes a forecast of what will 
be reported by the joint committee of 
the Actuarial Society and the Ameri 
can Institute of Actuaries appointed 


sometime ago to study the experience 


of companies under the disability clause. 


He says in part: 

“This report will be out within a short 
time. Actuaries are generally agreed 
that the report will show a decidedly 


unfavorable experience and that a rate 


increase will be recommended.” 
Disability Premiums 

In his introductory remarks he quotes 

the Connecticut Insurance Report 

the 1923, to the effect that 

thirty-three life insurance companies re 


from 
for year 
ported a premium income for disability 
half 
“which is more than the entire 


benefits of 


of dollars 


ixteen and a millions 
premium income of eighteen out of the 
thirty-three companies.” 
1923 by those 


benefits amounted to 


The payments 
made in for 
$5,606, 


380, “which is more than twenty out of 


( ompanies 


disability 


the thirty-three companies paid in death 
claims.” Mr. Smith estimates that 
60 to 70% of the 
to standard lives 
that 

would be larger were the benefit granted 


irom 


policies now being 


issued include disabil- 


ity benefits and this percentage 


to all applicants. 
Attempt to Change Code 

In discussing the codification of the 
Wisconsin laws which he had prepared 
and presented to the last Wisconsin leg 
islature, “but which it, in its wisdom, did 
not adopt,” he told of the section which 
provided in effect that if the premiums 


for the disability benefit are less than 
is required to provide for the benefits, 
expenses and reserves and tend to <dis- 


crimination and an encroachment on the 
funds of other policyholders or in a re 


duction of the dividends, the commis 
sioner shall notify the company of his 
purpose to prohibit the further issuance 
of any such disability clause. 


In explaining his reasons tor wanting 
this amendment he said: 
“Of course, all of this arises out of the 


fact that the clauses as now used go 


wav beyond the limits first staked out. 
Originally the benefit was designed only 
(Continued on page 10) 
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MEASURES OF SERVICE 


NEW YORK LIFE INSURANCE COMPANY 





Non-forfeiture Options 





Ix OUR SECOND MEASURE OF SERVICE attention was called to the fact that in 
every whole life or endowment policy there is a Savings Element. This Savings Element in 
New York Life policies is carefully protected against loss by discontinuance of payment of 
premiums, alter a certain number of premiums have been paid. Non-forfeiture provisions 
in policies as now issued provide for (1) paid-up insurance for a reduced amount payable at 
the same time as the original insurance, or (2) for term insurance for the face of the policy 
during a limited period. lor the first—application must be made within three months after 
default in payment of premium; in case no application is made, the second becomes effective 

automatically. The Savings I*lement cannot, therefore, be lost by inability to continue the 
payment of premiums after a certain number have been paid, nor by forgetfulness or neglect. 


These provisions are effective after three full years’ premiums have been paid upon 


life policies, and after two full years’ premiums have been paid upon most forms of endow- 
P ment policy. 





THE NEW YORK LIFE A PIONEER IN THE INTRODUCTION 
OF NON-FORFEITURE PROVISIONS | 


Until 18600 no American life company doing a general business issued policies with 
non-forfeiture provisions. At a meeting of the Life Underwriters’ Convention held in May, 
1800, the subject was discussed at considerable length. It was found that every company but 
one paid surrender values, either in cash or paid-up insurance, after about the fifth year, 
provided the policies wer’ surrendered before lapse. A committee to which the subject was 
referred reported against any definite contract on the subject. 


ee 


On June 13 following, the Trustees of the New York Life authorized the issue of 
10-payment life policies with non-forfeiture provisions, and the first of such policies was issued 
on August 13. The Company’s action on this subject preceded the enactment of the first 
non-forfeiture law—that of Massachusetts—-by about eight months. 

The following examples illustrate the working of New York Life non-forfeiture pro- 

visions under policies as now issued. 
Under an Ordinary Life policy issued on a life aged 35, the paid-up insurance after 
three years’ premiums have been paid is $73 per $1,000 or the insurance for $1,000 is auto- 
matically extended for 3 years and 217 days. After ten years’ premiums are paid the paid-up 
insurance is $290 per $1,000, or the insurance is automatically extended for 13 vears and 2] 
days. Under a 20-year aie vinccmnes policy upon which ten years’ premiums have been paid 
the paid-up endowment is $539 per $1,000, or under the term extension option the insurance 
for $1,000 is extended to the end of the endowment period, at which time a cash endowmert 
of $460 is paid if the insured is still living. 





Can the New York Life serve you under a contract with these provisions? 





NOT A COMMODITY—BUT A SERVICE 


DARWIN P. KINGSLEY, President. 
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Association Called 
Commercial By Smith 


A LETTER FROM SPECTATOR CO. 
Publisher Backs Up E. J. Wohlgemuth, 
Who Criticized Book-Selling Activi- 
ties; Charges Favoritism 

Arthur L. J. Smith, president of The 
Spectator Co., which for many years 
jias been an important factor in the field 
of insurance literature, not only as a pub- 
lisher of books and discoverer of literary 
talent among the insurance people, but also 
as a newspaper publisher, has written the 
following letter to Tur Eastern UNDEr- 
WRITER: 

I have read with much interest and 
pleasure your editorial commenting on 
the open letter by E. J. Wohlgemuth to 
the National Association of Life Under- 
writers about its book selling activities. 

Permit me, to suggest the thought 
however, that any casual reader, scan- 
ning your article, might gain the idea 
that the entrance of the National Asso 
ciation mto the business of book selling 
and publishing for profit was a compar- 
atively new venture, now pointed out for 
the first time, whereas this has been 
going on for many years and “The Spec- 
tator,” in issues covering a period of ten 
years or more, has pointed out this 
growing evil, looming higher and higher 
in the insurance publishing firmament. 

“The Spectator” has always com- 
mended, in common with life insurance 
managers and thinking agents, the value 
of the national association and of local 
life associations in planning courses of 
study and teaching their members and 
the public the need of research into the 
principles and practice of life insurance. 
In other words, the national association 
has its fine opportunity for uplift in the 
life insurance world, in engaging in the 
distribution of free literature, so far as 
possible, and in using the established in- 
surance publishing houses to aid the as- 
sociation in widely distributing educa 
tional matter for the benefit of life in- 
surance. 

I am enclosing an article, entitled 
“Text Books and the National Associa- 
tion,” which was written by me and 
published in “The Spectator” of Septem- 
her 14, 1916. This article, published nine 
vears ago, was prophetic of present con- 
ditions and, as a matter of fact, very 
aptly describes the situation in the case 
of the national association today, except 
that, at the present time, there are more 
life insurance books in the field. In fact, 
as Mr. Wohlgemuth points out in his let- 
ter, the insurance field at the present 
time is one which is already over- 
crowded with good books; so that there 
is no room for uplift organizations, 
such as the aims of the national associa- 
tion are thought to cover, in the opin- 
ion of many of its members, to engage 
in the publishing business. 

Has Protested for Years 

For more than ten years “The Spec- 
tator,” therefore, has editortally pro 
tested against having the National Asso- 
ciation of Life Underwriters conduct a 
publishing and book selling business for 
profit in competition with established in- 
surance publishers. In other words, the 
National association, in its publication 
activities, is in the position of pretend- 
ing altruism and practicing commercial- 
ism, 

_ While the association has been stead- 
ily practicing rebating on insurance pub- 
lications, its officers and trustees have 
loudly maintained that one of the chief 
reasons for its existence is to fight and 
prevent rebating in life insurance. There 
Is a very large proportion of the mem- 
bership of the association firmly opposed 
to rebating in life insurance. Indeed, 
shall I say that the entire membership 
scrupulously refrains from practicing 
rebating? Consistencv would require 
that the members should resign from an 
organization which practices rebating in 
another form. If they look fairly at the 
interests of the insurance publishers in 
considering this matter, they should view 
with attention the lesson taught by that 
(Contnued on page 6) 























SATISFACTION 
GUARANTEED 


The creation of an estate is a laud- 
able and worthy object. It takes years 
of hard work and thrift and_ self- 
denial, and the study of economy in its 
most minute details. Little by little 
the money and the property are accu- 
mulated until the head of the house 
begins to see his efforts take substan- 
tial form and the realization of his 
hopes of years ago. Then comes the 
day he makes his will, “I hereby be- 
queath to my beloved wife all my 
money, property and household 
goods.”” Ah, yes, but he cannot leave 
to her his ability to run the estate and 
to guard it against the mistakes that 
it took him years of careful study and 
keenest watchfulness to overcome. 
How different with a Monthly Income. 
A never changing amount for a cer- 
tain stated period or a guaranty that it 
will continue throughout her lifetime. 
Don’t you think many men would be 
interested if you asked the question, 
“How would you like a check to come 


to your wife every month when you 
pass on?” 


The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 
Enwarp D. Durrietp, President 


















































Ganse and Edwards 
Answer Book Critics 


DISCUSS WOHLGEMUTH RAPS 





Local Official Sentiment Is “Let ’Em 
Rave”; What President J. W. 
Clegg Has to Say 
The reaction to the sensational criti- 
cisms of book-selling activities of the 
National Association of Life Under- 
writers made last week by E. J. Wohl- 
gemuth, Western publisher, backed by 
the Spectator Co., New York, was sought 
by Tue Eastern UNbERWRITER this week 
from publishers of books boosted by 
the association; from authors of life in- 
surance books, and from persons in an 
executive or committee relationship to 
the association. The sentiments ex- 
pressed ranged all the way from “Let 
‘em rave” and “What's all the shootin’ 
about?” to a defense of the National 
Association. One representative of the 
association who did not want to be 
quoted said: “It’s a journalistic rocket, 
with lots of sparks for a time, and will 

fall with a thud.” 

What President Clegg Has to Say 

For the most part publishers and au 
thors declined to be quoted. Among the 
New York leaders in the association 
there was a general disinclination to be 
interviewed. 

President J. W. Clegg of the National 
Association said to THe Eastern Un- 
DERWRITER ! 

“Tl regret very much that Mr. Wohlge- 
muth has decided to attack the National 
Association of Life Underwriters be- 
cause | think it will do no one very 
much good, especially those who are 
doing the attacking. 

“Whatever action the association has 
taken has been after mature thought of 
the trustees and therefore | think it 
is the trustees who must speak if there 
is any cause to do so.” 

Not Rebating, Says F. W. Ganse 

Franklin W. Ganse, general agent oi 
the Columbian National, Boston, and 
one of the most expert of the insurance 
authors, his specialty being inheritance 
insurance, took up the cudgels for the 
association’s book department, making 
this statement to THe Eastern UNper- 
WRITER : 

“Suppose that by publishing, stimulat- 
ing others to publish, and selling life 
insurance works the National Associa- 
tions gets worth while books published 
and in the hands of life underwriters 
which would otherwise never be pub 
lished or reach them? That would seem 
to be a natural thing for such an or- 
ganization to do and the end in view 
would certainly be a worthy one. 

“Mr. Wohlgemuth says that it is not 
legitimate for the National Association 
to engage in such business at a_ profit. 
Why not? He also raises the question 
whether the National Association should 
endorse meritorious works like the Dia- 
mond Life Bulletins which it does not 
handle. My _ idea is that it should 
through ‘Life Association News’ review 
and endorse every good work which 
makes its appearance and | can remem- 
ber several works which it has praised. 

“I do not think the National Associa- 
tion should try to divert orders bonafide 
sold by any salesman or other organi- 
zation. 

“Does the National  Association’s 
course in this matter constitute rebating? 
I do not think so and believe Mr. Wohl- 
gemuth’s statement should have been 
backed up by more argument at this 
point. 

“The Y.M.C.A. through the Y.M.C.A. 
Press publishes and sells many pieces 
of literature to its membership and | 
believe has been the means of putting 
out works of value which would not 
otherwise have been brought to their 
attention. Is its course in that matter 
illegitimate and rebating? I do not 
think so. 

“My knowledge of such matters does 


(Contnued on page 6) 
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Wilbur S. Johnson 
Passes Away at Home 

PRUDENTIAL VICE-PRESIDENT 

45 Years of Service; Was Comptroller 


and Senior Director; Organized Com- 
pany’s Accounting System 


Wilbur S. Johnson, vice-president and 
comptroller of The Prudential, who 
started with the company 45 years ago, 
only five vears after its organization by 
the late John F. Dryden, died of heart 
disease last Thursday at his home in 
Kast Orange, N. J. Mr. Johnson, in his 
sixtv-eighth year at the time of his 
death, had frequently been referred to 
by his associates as the “last of the Old 
Guard.” Since the date of his appoint 
ment to service as a junior cjerk, on 
January 3, 1880, he had by virtue of 
earnest effort and a faculty for quickly 
grasping the intricacies of insurance ac- 
counting, steadily isen to the high post 
he occupied at his death. Only last Jan 
uary he had been honored by President 
Kdward D. Duffield and other officials of 
the company upon the completion of his 
forty-fifth year of service. A dinner was 
tendered in his honor then at which Mr. 
Johnson was surprised with the presenta 
tion of a loving cup to mark his service 
anniversary 

A Career of Crowded Activity 
February 2, 1857, 


Born in Paterson, 


Mr. Johnson was educated in the public - 


schools of this city, following which his 
career with The Prudential began. In 
January, 1895, he was made cashier, and 
in. 1902) appointed comptroller. Six 
months later he was elected to the board 
of directors, being renominated for the 
directorship twenty-three times and 
senior member of that body at his death. 
On January 9, 1905, Mr. Jolinson was 
elected fourth vice-president, advancing 
to third vice-president in 1912 and sec 
ond vice-president in 1913, In 1918 the 
numerical order of the vice-presidents 
was abolished and those holding the title 
became of equal rank. As chairman ot 
the building committee of The Pruden 
tial’s board of directors, Mr. Johnson 
had been very active in recent months 
with the plans for and erection of the 
new wing being built by the company, 
Washington, Bank and Academy streets. 


Responsible for Pru’s Accounting 
System 


Finance was Mr. Johnson's specialty 
and he was largely responsible for the 
development, installation and operation 
of the accounting system now in use in 
The Prudential. His ability along those 
lines brought about his election as vice 
president and director of the I£ssex 
County Trust Company of East Orange, 
and made him much sought after to 
carry the financial problems of drives 
for welfare and other work in_ the 
Oranges. 

During the Liberty Loan drives Mr. 
Johnson bore much of the brunt of di- 
recting the collection of the money and 
later he played a prominent part in the 
drives of the Welfare Federation of the 
Oranges, of which organization he was 
President at the time of his death. 


Some of His Affiliations 


Mr. Johnson had also served as chair- 
man of the East Orange Zoning Com- 
mission and was a member of the board 
ot trustees of the East Orange Free 
Public Library. 

In politics Mr. Johnson was a Repub- 
lican. He was a member of Grace Epis- 
copal Church of Orange and affiliated 
with the Newark Chamber of Commerce, 
Newark Athletic Club, Newark Country 
Club, Essex County Country Club, Down 
Town Club, Essex Club, New Jersey His- 
torical Society and the Blooming Grove 
Hunting and Fishing Club. 

Mr. Johnson married Virginia W. 
Wrightman of this city, who died in 
April, 1919. He is survived by two sons, 
Carroll W. of Madison and Wilbur Wal- 
lace Johnson of East Orange. 

Funeral services were held at his home 
last Saturday afternoon. Interment was 
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in the family mausoleum in Mt. Pleasant 
Cemetery, Newark. The honorary pall 
were Mr. Johnson’s associate 
vice-presidents of The Prudential, 
Colonel Oscar H. Condit, president of 
the Essex County Trust Co. of East 
Orange; Oscar Schoener, chairman of 
the Welfare Federation of the Oranges; 
Charles H. Martens, mayor of East 
Ordnige, and Harry C. Thompson, asso 
ciate comptroller of The Prudential. 


bearers 


TRIBUTE TO O. J. ARNOLD 


President R. W. Stevens of Illinois Life 
Says It’s Great Compliment to Head 
Northwestern National 


In announcing the resignation of O. J. 
Arnold as secretary and actuary of the 
MWlinois Life to accept the presidency of 
the Northwestern National Life, Presi- 
dent R. W. Stevens of the [llinois Life, 
paid the following tribute to his old 
friend and associate of many years: 

“Mr. Arnold entered the service of the 
Iinois Life in July, 1897; in 1899 he was 
made Assistant Secretary, and in 1901 
he was elected Secretary, Actuary and 
Director. His period of service, there- 


fore, covers practically the entire life- 
time of this company. 
“To ©. J.’s legion of friends in the 


Illinois Life organization, no comment 
as to his abilities and the extent to 
which he has been a_ factor in the 
growth and development of the Illinois 
Life is necessary. The Northwestern Na- 
tional Life is one of the largest of the 
middle-western companies having more 
than two hundred millions of insurance in 
force and more than twenty millions of 
assets. Its board of directors includes 
the names of many of the financial and 
industrial leaders of the Northwest, To 
be sought out by such a group of men 
to head sich a financial institution is 
as great a compliment as could be paid 
to any man. With a field as large as 
the Northwestern National’s directors had 
to choose from, because of the import- 
ance of the position offered, it is no 
mean compliment to the Illinois Life 
fusurance Company that such men 
found their leader in our home office. 

“Because of Mr. Arnold’s long and in- 
time te association with Mr. James Stev- 
ens + myself, it was not until after 
long and earnest consideration and con- 
ference that it was decided that the 
opportunity for insurance service which 
was offered him should be accepted. 

“Mr. Arnold’s resignation as Secretary 
and Actuary of the Ilinois Life will not 
be accepted by our board until such time 
as matters pending which require his 
personal attention are closed. He re- 
tains his Hlinois Life holdings and will 
continue as a director of this company, 
as well as of the Hotel La Salle Com- 
pany, Chas. A. Stevens and Brothers and 
the Stevens Brothers Corporation, in 
each of which he is one of the major 
stockholders.” 


75 APPS IN 75 DAYS 


Successful Cunwalen af J. T. Ready, 
Kansas City Agent; Even Sells His 
Grocer and Druggist 


John T. Ready, as alert as his name 
signifies, holds the distinction among 
National Life of Vermont agents of hav- 
ing secured 75 applications in a period 
of 75 days. Mr. Ready is a member of 
the Kansas City agency of the company. 
During his campaign he interviewed 
among others the owners of the stores 
where he had accounts. Calling on his 
grocer to pay his bill, he brought up the 
subject of life insurance and discovered 
that there was need for additional in- 
surance. The case was closed without 
difficulty. 

Mr. Ready also spoke to a young man 
working in a drug store who had just 
been graduated from a pharmaceutical 
college. The druggist heard the con- 
versation and said to the clerk, “Sny- 
der, you ought to have some insurance. 
If you will secure a $1,000 policy I will 
pay the first premium as your graduat- 
ing present.” 




















THAT AIN'T NOTHIN’ 
1 GOT A NEW KIND | 

Oo’ BAIT AN,! BET I'LL 
KETCH MORN YOU DID 
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Since this cartoon was published 
the little fellow on the right 
has already made his first 
catch. This July showed an 
increase of more than a mil- 
lion over July, 1924. 


The 342% guaranteed interest re- 
fers to the recent announce- 
ment that the Union Central 


will guarantee that rate on 
funds left with the Company 
under settlement options. The 


previous rate was 3%. Accord- 
ing to present schedules the 


new rate will be increased by 
142% surplus interest, making 
a total of 5%. 


Salary Savings Insurance is an- 
other of the Union Central’s 
recent strides along the path 
of progress, which makes it 


easier for the agent to increase 
his income. 


The Union Central 


Life Insurance Company 
CINCINNATI, OHIO 
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Penn Mutual Program 
for Swampscott Meet 


300 AGENTS PLAN TO ATTEND 
Three Days of Business and Recreation 
September 14 to 16; Company 
Executives Expected 
A splendid program has been prepared 
for the third annual eastern regional 
convention of the Penn Mutual to 
be held at the New Ocean House, 
Swampscott, Mass., Septembe 14 to 16 
inclusive. President William A. Law will 
deliver the address of welcome and other 
officers of the company will be present 
to address the men. As many as three 
hundred agents are expected to attend, 
the qualifications being at least $150,000 
paid-for production during the club year. 

The topics scheduled are as follows: 
Monday, September 14, 9:00 A. M. 
J. Elliott Hall, New York, 
Address of Welcome 

Law, President. 


Presiding. 


—William A. 


“How to Sell Small Monthly Income 
Policies’—Wm. B. Lee, Jr., The M. R. 
Miller Agency, Rochester. 

“In the Actuary’s Shop’—George R. 
White, Associate Actuary. 


“The Blue Book”—By the J. 
Hall Agency, New York. 

What It Is—Stuart D. Warner. 

How It Works—David B. Adler 
(a Sales Demonstration) 

A Stranger—Nelson A. Hall 

A Friend—Wm. F. Price. 

A Stranger—Albert Hopkins. 

Monday Afternoon, 2:00 P. M. 

Golf Tournament at Unicorn Country 
Club. 

Ladies’ Bridge Tournament. 

Tuesday, September 15, 9:00 A. M. 

Edgar G. McWilliam, New York, 
Presiding. 

Address by William H. Kingsley, Vice- 
President. 

“Some Things I Have Learned in Sell- 
ing Life Insurance’—O. IF. Pfizenmaier, 
Home Office Agency. 

“Administration of 
surance and 


Elliott 


Trusts by Life In- 
Trust Companies’—E, Paul 
Huttinger, Legal Division. 

“What A Woman May Accomplish in 
Life Insurance’—Mrs. Ida K. Golden, 
The McWilliam & Hyde Agency, New 
York. 

“How to Sell Educational Insurance’ 
—George A. Goodridge, The J. Elhott 
Hall Agency, New York. 

Sales Demonstration—Harry W. Slay- 
ton, The L. C. Slayton Agency, New 
Haven. 

Tuesday Afternoon, 2:00 P. M. 

Golf Tournament at Unicorn Country 
Club. 

Automobile Trip Along North Shore, 
visiting Marblehead, Salem, Beverly, 
Manchester, Magnolia and Gloucester. 

Banquet in Evening. 

Wednesday, September 16, 9:00 A. M. 

Edward R. KEckenrode, Harrisburg, 


Presiding. 

‘Approved as Applied For’—Dr. 
Henry K. Dillard, Assistant Medical 
Director. 

“Our Penn Mutual Service’—Fred R. 
Wood, The C. C. Miller Agency, Bos 
ton. 


Endowments” 


McWilliam & 


“How to Sell Optional 
—Willis J. Blackwell, The 
Hyde Agency, New York. 

“Our Business Insurance Service” 
Malcolm Adam, Associate Supervisor. 

Sales Demonstration—‘An Average 
Monthly Income Presentation — Ap- 
proach—Sales Talk—Answers to Objec- 
tions”’—J. Elliott Hall, New York. 

“Good-Bye”—Stewart Anderson, Man- 
ager Bureau of Field Service. Adjourn- 
ment. 


A Policy a ‘a Week Sold for 
303 Consecutive Weeks 
An example of consistent production 
is found in Wright Bros. of the Ohio 
Agency of the National Life of Ver- 
mont. This agency has sold one or more 
National policies each week for 303 con- 
secutive weeks. 











Phone 
Cortlandt 2030 





New England Mutual Life 


Foreign Travel Business 
South America—China—Japan—India 
At standard rates (Life 20) 


For sixteen years the brokers’ office 


BALDWIN 


5th Floor (Entire) 
5 Maiden Lane 


5 Seconds from Broadway 








HONOR PRESIDENT A. F. HALL 


Founder of Lanosle. ‘National Life Given 
Dinner by Staff on Company’s 
20th Anniversary 
Commemorating the sale of the first 
Lincoln National Life Insurance policy 
on September 1, 1905, just twenty years 
ago, a banquet attended by fifty officers, 
directors and department Jheads of the 
company was given at the Fort Wayne 

Country Club last Tuesday night. 

President Arthur I*. Hall, organizer of 
the company, was the guest of honor. 
He received at the hand of Vice-Presi- 
dent and Manager of Agencies Walter T. 
Shepard a valuable scarf pin which was 
a gift from the general agents of The 
Lincoln National Life in recognition of 
the services of President Hall. 

Samuel M. Foster, 
soard of Directors of The 
tional Life, 
recited many interesting 
with Mr. Hall and Counsel 


chairman of the 
Lincoln Na- 
acted as toastmaster. He 
experiences 


Daniel B. 


Ninde in the days when the new com- 
pany was being organized in Fort 
Wayne. President Hall reviewed at some 
length the history and growth of the 
Fort Wayne company from its modest 
beginning until it now has $380,000,000 
of insurance in force and assets of more 
than $28,000,000. 

Theodore Wentz, who purchased the 
first Lincoln National Life policy, was 
called upon for a_ brief a Other 
talks were given by Colonel T. Knox 
of Chicago, Henry KE. Morton ne Mus 
kegon, Michigan, directors; Walton H. 
Ingham, one of the i agents of the 
company, and Dr. ¢ . English, medical 
director. 


GUARDIAN LIFE GUTING 
The fourth annual outing of the Guar- 
dian Life home office association will be 
held Saturday afternoon, September 19, 
at Narragansett Inn, Lindenhurst, Long 
Island. The cost will be $4.00 per per- 
son. 





as 3000%. 


much “cold” canvass. 





Fieldmen Profit 
by This 


r 1924 The Guardian’s Prospect Bureau yielded an 
average profit to fieldmen of 600% in commissions 
over their investment. In some sections it ran as high 


It is easy to see how the Prospect Bureau can be the 
basis of success. It shortens the selling process. It fur- 
nishes “live” leads in adequate number. It eliminates 


The Prospect Bureau is one reason why a good many 
of the better producers are casting their lot with us. 
One new comer, a general agent, brought with him an 
agency organization of nearly three hundred men. 


Let us tell you the whole story of what The Guardian is 
doing to better the fieldman’s success. 


T. LOUIS HANSEN, Vice President 
THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 
Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 























Evening Courses in 
Insurance Sciences 


PROMINENT MEN INSTRUCTORS 


Columbia Uaieerday and New York Uni- 
versity Announcement of Courses 
Covering All Departments 
Evening courses in the insurance 
sciences will be given in this city during 
the winter and spring at Columbia Uni- 
versity and at New York University, 
the courses now scheduled being the fol- 

lowing : 


Columbia University, Morningside 
Heights 

LIFE INSURANCE 
practice of life 
sion. Joseph B. Maclean. 

THE LIFE INSURANCE COM- 
PANY—Organization and functions of a 
life insurance company. Spring session. 
Valetine Howell. 

INSURANCE STATISTICS—Princi- 
ples and methods of statistics applied to 
historical and administrative problems of 
the insurance business. (Winter ses- 
sion.) Assigned readings in insurance 
history, law, economics, accounting and 
administration, with one original study 


-Principles and 
insurance. Winter ses- 


by each student. (Spring session). F. 
W. Kopf. 

CASUALTY INSURANE—Flements 
of the casualty insurance — business. 


Workmen's compensation, 
insurance and 
lines Spring 
bacher and 


automobile 
miscellaneous casualty 
session. G. EF. Michel- 
associates. 


New York University, Washington 

quare 

INSURANCE ACCOUNTING—Fund- 
amental principles of fire, casualty and 
life insurance accounting. Monday, 7 :15- 
9:00. Wall Street Division. Professor 
Ackerman. 

INSURANCE LAW AND _ PRAC- 
TICK—Critical examination of fire, life, 
accident and health insurance law. Tues- 
day and Thursday. Professor Ackerman 
and Mr. Hardy. 

PRINCIPLES OF INSURANCE — 
Underlying principles of insurance. 
Tuesday and Thursday. Professor Ack- 
erman and Mr. Hardy. 

LIFE INSURANCE 
life insurance. ‘Tuesday, 


Principles — of 


6:00-7:45. Feb 


rvary-June session. Professor Acker- 
man. 
FIRE INSURANCE—Inspection, rat- 


organization, ete., of fire in- 
Wednesday, 6 :00- 


ing, office 
surance companies. 


7 45. Professor Ackerman and Mr. 
Hardy. 
CASUALTY INSURANCE—Personal 


accident and health, corporate bonding, 
automobile, steam boiler, workmen’s 
compensation and other forms of cas- 
ualty insurance. Wednesday, 6:00-7:45. 
Professor Ackerman and Mr. Hardy. 

Information regarding the courses may 
be obtained from Secretary, School of 
Commerce, Accounts and Finance, New 
York University, Washington Square, 
East, New York City, and from Secre- 
tary of Columbia University, Morning- 
side Heights, New York City. 


HONOR PRESIDENT SEAY 

The field force of the Southland Life 
under the direction of Vice-President 
Clarence E. Linz, put on a production 
campaign in honor of President Harry 
L. Seay during August which broke all 
standing records of the company. The 
total was 1,094 applications for $3,124,- 
270 of written business with about 300 
agents participating. A. C. (Tex) Bay- 
less of Houston | was the leader. 


SHERWOOD SMITH ADVANCED 
Sherwood S. Smith, agency inspector 
of the John Hancock Mutual Life, has 
been made associate general agent for 
the company at St. Louis. Mr. Smith 
started with the Paul F. Clark agency in 
3oston and because of his success and 
ability was appointed as an agency su- 
pervisor. 
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Answer Book C 


(Continued from page 3) 





not warrant my putting up an argument 
in Opposition to Mr. Wohlgemuth, but 
his letter seems to me stronger in ar- 
bitrary statements than it is in argu- 
iments justifying the same.” 


Association An Aid to Newspaper 
Publishing Concerns 


J. Stanley Edwards, manager Aetna 
Life, Denver, former president of the 
association and also an author, said to 
this paper: 

“T believe the National Association per 
forms useful service to the life insur- 
business in distributing meritorious 
lite insurance publications. The Nation- 
al Association 1s organized not for profit. 
None of its officers or trustees receive 
any compensation. [Editor's note: An 
Everett N. Ensign, execu- 
and editor of the associa- 
Wspape! | 


Ace 


exception 1s 
tive secretary 
tion Tit 

“The small membership dues are not 
sufficient to carry on its work without 
the profits from publications; hence, the 
sary for a publication department. 
Phere should be a legitimate field for its 
activity without it being regarded as a 
competitor of other insurance publish 
On the i 


a distinct help to all, insurance publish- 


neces 


ers 


contrary, the association 1s 


ing concerns through the organization 
it has effected among life insurance men 
and the work it has done and is con 
stantly doing to encourage reading and 
study among insurance salesmen and in 


lifting life insurance selling to a plane 


that attracts and demands trained men. 
“The National Association has done 
more to create and widen the market for 


material put out by other insurance pub 


lishers than any other one agency and 
if its income becomes sufficient to ex- 
tend association ideals more largely 
among the life insurance men of the 


United States it 
the selling 


will still further extend 
market of high-grade insur 
ance journals and publications by bring 








THE EASTERN 
UNDERWRITER 












September 11, 1925 








1¢ business.’ 
Dr. John A. Stevenson, principal in- 
surance adviser of Harper & Bros., and 
a powerful and prolific author, said he 
did not care to be interviewed. Dr. 
Griffin M. Lovelace is in Oklahoma run- 
ning a class. 

J. B. Maclean Endorses Wohlgemuth 
J. B. Maclean, who is one of the ac- 
tuaries of the Mutual Life; who has 
written valuable books and articles, and 


who has also taught life imsurance 
classes, agrees with the critics of last 
week, and he said to THe EAstern 


UNDERWRITER : 

“The only comment I have to make 
is that | think Mr. Wohlgemuth is ab- 
solutely right. I do not take this view 
because | do not happen to be one of 
the ‘clique of favorite authors,’ but be- 
cause | think his arguments are perfectly 
sound. Apart from the ethics of the 
subject, | doubt very much if it is nec- 
essarily to the advantage of the insur- 
ance business generally, to have the as- 
sociation undertake activities of this 
kind, which are outside of the sphere 
of work for which it is best qualified.” 

Books and Authors Now Advertised 

In the current issue of the “Life As- 
sociation News” there is a long review 
of Leon Simon’s new book on_ inheri- 
tance taxation which is the latest book 
of the Harper’s Life Insurance Library, 
the review being written by Franklin 
W. Ganse, of Boston. There is a story 
relative to the new series of educational 
books to be published by the newly or- 
ganized F. S. Crofts & Company, New 
York City, Mr. Crofts formerly having 
been with Harper & Brothers. The in- 
surance men who will write books in the 
include Edward A. Woods, Gra 
ham C. Wels, Winslow’ Russell, W. 
Lyle Reid, Hugh D. Hart, Charles J. 
Rockwell, J. Stanley Edwards, J. E. 
Bragg, Mansur B. Oakes, Ernest Judson 
Clark and Arthur HH. Reddall. Mr. 
Woods, Mr. Wells and Mr. Clark are 


Series 


ritics ing more thinking and reading men into former presidents of the National As- 
t 


sociation. 

A page ad signed by the National As- 
sociation of Life Underwriters is de- 
voted to a new booklet of thirty pages 
entitled, “Advance Life Underwriting,” 
being a study of life insurance trusts. 
The book sells for 50 cents a copy and 
there is a rate of 35 cents a copy for 
1,000 or more copies. There is also a 
page ad signed by the National Associa- 
tion of Griffin M. Lovelace’s book, “The 
Functions Outlined.” There is a page 
ad of a number of books in the Harper’s 
Life Insurance Library, the authors in- 
cluding Leon Simon, Griffin M. Lovelace 
and Edward A. Woods. 

There is another page ad of insurance 
trusts and the reorganization of estates. 
There is a half page ad of the book by 
Kenagy and Yoakum on the “Selection 
and Training of Salesmen.” There is a 
quarter page ad of a_ six-page folder 
called “A Personal Survey,” being a sur- 
vey of personal and business affairs. 
There is a half page ad of practical life 
insurance salesmanship by Charles J. 
Rockwell of the University of Pittsburgh. 
There is a half page ad signed by the 
national association of a number of books 
by that great scholar, William Alexan- 
der, secretary of the Equitable. There 
is a half page ad of the book, “Inheri- 
tance Taxes Simplified For Massachu- 
setts Estates,” and published by the 
Ganse Estate Protection Service. There 
is a half page ad of five important man- 
uals covering such subjects as life in- 
surance and church finances, life insur- 
ance and college finances and life insur- 
ance and charities, compiled by Everett 
M. Ensign, executive secretary of the as- 
sociation. There is a quarter page ad 
of a book by Bert Swift under the cap- 
tion of “Letters of a Life Insurance Man 
to His Son.” There is a half page ad 
of Dr. S. S. Huebner’s remarkable book, 


“The Human Value in Business Compared 


with Property Value.” There is a half 
page ad of the “Insurance Fables of 
William Alexander.” 


Smith’s Letter 
(Continued from page 3) 


old maxim, “It depends upon whose ox 
is being gored.” 


The Issue at Stake 

If you will permit me to criticize a few 
lines in your excellent editorial, I would 
like to point out that the issue is not 
whether 15,000 members of the associa- 
tion boost desirable life insurance books, 
or whether that number of people stand 
behind books which do harm to life in- 
surance. As a matter of fact, the ques- 
tion before the house is the considera- 
tion of the most desirable methods of 
production and distribution of life insur- 
ance works 

An association organized for uplift 
and for teaching its members and_ the 
public everything possible that will ad- 
vance the interests of life insurance, and 
not engage as commercial competitors 
with insurance publishers, should more 
logically order their publications from 
the legitimate insurance publishers, who 
have always made it a practice to cater 
to the promotion and interests of that 
association, through the medium of their 
journals and otherwise. 


Charges Discrimination 

Several insurance authors, writers of 
books not published or handled by the 
national association, have endeavored on 
various occasions to have their books 
endorsed by the association. While per- 
sonal commendations from the officer of 
the association to whom a complimen- 
tary opy of the book was sent, were 
recei. -d by such authors, it was not pos- 
sible, in the case of the instances which 
have been brought to my attention, for 
the author to secure an endorsement of 
his book from the national association 
officially, based on its acknowledged 
merit as a life insurance book, and the 
correspondence usually led up to a stone 
wall, without the object sought for by 
the author being attained. You will un- 

(Continued on page 7) 








such. 


children. 








employing company. 


After 


appealing to humanity itself. 


all, what we are appealin 


re 


TO BENE: TT SOME HUMAN BEING 


|! want to bring home some sense of responsibility on your part to your 
| like to think of the Metropolitan as a real thing. 
a Company, you say, without body or soul. 


Ikvery one of your companies has a staff of officers that is thinking of 
what is best for the company and all its people. 


to is the human _ heart. 


HOME OFFICE, 1 MADISON AVENUE, NEW YORK CITY 


But | never want to think of it as 
There is a spirit about it that is more than any of these things, that 
tries to bring home to its employees some idea of personality and some idea of : 
brotherhood. * * * 


That is what you must do. 
You area part of these corporations. Every one has merit. Seek that merit! 


We 
You are striving to serve men, women and 
You are trying to do something that will benefit some human being. 
Always keep in mind that you are working for humanity. It will make you 
better men and more efficient men. Every word and every line you publish must 
be directed to the heart of the people who read it. —From an address by Halcy Fiske, 
President, Metropolitan Life Insurance Company, before the Insurance Advertising Conference at 
Briarcliff Lodge. 


METROPOLITAN LIFE INSURANCE COMPANY 


It’s 
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GUARDIAN LIFE 


Established 1860 Under the Laws of the State of New York HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 


Tel. RECtor 5112 —~___— 25 Church St., New York 


Program for American NEWARK LIFE MEN TO MEET Friday evenings at 5:15 P. M. for one commission on the sale of the books by 
ie _ : ——— hour. Salary Savings will be one of the — these authors. 
Life Convention Ready Start Fall Season Next Monday at ic: [ 


features of the course. In order to maintain a reputation for 


Y. M. C. A.; Bragg and Williams — ——— 








INSURANCE CO, _»#e. 













THE 
JOHN C.MCNAMARA 
ORGANIZATION 

















halls uplift and good ethical practices, it 
PROMINENT SPEAKERS SECURED to Be Speakers JOHN W. -HAMER DEAD goes without saying that the national 
Tic Nai: Kti Chae Rais association should take an interest in, 

Meet at Brown Hotel, Louisville; Wm. ciation, which was definitely launched Vice-President of Penn Mutual Man- and hewhil ba TH when requested, all 
Ssedbald Relies ond 1. A. Lines in July with Theodore F. Kerr, of Van aged Company’s Investment De- wort . - ule “es insurance books and 
Before Legal Section Vliet & Kerr, as president, will hold its partment for Many Years pamphlets and should endorse them on 


their respective merits, without regard 


eres first fall meeting on Monday evening, to whether the national association re- 


! I \ ‘ ‘ After an illness lasting nearly a year, 
The program for the twentieth annual September 14, in the Newark Y. M. C. 


: : , John W. Hamer, vice-president of the  ceives a license to obtain commission on 
meeting of the American Life Conven- A, James Elton Bragg, vice-president Penn Mutual Life for fourteen years and the sale thereof. As a matter of fact 
tion which will be held at the Brown of the Manhattan Life, who conducted for many years secretary of the Union with the existing situation, under which 
Hotel, Louisville, October 14 to 16 in- the successful educational courses last League Club of Philadelphia, died at co lling agency privilege seems to be re- 
clusive, has been completed. Many prom- — spring, will be present. It will be his his home in Beve rly, N. J. He was in quired by the national association, its 
inent speakers have been secured for honor to introduce to the Newark man- his seventy-seventh year. He was a na- endorsement of a life insurance book 
both the Legal Section and the regular agers and agents Robert J. Williams, as tive of England. _ does not possess the value that would 
session of the convention. The program _ his successor in conducting the lecture Mr. Hamer first joined the Penn Mu- come from an endorsement given by an 
follows : courses this fall, Mr. Williams is a grad- tual in 1875. He was a member of the uplift and ethical social organization. 
sate: ovrenae 4 10:00 A. M. uate of the New York University life Society of the Sons of St. George, and 

Addresses © elcome } > 2 segs « P »ynerience C- . Ss P / ‘“ a tai we 
Annual Address of President—-George Graham, 'SUrance course and an experienced lec of the Masonic Order. Also, he was a 
vice-president, Central States Life, St. Louis, turer, as well as being a consistent per- life member of the Union League of REICHERT DINNER 
0. sonal producer with the C. B. Knight Philadelphia, and had been its secretary ae 2d ‘ a Pe ere oe 
Annual Report of the Secretary Agency of the Union Central in New — for tt years. In addition, he was a cones of the Lows Reichert Agency 
Tilisiamees~206 otaiecs eon : end yur ‘ aan : of the Travelers in New York, will be 
“How Much Life Insurance’ Charles W. Gold, _— a devotee of nature and of all that was 


\ ; held on September 17, at the Waldorf- 
tre asurer, Jefferson Standard Life, Greensboro, ——____—_——- fine in sports. Although for several 


hi 0 : oa 4 Astoria Hotel. This agency which made 
ac ee ve ya - years his sight had been impaired, he an increase of 115% in paid-for pro- 
alg mrance is Sentiment, Not Seliahines” — a rd os Cl was as a hunter a notable shot. He duction last year is now the fifth rank- 
Life, St. Paul. pening oF iNewar asses was a lover of dogs and had taken jing Travelers agency in the country. 
iovest Mi. MAM, aettnry, Piachionio Like. The fall opening of the Newark prtizes for unusual specimens of fine 
Evening Social Session Y. M. C. A. educational classes will be — reeds. 
THURSDAY, OCTOBER 15, 10:00 o'clock A.M. held on Tuesday, September 29. The SS ORVILLE THORP SAILS 
‘Character in Life Insurance Management” activities start with a mass meeting of ith’ Orville. Thorp, Dallas, Texas, manager 
John C. Hill, president, Standard Life, Pitts all the students at which the educational Smith 8 Letter f the Kans: City Life : 1 f a 
burgh. ey ; ks ; . es oO we ansas ity Ale ane ormerly 
“Importance and Necessity of Inspections” program for the year will be outlined. (Continued from page 0) president of the National Association 
John M. Laird, actuary, Connecticut General Phe speakers will be Vice-President and 


} RCTS f ta derstand, in the cases referred to, the of Life Underwriters, sailed for Europe 
Life, Hartford. General Solicitor Alfred Hurrell of The : 








- , dace, : iM ‘ national association did not receive a this week. 
Franklin Be Mead, Pi ny FF ee cc cen Prudential, and Robert J. Williams of 
P| secrete < ac a ‘ . , . ’ . . 
coln National Life, Ft. Wayne, Ind.’ the C. B. Knight Agency, Union Central 
Afternoon—2:00 o'clock managers in New York. Mr. Williams es a es en 
“Applying Business Principles to Agency has been appointed as the leeturer in 
Building’’—Clarence EK. Linz, vice -president and sian - tos Eee a f ; 
@ensurer Southland Life. Dialles, Texas. charge of the life insurance classes for Pp 
Address the year bs ? 
Hon. John W. O'Leary, president Chamber of “ OO ing or n ppor unl y e 
Commerce of the United States, Chicago. 
Report of Social Committee on Lapses LUNCHEON TO GOLDMAN 
Evening -Executive Session Ae : _— anager f > 
Report of Special and Standing Committees to _W iam Goldman, im o> cia Ry Bae , ! A fas ° . if s14Ts . > 
gether with any other business which may be Northwestern Mutual Life, — Here’s a golden one! An Eastern mutual Life Insurance Com- 
brought before the Convetion. Ore., was the guest of Lawrence Priddy / 
' . se ¢ y, rer e 2 ara 
FRIDAY, OCTOBER 16, 9:30 A. M. of the New York Life at a small lunch pany needs an Agency Manager for its Boston territory, where 
“Investments”—Robert J. Merrill, vice-presi eon given at the Chamber of Commerce it is not now represented. 
dent, United Life and Accident, Concord, N. H. on Wednesday Mr. Goldman is one 
Der aad yr 7m of the best known insurance men on : ‘ ah , 
te ce eeu the Coast, has for years been active in lhe man who will qualify must possess an understanding 
L. SECTION, OCTOBER 12 and 13, 1925) the National Association of Life Un pe ee: “dict _—— ates 
Papers will he read by the following: denies anh te & Wale: be wee of individual needs along with a distinctly professional attitude 
falter M. Allen, general co rankli : . . ? — ney Sea ‘ ill receive liberal c nsati 
-~_ tate we Ak ~via ype In fact, he has been working since he of responsibility. Such a man will receive liberal compensation 
counsel, Jefferson Standard Life, Greensboro, was nine vears old, at which time he 
N. ©; Hon Wm. Marshall Bullitt, Louisville, 


and every possible assistance. 
was a newsboy. 2 
Kentucky; Clyde P. Johnson, general counsel 


Western & Southern Life, Cincinnati, O.; Wm. 5 
bons ; King, editor, American Life, C ‘onvention McNAMARA CLASSES TO START 
Aga J 


Your letter of inquiry will establish contact. All negotiations 
Sulletin, Omaha, Nebr.; Leroy A. Lin : 





coln, general attorney, Metropolitan Life; Frank rhe John C. MeNamara  Organiza- . identiz dress SPERRY, care o his yaper, 

W. McAllister, general aanadh Kansas City tion of the Guardian Life in New York, confidential. Addre: PI , care of t Pal 

Life, Kansas City, Mo.; James V. Oxtoby, gen will start its fall term of educational 

eral’ counsel, Michigan Mutual Life Insurance A. S | Ig Lec x ill —- = = = a — “ — 
Cv, Detroit, Mich.; C. Petrus Peterson, general classes on September 28. Moai tures wi 7 

counsel, Bankers Life, Lincoln, Nebr. j be held every Monday, Wednesday and 
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A Record of Service Satisfied Policyholders 


The year 1925 marks the seventy-fourth anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving 
loyalty to-its policyholders. The years have brought wonderful 
growth and prosperity. ‘o-day, as in the past, the whole per- 
sonnel of the Company is imbued with the spirit of service, a 
spirit that permeates the entire activity of the organization. 


More than 67% of all insurance written 
by this company since 1867 is still in force 
today. What better evidence could there 
be that policyholders appreciate the “golden 

rule” service of Iowa’s Oldest Company? 

Men desiring to become agents for a good old 
line company will realize the advantage of a con- 

tract with this company of satisfied policyholders. 
JOSEPH C. BEHAN, Superintendent of Agencies 


f : LIFE 
Massachusetts Mutual Life Insurance Company saa EQUITABLE LI 


ae 4a INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS rales: A ; OF IOWA 
Organized 1851 Founded 1867 Home Office: Des Moines 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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Policies For One life insurance 
Young man says the Guardi 
People an Life approaches 

fathers in the follow 
ing manner: “You no doubt will or have 
arranged to give your boy a good start 
in life, perhaps it is your intention to 
lay aside some good securities for him 
when he fifteen. That’s a 
splendid idea. But why wait that long 
when you can acquaint him with one 
ot the greatest ideas for savings ever 
devised? In addition to other advan; 
tages, it will encourage and foster the 
habits of thrift and cconomy in- your 
future man.” 

Any boy whose life is insured be 

tween the ages of ten and fifteen is 


reaches 


very hkely to absorb a much better 
impression of life insurance—“the 
greatest thing in’ the world.” 


When the young man reaches the vot 
ing age and beyvins earning his own 
living the father can turn over the 
policy to the son to continue. If Fa 
ther will show him that this life insur 
ance investment can never again be pur 
chased at the same rate and perhaps 
not at any price, the Son is not apt 
to give it up. 

If a policy is continued until maturity 
it is often one of the best friends a man 
can have 


x k * 
Uses of Methods of decreas 
Business ing destruction and 
Insurance impairment of credit 


in modern business is 
discussed by the Pru 
dential, which outlines a plan for the 
preservation and expansion of credit 
during such critical periods as when the 


head or master mind of a corporation 
die Explaining the current usages of 
business life insurance in commercial ac 


tivities, the company says: 


“Searcely a day passes that does not 
record the death of a merchant or a cor 
poration official the cessation of 
activities will seriously curtail 
impair if not 
credit of business. 

“Business failures directly traceable to 
the death of a business man or the 
principal member of a firm or corpora 
tion are matters of Irequent occurrence. 

“The proceeds of a life) insurance 
policy made payable to an individual or 
an estate, to be used expressly for the 
saleguarding of credit and the expan 
sion of a business to be carried on there 
alter by a son or other member of the 
family, may mean the very salvation of 
a business enterprise that merits the con- 
fidence of creditors. The following are 
among the reasons for the statement: 

“Money thus immediately 
available from a source outside the busi 
nes 

“These funds are not borrowed, nei 
ther have they been supplied by a person 
from ‘outside’ who, if called upon to 
take a financial risk, will exact’ an in- 
terest in the business proportionate to 
the amount of money he has put into 
it 

“The 


whose 
and, in 
destroy the 


SOUL cases, 


be COMES 


credit standing of the business 





INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms ef ORDINARY Policies from $1,000.00 to $50,000.00, 


will not be unfavorably affected as would 
be the case without business insurance. 

“It is quite possible that the credit 
standing of the business following the 
death of the owner may be materially 
strengthened by the proceeds of the 
business policy.” 

“A bank or other creditors holding 
notes of the deceased business man or 
paper endorsed by him would invariably 
renew such obligations or extend the 
time for payment, knowing that the fi 
nancial structure rests upon as firm a 
basis (if not firmer) as that obtaining 
prior to the time of death.” 

It is also pointed out that the new 
uses of business insurance serve to forti- 
fy bonds, meet disasters in business, tem- 
porarily maintain dividends, debts lift 
ed, failures prevented, operaton of busi- 
ness continued by it, receiverships pre- 
vented, stockholdings are kept within 
the corporation instead of going to un 
friendly hands through the open market, 
sacrifice sales of goods have been 
prevented by it and sinking funds for 
bond maturities have been established 
by it. 

Another use for business insurance 
was recently reflected the bulletin states, 
in the prospectus issued by a large west 
ern wholesale drug company in connec 
tion with the sale of an issue of its pre 
ferred stock, which read: 

“The by-laws provide that the corpora 
tion shall at all times keep the lives of 
the chief executives insured in favor 
of the corporation, in an amount aggre 
vating $200,000, if such insurance is 
procurable.’ 

kk Ok 


He Wanted To A 
Advise With Life manager had an 
His Wife interesting experience 
recently when he went 
with one of his agents to close a pros- 
pect who was an attorney. He _ tells 
his experience in the following: “While 
on a case with an agent one evening 
with a hard-shell lawyer, I developed 
some points which might be worth pass- 
ing on. The critical moment came when 
Mr. B—wanted to talk it over with his 
wife. I realized that if I didn’t clinch 
the sale then we were lost. He was 51 
years of age, a successful lawyer and 
business man and this was his second 
wife. Had she been a widow before 
marriage, it would have been safe to 
leave the decision to her, but not un- 
der the circumstances in this case.” 

Attorney B: “I think very well of your 
proposition and your suggestions are 
practical, but I must ask you to let me 
think this over for a few days. I want 
to talk it over with Mrs. B—and see 
what she advises.” 

Agent: “Mr. B—, we have spent the 
past hour and a half in going into this 
matter very carefully, and if you un- 
dertake to explain the points to Mrs. 
B— it will hardly be fair to her, to you, 
or to us. How would you like to be put 
in a similar position? Suppose, for in- 
stance, you were presenting a case be- 
fore a judge, and after getting all your 
evidence in, and in the midst of your 
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closing speech the judge should retire 
from the bench and have another judge 
take his place to hear the balance of 
your statement and make decision? Tell 
me, please, just how much chance you 
would have with the second judge, were 
he to attempt to decide the question on 
the basis of your closing remarks without 
having heard the full evidence? It not 
that just what you would be doing if 
you tried to present this case to Mrs. 
3—? It certainly is not fair to her. If 
you are sold on the proposition, you 
should take the responsibility of the 
decision.” 

Attorney B—— saw the logic of the 


——> 


argument and was closed for $10,000 
Ordinary Life on first interview. 
x * * 


If You Were How many people 
Paid by the would you _ interview 
Interview every day if you were 
paid $3.50 per inter- 

view? Wouldn’t that make you put in 


more time face-to-face with prospects? 

Analyses have shown conclusively that 
the cash value of bona fide interviews 
is from $3.00 to $5.00. 

You can make your income just what 
you want it. Why not let four inter- 
views a day be your minimum? 

—Woods Agency Bulletin, 








MORE THAN 50% 


of the business written by some of our larger agencies is a 
}, direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head Office 


for information. 


Fidelity is a low-net-cost company operating in 40 states. 
Full level net premium reserve basis. Over Quarter of a Billion 
insurance in force. Faithfully serving insurers since 1878. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 
A few agency openings for the right men 














growth of Life Insurance. 





Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered the 
New England Mutual. This is the oldest Charter now existing. 


_ The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 


THAT IDEA WAS MUTUALITY 
NEW ENGLAND MUTUAL LIFE INSURANCE CO. 


Boston, Massachusetts 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 
record of EIGHTY-TWO YEARS of prosperous and suc- 
it has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


a protession are invited to apply to 


The Mutual Life Insurance Company 


of New York 
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Source of Dividends 
and Savings Return 


CALCULATIONS MADE CLEAR 
Actuary J. P. Yort Explains in Non- 
Technical Language How Funds 
Are Handled in Home” Office 


The creation of funds from which div- 
idends are paid to policyholders and 
their distribution is explained in non- 
technical language in the following by 
Actuary J. P. Yort of the Acacia Mutual 
Life of Washington. 

Increase in Dividends as Policy Grows 
Older 

What is the fair method to return the 
profit from interest? As it is the earn- 
ing on the reserve, it would seem that 
the only fair method is to return to each 
member from 1 to 14% per cent of the 
reserve of his individual policy and this 
is what usually is done. As the reserve 
on the policy increases with the age of 
the policy there will be a constant in- 
crease in the dividends as the policy be- 
older. (Some increases may also 
be caused by the mortality gain, but 
this will be too complicated to go into 


comes 


here). 
How Much Interest Does the Company 
Pay? 

The question is often asked: How 
much interest does the company pay 
the insured on his money?’ The com- 
pany pays him between 4% and 5. per 
cent; that is, 3'4 per cent which is 
added to the reserve (cash value) held 


on his policy, and from 1 to 1% per 
cent which is returned to him as divi 
dends. Of course, this interest is not 
on the full amount that he had paid to 
the company, but only on the amount 
that the company retains as a reserve 
for his benefit. Remember that every 
life insurance policy (except Term) is 
really a combination of Term Insurance 
and a Savings Account. The part of 
the premium that pays for the term in 
surance (together with expenses) goes 
to the company as payment for the ser- 
vice it renders the insured in paying 
death claims, and if there is any saving 
ina mutual company, it is returned as 
a dividend. The other part of the prem 
ium is used to build the reserve which 
really is a Savings Account, withdraw 
able on demand, and as stated, the in- 
sured receives between 4% and 5 per 
cent interest thereon. 

This interest is really a good deal bet 
ter than the interest savings banks will 
pay. Of course, this applies to par- 
ticipating companies only; in non-par- 
ticipating companies where the insured 
does not receive any dividends, he only 
receives credit of 344 per cent interest 
on his reserve. 

Net Cost Measures Efficiency of 

Management 

The net cost is the difference between 

the gross premium (rate book premium) 


and the dividend. The net cost should 





be the same in two companies that have 
the same mortality rate and the same ex- 
pense rate; if the gross premium is fixed 
$5 higher in one company than in the 
other the dividend should be that much 
higher and the net cost would be the 
same. The net cost is the amount that 
the insured actually pays for his insur- 
ance, and the correct comparison of rates 
is therefore the net cost and not the 
dividends. It is easy enough to pay a 
high dividend by increasing the prem- 
ium, but it is of little value to the in- 
sured, who has to pay a higher premium 
at the beginning of the year just to get 
it back at the end of the year. The only 
manner in which we can be sure that he 
has gotten it back is to compare the net 
cost (There is some value in higher 
premiums and higher dividends, if the 
dividends are applied to paid-up addi- 
tions, as this enables the insured to get 
a larger amount of insurance without 
medical examination, but this value is 
lost if the Net Cost is not as low as in 
other companies). 

Source of Dividends 

If the Net Cost is higher in one com- 
pany than in another, the first company 
has a higher mortality, or it is not man- 
aged as economically as it could be, or 
its earnings on investments are low. 


Let us repeat the various sources of 
dividends. They are: 
1. The savings in mortality; that 1s, 


the difference between the mortality ex- 
pected on basis of the tables we use 
and the actual mortality. These savings 
will depend entirely upon the quality of 
membership and the “skeleton of the 
ris'’s,” as it is called. 

2. The savings in management ex- 
penses, which, of course, will depend en- 
tirely upon the manner in which the busi- 
ness is conducted. 

3. The original premium, in that the 
high premium will make a larger amount 
available for death claims, management 
expenses, surplus, and dividends. 

4. The interest earned on investments. 


Return of Savings 


The name “dividend” is to a great ex- 
tent misleading, in that the dividends 
paid by a life insurance company are 
not profit made out of business in the 
same manner as the profit of a factory 
of a mercantile establishment. The div- 
idends are not a payment of earnings 
on the fund, like dividends a bank will 
pay to its stocholders, but are for the 
most part a refund of savings made in 
the mortality and management expenses. 

Thus again we repeat that it is the 
net cost that is the real comparison and 
that the reason why a company has a 
lower net cost than another is that it 
has a lower mortality or that it is man- 
aged more economically or that its earn- 
ings on its investments are higher. 

Other Sources of Profit 

There are a few other sources of 

profits, as profit by selling bonds, com- 


missions on mortgages, sometimes profits 
from Double Indemnity and Disability 


Benefits, but they all amount to very 
little. Income from property owned by 
the company is of course only another 
form of earning interest on investments. 


Other Methods of Applying Dividends 
The laws governing Old Line Com- 
panies make it compulsory to give the 
insured his choice of whether he pre- 
fers to take his dividends in cash (or 
as reduction in premium, which of course 
amounts to the same) or prefers the 
“Addition Plan”—that is, to buy addi- 
tional insurance on the same form of 
policy as the one he holds. The com- 
pany must give him this additional in- 
surance without regard to his health 
condition or insurability, and must give 
it to him at net cost—that is, without 
any charge for expense of handling. 
All Selections Same Value 


The law also permits the company to 
give the member other selections of its 
own choice, on the one condition that 
all the selections shall be of exactly 
the same value. Such selections given 
by companies are the “Accumulation 
Plan,” which is a savings account, in 
which the dividends are accumulated at 
34% per cent interest, or the “accelera- 
tive maturity” privilege which means 
that the dividends are applied in such 
a manner that the policy will become 
paid-up or mature as an Endowment at 
an earlier date than the date fixed in the 
policy. 

Dividend Illustrations 


The companies often make illustra 
tions of the results that can be obtained 
by using dividends in various ways. 
These illustrations will apparently show 
very different results, but as the law re 
quires that the value of the various 
selections shall be equivalent, there is 
no way in which the dividends can ac 
tually be increased by the selection. 
The increase is only apparent. If two 
companies have the same premiums and 
pay the same dividends—that is, if the 
net cost is the same, then whatever 
choice one may give and the other not 
give, the net value is exactly the same. 


FIELD ASSISTANTS IN SESSION 
Field assistants and assistant man 
agers of the Travelers have been in 


session this week at the home office, this 
being the first conference of its kind 
for the company. The New York party 
included A. J. Frith, assistant superin 
tendent of agencies; O. F. Girard, agency 
assistant; G. A. Martin, supervisor, spec 
ial life lines, and Frank McManus, as 
sociate manager group department. 


GENERAL AGENT AT TOLEDO 

Fred W. Sweet, who has represented 
the John Hancock Mutual Life at Akron 
for 23 years, recently as district agent, 
has been appointed general agent at 
Toledo, succeeding J. J. Blair, resigned. 


Mr. Sweet has long been a leader in 
personal production among the com- 
pany’s field) organization. 


For the Prospect of Great Wealth Past 
Insurable Age, One-Year Endow- 
ment Policy is Suggested 


Paul R. Wendt, of the Wendt Agency 
of the Equitable. Life of Iowa, in this 
city, makes the following interesting 
suggestion. If you have a prospect of 
great wealth beyond the insurable age, 
consider the one-year endowment policy 
as an ideal means of segregating funds 
to meet inheritance taxes. Some of the 
points of advantage in favor of the use 
of this contract are as follows: 

“Hf your client has not already pro- 
vided funds to meet inheritance taxes 
through life insurance previously pur- 
chased, then he can accomplish this by 
segregating cash in bank or through the 
purchase of low-rate securities, which 
are easily liquidated. Cash or securities 
would have to pass through his estate 
and would be subject to taxation, where- 
as were he to purchase a one-year en- 
dowment policy for this purpose, making 
the policy payable to a named benefi- 
ciary, then the proceeds would be tax 
free in New York State and also sub- 
ject to an exemption of $40,000 in the 
computation of the Federal tax. 

“It is likely at the present time that 
the net interest return on cash in bank 
and high grade securities would not ex- 
ceed 4.75 per cent, whereas the Equit- 
able of lowa will pay to the insured a 
return of 4.8 per cent, if the proceeds 


of the one-year endowment contract 
were allowed to remain under the in- 
terest option. 


“Whereas cash in bank and low rate 
securities are very secure, they do not 
offer the same security to be had with 
life insurance funds inasmuch as a life 
insurance company equalizes any loss on 
any of its investments, whereas the in- 
dividual investing his funds would have 
to ‘bear the individually if any 
should oceur. 

“Funds placed in a one-year endow- 
ment policy are available at any time, be 
cause the company will lend the full 
maturity value of the policy immediately 
after its purchase, less interest in 
vance for one year. 

“No physical examination is require ‘ 
and the only evidence of health nices- 
sary is a personal history statement on 
the part of the applicant and a state- 
ment from the agent as to the health of 
the insured, There is no limit as to the 
age that will be accepted.” 


loss 


ad- 


RESEARCH BUREAU MEMBERS 
The New England Mutual of Boston, 
and the Manufacturers Life of Toronto, 
have been elected members of the Life 
Insurance Research Bureau, the mem- 
bership of the Bureau now being eighty- 
two companies. 


The Union Mutual Life of Portland, 
Maine, is conducting a production con- 
test with the agencies divided into two 
teams, the East vs. the West. 
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LINCOLN’S HOME STATE 
Illinois is a good life insurance State. 
are distributed in a way to offer splendid opportunities for agency 
development in every section of the State. 
National Life ) 
Illinois for a number of years and has many mi'lions of dol'ars of 
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R. C. LOWES State Manager, 
Bank Build'ng, 


The Lincoln National Life Insurance Company 
“Its Name Indicates Its Character” 
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Sixty Years Old 


Provident agents in their approach have the 
advantage of the national advertising of the 
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William Schooling On 
“Sleepy Life Offices” 
UNITED 


SUGGESTS PUBLICITY 


Criticises Lack of Aggressiveness On 
Part of British Companies and Calls 
Them “Sleepy” 


Writing one of his interesting articles 
to the London Daily Telegraph, Sir Wil- 
liam Schooling makes particular refer- 
ence to life assurance offices and their 
different methods of 


ness 


conducting busi- 
In referring to advertising he says: 


It is easy to see the reasons that lead 


one type ol life office to abstain from 
advertising. They argue that they do 
not want a large amount of new busi- 


ness bec aus¢ 
the 
policyholders. 


this is not the way to pro- 
duce best results for their existing 
It is sufficient, they con- 
tend, to get such an amount of new busi- 
will a little more than replace 
the policies that go off the books through 


claims and surrenders, 


ness as 


In this way the 
expenses of management are kept low, 
and if there is a small increase in funds 
and premium income, that is all they 
want. It is a consoling theory or ex- 
cuse for a manager who is not exactly 
bursting with energy. It is especially 
prevalent among those officials who have 
succeeded in convincing themselves that 
the office exists for the benefit of the 
officials, instead of feeling that the offi- 
cials have been appointed to do the best 
they can for the policyholders and the 
cause of life assurance. 


Sleepy Life Offices 


It is quite true that a large amount 
of new business involves considerable 
outlay in the first year, but when this 


cost of new business is thought of as 
being spread over a large number of 
years, the expense ¢an be regarded as 


more apparent than real. 


There is a fur- 
ther consideration, 


The mortality is gen- 
erally exceptionally light during the first 
years after the assurance is effected, be- 
cause as a general rule there has to be 
a medical examination before the policy 
is issued. This gain from favorable mor- 
tality compensates for a certain amount 
of expenditure on obtaining new busi- 
ness. Even if it were the that a 
small new business was beneficial for 
existing policyholders, it has to be recog- 
nized that a life office which abstains 
from efforts at extension is doing one, 
or both, of two things. It may be in a 
position to do valuable public service by 
supplying life assurance to the largest 
number of people possible, and is neglect- 
ing its opportunity, and even its duty, if 
it does not do So. 

Another thing is that these shy, re- 
tiring offices are reaping what others 
have sown. Some life offices, through 
their outside organization, if not often 
by effective advertising, are educating 
the public as to the advantages of life 
assurance, and the agents or representa- 
tives of the companies that do nothing 
in this way frequently obtain proposals 
from those who have been influenced by 
the activities of more enterprising com- 
panies. However we look at the matter 
these sleepy life offices do not 
much admiration, 


case 


excite 


Co-operation in Publicity 

The fact, that if one life office adver- 
tises life assurance intelligently and on 
a large scale other offices may derive 
considerable benefit from its efforts sug- 
gests that the really sensible and effec- 
tive thing would be for life offices to 
combine for the purpose of telling the 
story of life assurance and the surpris- 
ing things it is able to accomplish for 
the benefit of policyholders. The public, 
for the most part, are extremely ignorant 
Gf the way in which life policies of vari- 
ous kinds can meet different circum- 
stances. Insurance officials, understand- 


Smith On Disability 
(Continued from page 1) 


to prevent lapsation of the policy. Then 
came the instalment payments with the 
reduction of the face of the policy, This 
was followed by annuity payments with 
out reduction of the amount of the 
poliey. Then, too, the first payment un- 
der the benefit, a few years ago, would 
be made a year or six months after the 
filling of the proofs. Now practically 
all policies provide that payments are 


to date from the acceptance of proots 
or in fact from the beginning of the 
disability. The fact that merely a three 
months’ waiting period be the prere: 


quisite to blend a total disability into 4 
permanent and total disability has prob- 
ably been the most potent factor im 
having so many of the disability claims 


the subject themselves, think the 
public knows more or less all about tt, 
but this is a mistake, and even those 
who do know a good deal about life a8 
surance need to be told about it in such 
a way as to make them want to take poli- 
cies. 

An especially suitable arrangement 
would be for certain groups of life as- 
surance companies to act together in this 
matter of publicity. The mutual life of- 
fices, for example, could give a most 
effective account of the peculiar advan- 
tages which they are in a position to 
give. They have no shareholders, and 
the whole of the surplus available for 
distribution goes to the participating 
policyholders. I have constantly main- 
tained that there are some proprietary 
companies that are better than some mu- 
tual offices, but, other things equal, there 
can be no doubt about the superior atl- 
tractions of a mutual society. If the 
whole of the mutual offices would com- 
bine to make mutual life assurance un- 
derstood and appreciated, and would tell 
the story, as they could, in such a way 
as to make large numbers of people feel 
that they could no longer be so foolish 
as to forego the advantages which mu- 
tual life assurance has to offer to them 
personally, a large amount of new busi- 
ness could certainly be obtained. The 
offices, acting together in this way, could 
compete among themselves for the busi- 
ness, as they do at present, and it might 
well be that the names and addresses of 
the associated offices should be included 
in the announcements made. One re- 
sult of adopting this course would be 
that any one mutual office, while having 
to compete with other mutual societies, 
would find it easier than it is now to 
obtain business in competition with a 
proprietary company. 

Another group of offices which, speak- 
ing generally, have an attractive story 
of their own to tell, consists of those 
British companies who have their head 
offices in various parts of the Empire 
outside England and Scotland. They 
could well emphasize the liberal guaran- 
tees of surrender values and loans, and 
the other attractive policy conditions 
which are commonly to be found in their 
contracts. Perhaps even today some peo- 
ple do not feel that a British office with 
its headquarters in Australia, Canada, or 
South Africa is quite as satisfactory and 
quite as British as a company with its 
head office in London or Edinburgh. The 
representatives of companies from the 
Dominions frequently have to combat this 
feeling. It is based on ignorance and 
insularity, and a comparatively small 
amount of concerted educational effort 
would go far to remove it and make the 
work of obtaining new business for 
British offices with their headquarters 
outside the United Kingdom a good deal 
easier than it is now. 


ing 


The proprietary companies could com- 
bine among themselves to tell their story 
from a somewhat different point of view, 
but as the great majority of the pro- 
prietary offices are composite companies 
transacting all kinds of insurance busi- 
ness they might think it advisable to 


conduct a concerted campaign in favor 
of fire, accident, life, and other forms 
of insurance. 


result in only temporary disablements. 
The Metropolitan in its somewhat lim- 
ited experience reports 17% of all cases 
to be recoveries. This is 2/3 of the per- 
centage of those claims that ‘have re- 
sulted in death. The report of the joint 
committee of actuaries will give us this 
figure for all companies. I cannot be 
persuaded from the view that permanent 
and total disability benefits in life poli- 
cies are practically tantamount to the 
ones granted in a non-cancellable health 
and accident policy. This development 
in practice has probably been inspired 
and directed by competitive conditions 
rather than by deliberate intent 
based on scientific principles and found- 
ed upon proper experience. An impor- 
tant phase of this question is the view 
which the courts take as to what consti- 


wore 


tutes total and permanent disability. The 
views are by no means in agreement. 
Phere seems to be a tendency, however, 


to consider the term ‘permanent’ less rig 
idly or more as a relative one. 

“In the daily rountine of our work in 
the department I can not help but notice 
the complaints that come in where pros 
pects were openly told that the disabil 
ity provision grants benefits in case of 
sickness or accident. In other words 
the policy is represented as a combined 
lite and health and accident policy. I 
know that considerable disappointment 
has already been caused to many policy 
holders. Clearly this should not go on.” 

















HOME LIFE 


Insurance Company of New York 





ETHELBERT IDE LOW, President 





The 65th Annual Report shows: 
Premiums received dur- 


ing the year 1924..... $8,003,453 


Payments to Policyhold- 
ers and their Benefi- 


ciaries in Death 

Claims, Endowments, 

Dividends, etc........ 6,321,524 
Increase in Assets...... 2,801,906 


Actual Mortality 62.4% 
of the amount ex- 
pected. 


Insurance in Force.....260,530,414 
Admitted Assets........ 51,457,218 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY 


Superintendent of Agents 
256 Broadway 


New York 














Low Cost 


GEO. T. SMITH, Vice-President 
DUNBAR JOHNSTON, Sceretary 





The Colonial Life Insurance Co. of America 


Whole Life, Limited Payment and Endowment ? SOLD 


NEW : THROUGH 
ORDINARY J High Value ITS OWN 
POLICIES | Attractive and Novel Features AGENCY 


STAFF ONLY 


Which, with especially favorable Industrial Contracts, 

give Agents unsurpassed money-making opportunities. 

E. J. HEPPENHEIMER, President 

AS. F. NETTLESHIP, 2nd Vice-President 

S. R. DROWN, Asst. Sec’y and Asst. Treasurer 


HOME OFFICE, JERSEY CITY, N. J. 


























reputation for stability awd “air dealing. 


their businens. 


interest of all its polleyholders. 
JOUN BARKER, Vice President 








Its policy contraets give to each individual insurer full protection, 


Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 


his Company ons always pursued those policies in the conduct of its business that have given it s high 


Ilas always rendered the highess grade of service to Its polloyholders. 
Ilac always extended reasonable assistance and encouragement to its representatives to develop and hold 


ROBERT H. DAVENPORT, Secretary 


safeguarding, at the same time, the 
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| NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 
Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 
The Manhattan Life Insurance Co. of New York | 








During June, 1925, 


mark. 


DES MOINES, IOWA 





Three New Records of Progress 


A TWENTY-TWO MILLION DOLLAR PRODUC- 
TION of new life insurance during June, 1925, in 
honor of President George Kuhns. P 

A NINETY MILLION DOLLAR PRODUCTION of 
new life insurance during the first half of 1925. 


the total of life insurance in force 
passed the EIGHT HUNDRED MILLION DOLLAR 


BANKERS LIFE COMPANY 


GEORGE KUHNS, President 
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Entertainment Plans 
For National Meeting 


LOCAL COMPANIES’ 


Kansas City Life Underwriters Make 
Elaborate Preparations for Social 
and Recreational Activities 
Aside from the business program of 
the National Association of Life Under- 
writers’ convention at Kansas City which 
is now fully completed, the delegates 
may anticipate an interesting and varied 
entertainment. With the arrival of guests 
on Monday night, Sept. 28, the social ac 
tivities will begin with a dance and re 
ception in the ball room of the Muehle- 
bach Hotel. Following the morning ses- 
sion on Tuesday there will be a special 
automobile drive in the afternoon for 
the women attending the convention, 
ending with tea at the Hillcrest Golf 
Club. A dance and butfet supper has 
been arranged for Tuesday evening in 
the new building of the Kansas City 
Life, at which a series of entertainment 
features have been wilanned by the five 
life insurance companies having their 

home offices in Kansas City. 

Golf bids well to be the most popular 
sport at the convention. A handicap 
tournament has been prepared by Harold 
Sternberg and his committee which wall 
be run off on Wednesday and Thur 
day afternoons. On Thursday a lunch 
eon will also be given in hionor of the 
ladies at the Mission Hills Golf Club. 
One of the big features is to be a min 
strel show and musical entertainment 
on cither Wednesday or Friday evening. 
It is hinted that the guests may expeci 
to be surprised and pleased with some 
of its novel arrangements which have 
thus far been discussed only in whispers. 


FEATURES 


Committees In Charge 

The transportation arrangements have 
been in charge of a committee headed 
by Shannon Douglas. Fare and a halt 
rates have been secured on all railroads 
on the certificate plan which any ticket 
agent will explain. Registration of at 
tendants at the convention will be in 
charge of a committee of which E, J. 
Montague is chairman, and there will be 
no confusion in this matter. Charles 
L. Seott and his reception committee 
will be on hand to receive and direct 
delegates and extend every hospitality. 
Hotel reservations and arrangements are 
in charge of Edward L. Villmoare’s com 
mittee which is having the co-operation 
of the convention bureau of the Kansas 
City Chamber of Commerce. 

J. P. Somerville is chairman of the 
Finance Committee which has raised 
money for entertainment features of the 
convention. It has also planned a news 
paper publicity ¢: anpaign to runa period 
before, during and after the convention 
as a means of educating the public on 
life insurance. This publicity work has 
been placed in the hands of A. D. Bonni 
field and a competent committee. 

In order that the Middle West may 
take advantage of the location of the 
convention, an attendance committee un 
der Reed G. Hake has been busy for 
some time and there is apparent al- 
ready promising signs of results. They 
are expecting the attendance to exceed 
2,500. 

W. Frank Gentry’s committee is in 
charge of local arrangements for the 
annual banquet at the close of which 
there will be an informal reception and 
dancing. 


EXTRA PREMIUM COMMISSIONS 


Wide Divergence in Preston Shown by 
Questionnaire on Payments on Sub- 
Standard Business 


Replies from one hundred and_thir- 
ty-seven companies to an inquiry of a 
leading insurance company regarding 
Payment of commissions on extra pre- 
miums charged sub-standard risks, are 
as follows: 

Seventy companies state that no com- 
Mission is paid on the extra premium, 
but that the agent receives the same 
amount of commission as he would have 
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received if the policy had been issued 
without extra premium. 

Forty-eight companies state that the 
same rate of commission is paid on the 
extra premium as is paid on the stand- 
ard premium. 

Eleven companies state that the same 
rate of commission is paid on the extra 
premium as is paid on the standard pre- 
mium, except that if the extra premium 
is in the nature of a flat extra charge 
per thousand no commission is paid on 
such flat extra. 


Eight companies state that the rate of 
commission is adjusted so that the agent 
receives less commission on a sub-stand- 
ard case than if it had been issued stand- 
ard. 

Of the forty-eight companies paying 
full commission on extra premiums, it 
is not known how many use the rate-up 
in the age method of rating. 


TO START —" CLASSES 


Yates Agency in Detroit Places H. H. 
Irwin in Charge of Its New 
Training Courses 
‘Training classes for newcomers into 
life insurance will be inaugurated in the 
John W. Yates Agency of the Massa- 
chusetts Mutual in Detroit, commencing 
October 1. Hampton HH. Irwin, who has 
been with the agency for the past six 
years as a personal producer, has been 
placed in charge of this educational work 
and plans to start his first class with at 
least twelve men. Mr, Irwin spent afew 
days recently in the New Mork office 
of the Aetna Life, absorbing’ its methods 

of training. 


The International Life Insurance Com 
pany of St. Louis, Mo., has filed suit in 
the Federal District Court at Jackson, 
Tenn., to contest attempts to collect a 
life insurance policy for $50,000. taken 
out jointly by the late Federal Judge J. 
W. Ross, Thomas B. Carroll and J. 
Lamping. 


Travelers to Honor 
President L. F. Butler 


PLANNING ANNIVERSARY DRIVE 


Agents Nationwide to Roll Up Volume 
Celebrating His 10th Year as 
a Executive 


For the first time in its history the 
Travelers will inaugurate a nationwide 
production campaign as a testimonial to 
one of its officials. President Louis F. 
Butler will celebrate his tenth anniver- 
sary as chief executive of the company 
on November 8 Preparations are now 
being made for a drive in his honor 
which will reach its climax on the date 
of his anniversary. 

Travelers agencies all over the coun- 
try are making special efforts to roll up 
a creditable volume during this drive. 

Mr. Butler entered the employ of the 
Travelers at the age of 19. In 1904 he 
Was appointed assistant secretary, ad- 
vancing to secretary in 1907, vice-presi- 
dent in 1912 and being appointed presi- 
dent of the company on November 8, 
1915. He is director of the First Na- 
tional Bank of Boston and is identified 
with prominent clubs and financial insti- 
tutions in Hartford. He stands in the 
front rank of life underwriters in the 
United States. 


BALTIMORE GENERAL AGENT 


Robert W. Hicks Resigns as Manager 

of Life Department of J. R. Barry 

& Co. to Take Equitable of lowa 

Robert W. Hicks, who has done excel 
lent work in building up a life insurance 
department for the large general insur 
ance agency of J. Ramsey Barry & Co. at 
Baltimore, has resigned to accept the ap 
pointment of general agent for the lFéqui 
table Life of lowa. The Barry agency 
is one of the oldest brokerage offices in 
Baltimore. Mr. [licks organized the life 
department in July, 1923. He had been 
an Equitable Life Assurance Society rep 
resentative previously. 





Connecticut General News 
Hartford, Conn. 





The Big S 


eason 


For Group Insurance 


Between now and Christmas the bu'k 


of the group insurance issued this year 


will be placed. 


It is high time to begin the prelimi- 


nary work. 


Start the case now and you 


can depend upon a IHlome Office expert 


to assist you. 


Call on our local 


agency 


for advice and a soliciting outfit. 











FLORIDA 


Ordinary life insurance sales 
showed a gain of 51% in the first 
6 months of 1925 over the same 
period of 1924; July, 1925, 94% 
over July, 1924, the volume being 
$8,750,000. 

Men with clean records who can 
produce are desired by _ this 
Agency. 

W. R. LETCHER, General Agent 


Pacific Mutual Life 
Jacksonville, Fla. 











Berkshire Life Names New 
General Agent in New York 
Robert A. Van Alst, Jr. has been ap- 
pointed general agent for the Berkshire 
Life in New York and will open on 
September 15 in the Pershing Square 
Building. For the past fifteen years Mr. 
Van Alst has been with the Ives & My- 
rick agency of the Mutual Life of New 


York, joining it at the time of its 
organization. His insurance career 
started 27 years ago with the home 


othce of the Mutual Life as an office 
boy. 


The Federal Life of Chicago has ap- 
pointed Harry L. Green district manager 
for the company in Southern California 
for the counties of Santa Barbaca, Ven- 
tura and San Luis Obispo. He was for- 
merly with the Pacific Mutual Life. 


THE BIG P. O. GROUP 


Commissioner Smith an Wisconsin Says 
This Form Is A Violation of Law; 
Discusses Group 
Group insurance was discussed, along 
with comments on disability insurance 
presented elsewhere, by Commissioner 
Smith of Wisconsin in an address be- 
fore the convention of the National 
Guardian Life in Madison, Wis., a few 

days ago, 

Commissioner Smith says that in- 
venious agents and company officials are 
going to considerable length to extend 
group coverage and he says in part: 

“The latest example of this is the or- 
ganization of a group known as_ the 
Federal Postal Employes Association un- 
der which the organizer and agent have 
entered into a contract to furnish in- 
surance to all postal clerks and letter 
carriers throughout the United States 
under one master policy running to the 
It is poimted out to all in- 
quirers of this state that this form of 
insurance is in violation of our law and 
that the policyholder, under a decision 
of our own Supreme Court, cannot look 
to our Wisconsin courts for protection 
in case of litigation. 

“T am bending all efforts to halt at 
least this form of group insurance. 


association, 


BLIND MAN AN AGENT 
William Holman 


Jennings who has 
been blind for five years has joined the 
sales staff of Diggs and Cary, general 
agents at Richmond, Va., for the Penn 
Mutual. He lost his sight in 1920 when 
he suffered an attack of influenza. He 
is a lawyer by profession and has prac- 
ticed in Nebraska and California. After 
losing his sight he began selling law 
books and was engaged in this work until 
he decided to become a_ life insurance 
agent. He is believed to be the first blind 
man in Virginia to undertake this class 
of work. In his work he is accompanied 
by a boy who acts as guide. He is en 
dowed with an excellent memory. This, 
it is believed, will stand him in good 
stead in determining rates applicable to 
prospects. He hopes to memorize them 
as far as it is possible to do so. Mr. 
Jennings is a native of Halifax county, 
Va., and is a kinsman of George B. Jen- 
nings, state agent in Virginia for the 
Royal. He is a graduate in law of the 
University of Virginia. 











THE EASTERN 
UNDERWRITER 





owned and ts 
Friday by 


This newspaper is pub- 
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rHE GOLD BOOK 
In answer to inquiries as to when THe 
Eastern Unperwrirer will issue Phe Gold 
Book, its annual life insurance — selling 
edition, that number will) be published 
September 18. The issue will have an un 
usually large circulation and will also be 


distributed at the annual convention of the 
National Association of Life Underwriters. 

The Gold Book of 1925 will be larger 
than it has ever been before and more 


valuable \ number of general agents 


have already informed Tue  EAstern 

UNperWRITER that it will be marked for 

study by each member of their agencies. 
A MEDICAL VIEW OF NON- 


MEDICAL 
insurance 
the 
for limited amounts without the 


The which 


have 


life companies 


adopted practice of issuing 


p< ic ies 
have en 


medical examination 


little 


regular 


countered opposition from their 


number of 


own medical examiners, a 

them report, but there is another side 
to the question which is represented by 
those companies that do not believe in 
the practice, which has been used in 
Canada and by British companies for 
many vears. On this other side of the 
question, the paper “Medical Insurance,,” 


has this to say: 
The drift of a 


companies 


number of insurance 
the 


examinations is 


toward elimination, of 


medical almost certain 


to result in a falling off of 
on. the 


When 


one 


applications 
-health. 
that 
insurance without refer- 
his health, the 
for bad risks to seek 


part of those in good 


would-be insurers 
get 


to the 


see any 


can 


ence state ot na 


tural trend will be 


insurance and for good risks to hesitate 


to go nto any company where they 


will have to bear the burden of the poor 


risks. 
medical ex- 


It is argued that to omit 


aminations will lessen the cost of secur- 


ing risks. It certainly will, for if there 
were no examinations every man on the 
brink the grave would hasten to get 


insurance. It will also make it more dif- 


ficult to get applications from the heal- 
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thy for the reason that every one, know- 


ing he can get insurance when it is most 
needed, will wait as long as possible and 
thus avoid paying premiums over a long 


period of time. 


McGAW WITH TRAVELERS FIRE 


Well-Known Eastern Pennsylvania Man 
Made Manager; Was With Com- 
mercial Union 


of the 
McGaw as 


Announcement 1s made 


ment of Charles W. 


appoint 
manager 


for eastern Pennsylvania for the Trav 
elers Fire. Mr. McGaw’s territory will 
consist of the eastern part of Pennsyl 
vania excepting Philadelphia and = sub- 
urban territory. He brings to the Trav 
elers Fire valuable home office training, 
experience covering sixteen years with 
the Underwriter’s Association of the 
Middle Department, and the last five 
years successful service with the Com 
mercial Union fleet in eastern Pennsyl 
vania 

Mr. McGaw is well equipped to serve 


Travelers ire 


agents by his many years 
of schedule rating experience. He has 
specialized in use and occupancy in 
surance and is considered one of the best 


posted men in Pennsylvania on this form 
of cover. Mr. MeGaw joined the Trav 
elers force on September 10 and for the 
present will have headquarters at 


Wilses-Barre. 


BAYERN DISCUSSES CLUB 

Herman A. Bayern, the automobile in 
surance man who is the leader in’ the 
James J. Walker Insurance Men's Club, 
writes The Eastern Unprerwrirer that 
its article on the “Big Bill” page about 
lack of interest among insurance men 
in political matters is incorrect so far 
as the Walker club is concerned. He 
says in part: 

“To am still enthusiastically 
ciently attending to 
ance matters. | find 
nings, however, to be 
of the man who will be the next mayor 
of the City of New York. To show you 
how responsive insurance men have been 
m connection with this movement to 
nomimate Senator Walker, should like 
to direct) your attention to the fact 
that there has been appointed in each 
assembly district of Manhattan, Bronx, 
Brooklyn, Queens and Richmond, a di 
rector, Under each director there 
been appointed an active insurance 
residing in each assembly 
each borough. These 
appointing an active 
each election district. The duty of each 
director, executive member and election 
captain is to enroll insurance men in this 
movement to nominate and elect Senator 
Walker and his associates. This is done 
by means of letters and by personal 
solicitation of each member of the as 
sociation.” 


and efh 
automobile insur 
time im the eve- 
active in’ behalf 


has 
man 
district of 
men, in turn, are 
insurance man in 


PROTEST FIRST AMERICAN 


Protests of other companies which 
have long operated in) Michigan) under 
similar names resulted, last week, in 


denial of a license by Commissioner lL. 


T. Hands to the First American, the 
recent addition to the America’ Fore 
fleet. The First American, which has 


been attempting to enter several states, 
some time ago applied for a certificate 
of authority in) Michigan. Almost im 
mediately protests were registered by 
the North America, the Great American, 
and the American of Newark, all of 
which have Michigan licenses and have 
operated in this state for years. 


ADMITTED IN 16 STATES 


The First American, the newest mem- 
ber of the America Fore Group, either 
has already secured its license or has 


received 
admission 
York, 
New 
ginia, 
South 
Ohio, 


approval of its application for 
to the following states: New 
Massachusetts, Rhode 
Jersey, Pennsylvania, West Vir- 
Louisiana, Illinois and Indiana, 
Dakota, California, Connecticut, 
Maryland, Iowa, Minnesota, 





Island, 

















= Human Side of Insurance 








WM. H. 


GALENTINE 


W. H. Galentine supervising attorey of 
the home office claim department of the 
Globe Indemnity, 1s recovering from. in 
juries received in an automobile accident 
in western New York State. Mr. Galen 
tne was formerly connected with the liqui 
dation bureau of the New York Insurance 
Department. 

* *k ok 


W. W. Greene, actuary of the 
tional Council on Compensation 
ance, who has been appointed 
troller and actuary of the 
surance Corp. graduated from Brown 
University in 1910, and for a number of 
years did actuarial work in life) insur- 
ance offices, chiefly the New York Life. 
In 1913 Mr. Greene was appointed to the 
examining force of the New York In- 
surance Department under the direction 
of the then Deputy Superintendent, 
James J. Hoey. A year later he left the 
department, becoming connected with 
the New York Workmen's Compensation 
Commission, In June, 1915, he was ap- 
pointed advisor to the Colorado Indus- 
trial Commission, where he had the man- 
agement of the State Fund. He became 
manager of the New Jersey Compensa- 


Na- 
Insur- 
Comp 
General Rein- 


tion Rating Bureau in 1917. In the fall 
of 1922 he became underwriter for the 
Kmployers’ Mutual of New York, sub- 
sequently opening offices in 1922 as a 


consulting actuary and underwriter. In 


July, 1923, Mr. Greene was appointed to 
his present position with the National 
Council. 

x ok 


Miss Alice Lakey, insurance specialist 
of the General Federation of 
Clubs and publisher of 
dressed the New 


Women's 
“Insurance,” ad- 
Hampshire Federation 
of Women’s Clubs last Friday at 
Plymouth on “How to Make Uncer- 
tainty Certain by Insurance Protection 
of the Home.” She described the vari- 
ous forms of policies and their uses in 
the scheme of complete protection of the 
home. The subject of insurance in the 
organization of the General Federation 
comes under the division of Home Mak- 
ing in the Department of the American 


Home. Miss Lakey’s many years of 
activity both in insurance and amongst 
the women’s clubs of the country well 


qualifies her to present the subject of 
insurance to American women, 


Stewart Anderson of 
tual, manager of the 
Service, one of the 
try’s life insurance educators, has had 
published the fifth of his annual com- 
pila‘ions, entitled “Sparks of Laughter.” 
It consists of 300 pages of stories which 
have appeared in an endless number of 
exchanges and which are chosen by this 
master exchange editor with rare dis 
crimination and having one purpose in 
mind: to make the daily grind 
easier by snatching a chuckle or two 
from the country’s greatest and some 
times humblest wits. Mr. Anderson is 
his own publisher and the book, which 
sells for $5, can be obtained by address- 
ing him at Box 366, Newark, N. J. Here 
are two sample clips from Mr. Ander- 


Mu- 
Field 
coun- 


the Penn 
Bureau of 
best of this 


seem 


son’s book: 
. 


Judge 


“Guilty or not guilty?” 
Rastus—"“Not guilty, suh.” 
Judge—“Have vou ever been in jail?” 


Rastus 
before.” 


“No suh; I never stole nuthin’ 


Judge—"You say 
you committed the robbery ? 

Nitro Bill—“*Ycs, yer Honor. T allus 
does me little jobs atone. When ye've 
gota pal it’s 10 ter 1 he turns out dis- 
honest.” 


alone when 


” 


you were 


x ok * 


J. Chambers Bristow, general agent at 
Nichmond for the Home Life of New 
York, attended the Republican State con- 
vention at Roanoke, September 5, when 
a G, QO} P. state ticket Was nominated. 
Mr. Bristow has long been active in the 
councils of this party and his advice is 
eagerly sought by other leaders of the 
party. 

* ok Ok 


Judge W. K. Whitfield, 
President of the International 
St. Louis, was born September 29, in 
Moultrie County, IIL, and received his 
early education in the public schools in 
the vicinity of his birth place. Later he 
attended Michigan University Law 
School and was admitted to the bar in 
1895. The following year he was elected 
State’s Attorney for his county and held 
that position for eight years. In 1914 
when a vacancy occurred on the bench 
in Sixth Judicial Circuit, Governor Dunn 
appointed Judge Whitfield to fill the 
vacancy and serve the unexpired term. 
In 1915, despite that the Sixth Judicial 
Circuit was overwhelmingly of the op- 
posite political faith Judge Whitfield was 
re-elected by a substantial majority. 
When that term expired he decided to 
enter private business, having been elect- 
ed a vice-president of the Standard Life 
Insurance Company of Decatur, TL, in 
1919 and since that time he has devoted 
his time to the insurance business. He 
was largely responsible for the decision 
to remove the home offices of the com- 
pany to St. Louis a few years ago and 


elected 
Life of 


newly 


took a prominent part in the negotia- 
tions through which control of the In- 
ternational Life passed to the Stand- 
ard Life stockholders in 1924. He was 
elected first-vice-president of the In- 
ternational Life on May 8, 1924. 
* ok x 

_ Clarence J. Daly, president of the Cap- 
itol Life of Denver, Colo., entered the 


insurance business as a claim adjuster 
in the Chicago office of the London 
Guarantee and Accident, later becom- 
ing a solicitor for his father, Thomas F. 
Daly, the organizer of the Capitol Life. 
Mr. Daly was educated i in Hamilton Col- 
lege, N. Y., and is but thirty-seven years 
of age. A long sketch about him ap- 
peared in the Who's Who “writeups” of 
the Denver Commercial, the — official 
organ of the Denver Chamber of Com- 
merce, 
* ok * 
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vacation at 


Godfrey M. Moore, manager ot 
Guardian Life, is taking a 


Mass. 
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Forms For Fiduciary 
Property And Income 


SOME IMPORTANT COVERAGES 


Expert’s Article Prepared for Organ of 
Trust Companies; Value of 
Protection Told 


This important article on some forms 
of insurance for fiduciary property and 
income protection was published in the 
August issue of “Trust Companies,’ a 
magazine read by trust companies, banks 
and allied interests. 


By George E. Crosby, Jr. 


Aetna Insurance Co. and World Fire & 
Marine Insurance Co. 
Providing a distinct surprise to almost 
everyone who read it, there appeared 
in the morning papers announcement of 
the bankruptcy of a certain New Eng- 
land corporation manufacturing a widely 
used household necessity. This concern 
had been notable for excellent manage- 
ment and its steady growth and_ pros- 
perity. The originator of the product 
was a pioneer with a one-man plant and 
semi-secret but unpatented processes. A 
great popular demand had grown for his 
product, necessitating expansion which 
eventually made incorporation impera- 
tive. The corporation, by special ma- 
chinery and consistent adherence to the 
high-c iality processes of the originator, 
in spit: of a growing and vigorous com- 
petition, successfully manitained a posi- 
tion of leadership for its product with 

the buying public. 

This was their happy position when, 
some months previous to the above re- 
ferred-to announcement of bankruptcy, 
a fire occurred which completely de- 
stroyed their plant. The newspaper ac- 
counts of the fire had concluded with 
the familiar statement: “The loss is 
fully covered by insurance.” As a mat- 
ter of fact, as most often happens, the 
actual property loss was not fully cov- 
ered by insurance, but the corporation 
had an apparently healthy surplus and 
excellent credit, and proceeded imme- 
diately with the rebuilding and re- 
equipping of their plant. It shortly be- 
came distressingly evident to the officers 
and directors that there are two kinds of 
losses resulting from every fire: first, the 
actual physical loss to the property, 
largely indemnified by their ordinary fire 
insurance; second, the losses resulting 
from the interruption of business by the 
fire. The fact that they had no  insur- 
ance against the second form of loss 
proved disastrous in the actual case we 
are citing 

The officers found that, in order te 
keep their organization intact and as 
nearly ready as possible to resume pro- 
duction when the buildings should again 
be ready for occupancy, it was necessary 
for them to provide for the following 
essentials : 

Salaries of officers and salesmen; 
auditors’ and directors’ fees; rents, 
taxes and insurance; interest on capital 
Investment, bonds, mortgages, bank loans 
and other debts; stockholders’ divi- 
dends ; advertising contracts; cost of 
lighting, etc.; royalties; payments on 
nuachinery; wages for experienced work- 
men; and, finally, the loss of the regu- 
lar business operating net profit estimated 
as normal for a period of operation 
equal to the probable number of months 
required to prepare the entire plant for 
productive occupancy again. 

For obvious reasons this last was the 
most vital factor of all, and it was an 
insurable item—but it had not been in- 
sured—neither had any of the items pre- 
ceding it in the above list. 

Business I 


Business income insurance, called bus- 


Insurance 





iness interruption indemnity, but also 
called use and occupancy insurance, 
would have protected the corporation 


against all these losses, the amount of 
which could have been safely anticipated 
and with fair accuracy. The agent who 
handled the insurance for the corpora- 
tion had been unable to impress the 
officers with the vital importance of pro- 
tection for the losses which follow after 
a fire, and they had consistently refused 
to authorize the writing of business in- 
come insurance. 

Finally, the corporation sustained an- 
other and distinct loss which they could 
have saved by profits insurance, a sep- 
arate and specific contract which is not 
to be confused with the normal net prof- 
its referred to above and which is cus- 
tomarily included in a business interrup- 
tion indemnity policy. 


Profits Insurance 


The corporation had a large order of 
goods contracted for at a price represent- 
ing a substantial profit. This order was 
ready for shipment in the company’s 
warehouse, but was totally destroyed. A 
specific profits insurance contract would 
have protected them against loss of 
promised profits on specific goods sold 
and manufactured but not delivered. 
The corporation had banked consider- 
ably on the profit to be derived from 
this order, but they had no profits in- 
surance and their straight fire insurance 
barely covered the cost of the raw ma- 
terials used in the finished product. 

Therefore, although the rebuilding of 
the company plant and the re-ordering of 
special machinery proceeded almost im- 
mediately after the fire, the uninsured 
losses constituted such a tremendous 
drain on the company’s resources as to 
disrupt the organization. This fact, and 
absence of their product from the mar- 
ket and the increased activity of com- 
petitors, lost the corporation its hold on 
the buying public. All of these factors 
combined, forced them into bank- 
ruptcy. 

The value of the protection which this 
company neglected to procure has been 
proven many times. This insurance op- 
erates with the same proportionate bene- 
fit when the operation of a business or 
a portion of it is interrupted for a short 
time only. The protection is available in 
some form to practically every business 
organization, commodity producing or 
merchandising business. Within a com- 
paratively few months, the Calumet & 
Hecla Mining Company furnished an out- 
standing example of the practical value 
of complete insurance protection. <A 
principal plant of theirs was put out of 
the producing class by fire for a period. 
The company carried not only fire but 
business interruption indemnity insur- 
ance, including net profits, and through 
the payments received from the insur- 
ance companies, continued without in- 
terruption their regular stockholders’ 
dividends until the plant was again pro- 
ducing. 
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There is a sequel to the story of the 
bankrupt corporation. When the origin- 
ator of the business had acquired a com- 
fortable fortune playing a lone hand, he 
sold all of his interest to the corpora- 
tion and retired from business, invest- 
ing practically his entire capital in a 
large, high-grade apartment house in an 
exclusive residential section. The day 
following the published news of the 
bankruptcy of the business he had found- 
ed, he telephoned an insurance agent 
the following proposition : 


“As you know, practically all my money 
is invested in the.... apartment house, 
and I have a pretty good income from 
it; but if by any chance it should burn 
down it would take from eight to ten 
months to rebuild it, and I would suffer 
considerable discomfort and embarrass- 
ment to have practically my entire in- 
come cut off for that period. Is there 
any form of insurance that will protect 
me against such a possibility of loss?” 

The agent answered, “Yes, rent insur- 
ance.” 

He was asked, “What is it?” 

The agent explained about like this: 
“Rent insurance is intended to take the 
place of the rent, while reconstruction 
of a building damaged or destroyed by 
fire is in progress. At the moment when 
your building becomes untenantable on 
account of fire and your tenant is there- 
by released from further rent payments, 
rent insurance steps in and pays you the 
rent until with reasonable effort your 
building is again ready for the occu- 
pancy of tenants. In such a contingency, 
rent insurance provides in the place of 
the usual income from tenants, an equal 
sum—in so doing providing the money 
necessary to pay taxes and other fixed 
expenses as well as the owner’s net profit 
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$1,000,000.00 
446,090.02 
102,635.00 
1,198,242.92 
2,746,967.94 


























which he would have had under normal 
conditions from his rental income.” 

“What does it cost?” 

“Offhand,” the agent answered, “Some- 
thing less than one per cent. of your rent 
income. The exact rate I will give you in 
a few minutes. Assume that you earn 
about ten per cent. net on the rental of 
your property now and at the same time 
take a chance of the loss of your rent 
income. With rent insurance nine per 
cent. would be earned, but this nine per 
cent. will be safeguarded.” 

The result was that arrangements were 
made for an immediate conference and 
rent insurance to fully protect the own- 
er’s income was bound within a few 
hours of the conversation. Should a 
fire damage or destroy this man’s build- 
ing, there will be no interruption in his 
income during the period required to re- 
store the property. Rent insurance is 
too little known, but it is a form of pro- 
tection concerning which no banker or 
other business man or householder can 
afford to be uninformed. 


Application to Fiduciary Income 


A certain trust company officer had 
direct supervision of the administration 
of the estate of a late client who had 
provided for an income which was to be 
the sole support of his aged father and 
mother, his widow and their two young 
children. The source of this income was 
money invested in a well-located office 
building. The trust officer was led to 
wonder what would happen to the fam- 
ily if their rental income should be in- 
terrupted or cut off, should serious dam- 
age or total loss of the building by fire 
make it untenantable. He was informed 
that rent insurance would take care of 
that problem, and he, too, was obliged 
to seek information, never having heard 
of rent insurance. Upon getting full in- 
formation, he went to the judge of pro- 
bate and asked whether he would not be 
justified in taking from the income 
enough money to pay premiums on full 
rent insurance. 

The probate judge asked him what 
rent insurance was, and when told, he 
exclaimed: “By all means, get rent in- 
surance! You would be morally if not 
legally responsible in case of rent in- 
come interruption by fire for personally 
continuing the income of the beneficiaries 
under this will if after this inquiry you 
neglected to place such insurance. This 
is the first time I ever heard of such 
insurance, and | will not fail in any sim- 
ilar cases in the future to call this form of 
insurance to the attention of trustees 
or administrators and the beneficiaries 


of any wills involving rented or rentable 
property that may be probated through 
can be 


this office.” (Rent insurance 
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written on buildings whether they are 
rerted or vacant at the time the insur- 
ANCE placed). 

In this particular case, the trust com- 


friendly advisor to the 
recommended that she secure rent 


pany olficer, as a 


wicow, 


insurance for her own residence and she 
acted on his advice immediately. By 
this insurance, should the home for any 
reason be rendered unfit for occupancy 
by a fire, the widow would receive from 
the insurance company a monthly sum 
equivalent to the monthly rental value 
oi her home, with which sum she could 
rent similar temporary quarters else- 
where until the family home was again 
restored for oc« upancy. 

The writer has had many occasions to 
observe that only a comparatively few 
people know even that there is such pro 


tection procurable as rent or rental value 


in urance, 


Leasehold Insurance 
This protection is afforded by a basic 
form of contract variable as to its ap 
plication in order to furnish insurance o1 
leasehold interests of various kinds. It 
may suffice to say that it furnish 
any kind of protection in connection with 


can 


lo of income or financial advantage 
ubject to disturbance by fire. It may 
be written to indemnify against loss of 
profits resulting from interruption or 
cancellation of a lease by fire, for in 
tance; or to protect the assured in an 


advantage he has gained by an increase 


in the value of his lease—an advantage 
he would lose except for Ins lea chold 
insurance, should fire interrupt or can 
cel his lease As stated above, there are 
many phases of this protection and any 
one concerned with a lease and desiring 
legitimate protection against any loss 
which might occur in consequence of a 
fire is reasonably certain to secure it 


through any 

li your ag 
tective 
only 
up 


up-to-date insurance agent. 
ent has not called these pro 
features to your attention, it 1s 
fair to yourself to take the matter 
with him in order that there may be 
no real occasion for criticism. 


It will not be 
tive bankers will 


disputed that conserva- 
protect the pera 
of their own money or money belonging 
to their clients with whatever insurance 
can be conservatively regarded as im 
portant Aside from the obligation to 
protect as fully as possible the principal 
and income of whose properties 
are entrusted to their advice, judgment 
and direction, there is another matter 
for ation. In the loan 
ing money on the notes of business men 
and real estate mortgages, it may 
properly be asked of the borrower a 
rule whether he has properly saeco 
himself through use and = occupancy, 
profits, rents or leasehold insurance 
against onal or busine embarrass 
ment in the event of fire; and in the case 
of the householder borrowing money on 
a mortyayve, whether it will not be wise 
for him to carry rental value insurance 
so that should fire render uninhabitable 
for a short time or a long one the house 
he owns and occupies, he will not be em- 


those 


considei case ol 


on 


pers 


yarrassed in his assumed desire to rebuild, 
but will be in a position with his regu 
lar fire insurance and his rental value 
insurance to hire a temporary home and 
keep up his interest payments, all with 
out unnecessary inconvenience or worry. 
There is as much satisfaction (Cand 
profit) in the protection of the peace of 
mind of patrons as there is in their mate 


rial prosperity 

even before 
his patrons, howeve fa 
make certain that he 
protect beyond 
alety of Tits 
tients by 
tection, other 
presented 
the Jun 
panies.” 
It remains 


that the 
! 


the needs of 
banker should 
not failed to 
reasonable doubt the 
own and his company’s 
complete insurance pro 
elements of which were 
and discu the writer in 
and July is ‘Trust Com 


studying 
the 
has 


ive 


sed by 


ues of * 


in conclusion, 
protection 
insurance 
follow after a fire, are 
where desired, for protection 
ilar losses consequent upon 
damage by and explosion, 


only to add, 
same forms of 
ferred to herem = as 
losses which may 
available, 
agaist 


i 
avainst 


windstorm 
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TO FLY TO CONVENTION 


Fire Marshal Johnson of Alabama Will 
Make Trip to San Antonio 
By Aeroplane 


Through 


the courtesy of the United 
States Air Service represented by Major 
H. H. C. Richards, commanding officer 
at Maxwell Tield, Montgomery, Ala 
bama, it. has been made possible for C. 
Ie. Johnson, State Fire Marshal of Ala 
bama to fly from Montgomery to San 
Antonio to deliver the opening address 
at the Convention of The Fire Mar- 
hals’ Association of North America, 
Septe mber 14-18. 
The entire trip of nine hundred miles 
will be made in one day. Adjutant A. 


C. Kincaid will pilot Mr. Johnson’s plane 


from Montgomery to Tallulah Field, 
Louisiana where he will be relayed by 
Leland Hewitt for the second lap into 
San Antonio. Tire Marshall Johnson is 
well known as a_ public speaker and 
his address will be a response to the 
welcoming speeches by Governor Mi 
riam A. Ferguson of Texas and_ the 


Mayor of San Antonio. 


QUEENSLAND CHAIRMAN HERE 
Australia, 
Queensland 


James Burns, of 
chairman of the 


Sydney, 
board of the 


Insurance Company, arrived in’ New 
York on the Aquitania last Frdiay on 
a visit to the United States branch of 
the company. Mr. Burns is at present 


in Montreal. 


FRENCH ANNUAL 


Eighteenth Edition of Work Dealing 
With Insurance Legislation and Data 
About Underwriting Statistics 
The 


cietes 


Annuaire des So- 
Operani France 
et des Compagnies Etrangeres has been 
issued, the eighteenth year of 
annual. It is divided 
(1) General legisla- 
insurance 


1925 edition of 
d’Assuances en 
This is 
this well-known 
into five parts, viz: 
tion regarding 
(2) 


and reinsur- 
Alphabetical list of all insur- 
and reinsurance companies (French 
and foreign) France, 
detailed information regarding the re- 
spective head offices, capitals, dates of 
foundation, boards of directors and man- 
s, fields of activity, business results, 
(3) List of foreign companies and 
underwriters, arranged according to 
countries; (4) Committees and Syndi- 
cates of insurance companies, Unions 
of insurance employees, list of the most 


ance; 
ance 


operating in with 


ager 


CLC. 


important brokers, experts, ete.; (5) 
Data regarding government authorities, 
periodicals, liquidators, insolvent com- 


panics, list of names of directors, ete. 


RESIGNS AS SPECIAL AGENT 


H. I. Lahr, who last vear 
the home office of the North 
Mercantile to [Hlinois as 
assisting State Agent 
resigned and will 


went from 
British & 
special agent, 
Chatterton, has 
return to New York. 
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Neal Bassett, President 

John Kay, Vice-Pres, and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secreta y 


FIREMEN’S 


INSURANCE CoO. 
ef Newark, N. J. 


Organized 1855 
Statement January 1, 1925 


ASSETS AND LIABILITIES 


Capital .......$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 


Net Surplus. . 


8,535,871.80 
3,586,660.11 


Assets .......$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Nea) Bassett, Vice-Pres. 

Joha Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan Secretary 

A. H. Hassinger, Secretary 

Wella T. Bassett, Secretar 


GirardF.«M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital .......$1,000,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus. 


3,213,098.14 
1,260,934.06 


Assets ........$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 














Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A, Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organised 1854 

Statement January 1, 1925 


ASSETS AND LIABILITIES 
Capital .......$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
allother liabilities | 2,575,127.95 


Net Surplus.... 1,000,362.98 


Assets ........$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 








H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 

Waite Bliven, Vice-Pres. and West. Mer. 
Thos. A. Hathaway, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 

ance Fund and 


Reserve for all 
other liabilities. . 


Net Surplus.... 


3,751,385.75 
501,427.56 


Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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Diverting Commissions From Regular Channels 


It is not unlikely that insurance com- 


panies these days will be approached 
from time to time with propositions in 
volving large amounts of premium, the 
commissions on whch, however, to be di 
verted from the regular insurance agent 
into other channels. 

It is not unlikely that they will have 
propositions from clubs where the insur- 
ance commission will ultimately revert to 
the club exchequer, from financing con- 
cerns where the commission on the in 
surance on the financed articles will find 
its way into the treasury of the finance 
company, or even from certain large 
manufacturers who desire to furnish in 
surance as part of the regular equipment 
commission on 


of their product, the 


which to go to the manufacturer, and 
perchance, in the long run, to find its 
way into the pocket of the consumer be 
cause of a corresponding reduction in 
the selling price of the product. 

In some states, such transactions can 
be consummated without technically vio- 
lating the law by the gesture of appoint 
ing some interested party as the agent 
or broker. 


Constantly Changing Business Methods 


Susiness methods and conditions are 


changing, and perhaps the 


natural trend is towards such methods, 


constantly 


and perhaps from the standpoint of the 

institutions referred to such methods are 

desirable and economically correct. 
From the 


standpoint of insurance 


however, if these methods 


become general the writer believes the 


companies, 


consequence will ultimately be very seri- 


ous. The diversion of these commissions 
from the regularly constituted and 
licensed insurance agents will, in the 


long run, have its adverse effect on the 
whole agency 
therefore, an adverse effect on the in- 
telligent and efficient distribution of in- 
surance. 


insurance system, and, 


The word “distribution” is used advis- 
edly, for is not the insurance 
system the transportation system of in- 
surance just as are the and 
steamships the transportation system of 
commerce? When we do 
which tends to tear down the 
portation system of commerce we take a 
civilization. In the 


agency 
railroads 


something 
trans 


backward in 
days of the caveman, the one who lived 
on the seashore reared his young on the 
products of the sea, plus what sprink- 
ling of red meat happened to be indige- 
nous to that particular coast ; whereas the 


step 


caveman in the hills reared his offspring, 
When transportation was be- 
gun, whether by means of loading pro- 
duce on the back of a camel or dragging 
it by the tail of a dinosaur, at that time 
was the beginning of civilization—when 
people in one locality began to exchange 


sans fish. 


By Norman 


with 
Civilization 


ideas, knowledge and products 


those of other localities. 
could not have reached its present state 
unless transportation had made it possi- 
ble for a given section of the world to 
benefit by the products and the learning 


of other parts of the world. 
The American Agency System 

The agency 
ports the produtts of the great 


American system trans- 


manu- 
facturing centers of insurance, such as 
New York, Hartford, ete., into the small 


’ 


est hamlet in the land; so that a man 


in a town with a population of a few 


with almost the 


product of 


obtain 
facility the 


thousands can 


same identical 
insurance as can the man in the metrop- 
olis. 

It is well that this is so, for it is just 
as important to a savings bank in a 
town gd ten 


adequately safeguarded by proper insur 


thousand to have its loans 
ance in solvent companies as it is to the 
savings bank in the metropolis. 

The 


the extent 


average layman does not realize 
to which he depends upon in- 


What 


were asked to visualize conditions in his 


surance, would he foresee if he 
sort of an 
thirty 


insurance 


business in case there was a 


interdict of insurance for, say, 


days, during which time no 


R. Moray 


nature would be 
Would ships sail the seas; and, 


contract of any oper- 
ative ? 
if so, what merchants would send their 
goods on such ships; what banks loan 
money on either goods or real estate; 
what financially responsible individual or 
concern allow its automobiles on the 
What would happen to the 


market if back of the 


highways? 
stock nothing 
insured against 
Would it not seem that mod- 
ern economics and civilization are inex- 
tricably 


bonds and. stock was 


anything ? 


interwoven with insurance ? 


Depending Upon the Agent 
When men buy or sell real estate or 


enter into’ important contractual rela- 


tions with each other, they consult law- 
vers, usually one for each party; yet 
those same men will enter into contracts 
with insurance companies, involving per- 
haps hundreds of thousands of dollars, 
without contract, let 


even reading the 


alone consulting a lawyer. They simply 
depend upon the integrity and the abil 
ity of the True, the 


modern insurance company realizes that 


insurance agent. 


it must also safeguard the interests of 
the assured as well as of the company ; 
but insurance has become so vast that it 
is physically impossible for a company 
member ot 


executive or an important 


the staff to individually study the de- 
tails of the requirements of the army of 
assureds and that must be left, to a great 
In but 
a few cases does the insurance company 


extent, to the agent in the field. 


come into direct personal contact with 
the ultimate consumer of insurance. 

If the tremendous responsibility of so 
important a function of modern business 
rests with the transportation system of 
that the 

emolu- 


then we must see 
clothed 

attract 
carry such responsibility 


insurance, 


task is with sufficient 


ments to men big enough to 
to say nothing 
of preventing the diversion of such emol- 
uments into other channels. 

Otherwise, we may see these men en- 
ticed into other walks of life and find in 
their stead the old-fashioned “insurance 
canvasser” of days gone by, the days be- 
fore insurance had become so integral a 
part of almost every commercial trans- 
action. 

Of what 


out their splendid products, if the trans- 


avail shall home offices turn 


portation system is so crippled that they 
spoil on the way ? 

The General Exchange Insurance Cor- 
poration of New York, has been ad- 
mitted to Virginia to write fire and kin- 
dred lines. 











S” FRED S. JAMES <O36= i 


aT, 
GEO. W. BLOSSOM << 
sexes “> “sass SETTLE TE A 











O. F. WALLIN 


























GENERAL FIRE ASSURANCE COMPANY _ || 


of Paris, France 


URBAINE FIRE INSURANCE COMPANY 


of Paris, France 


EAGLE STAR & BRITISH DOMINIONS INSURANCE COMPANY, Ltd. 


of London, England 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


123 William Street 
New York, N. Y. 


Let us help you increase the premiums at your agency. Send for our new % 
leaflets on Income Insurance, Use and Occupancy Insurance and Explanation A lei! 
of the Coinsurance Clause. 
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Pushing Hotel And 
Innkeepers’ Insurance 


PROTECTS HOTEL KEEPER ONLY 





Not Insurance on Property of Guests; 
Home Points Out Opportunities for 
Agents in This Line 


Even though the summer vacation sea- 
son is coming to an end, the convention 
and fall traveling season is about to 
commence so that hotels will be just as 
full as ever. In connection with this, 
“News From Home” of the Home group 
of companies, publishes in its latest is- 
sue a good sales talk on hotel and inn- 
keepers’ insurance. These arguments for 
local agents follow: 

“There is a common law which holds 
hotel owners and innkeepers liable for 
loss or damage to property of their 
guests caused by negligence on the part 
of the hotel’s employees or servants. 
Up to the present time the hotel keeper 
las had no means of financially protect- 
ing himself against liability of this na- 
ture. Now there is a new form of in- 
surance known as hotel liability. insur- 
ance which protects him against such 
legal liability as may be imposed tpon 
him by law. 

“In any town where there is a mod- 
ern hostelry there is good prospect of 
providing hotel liability insurance. The 
agent who follows this line up at once 
will have the advantage of an open field 
before other companies and other agen- 
cies become competitive. 

“A bulletin issued by the marine de- 
partment on hotel liability follows: 

“Its intent is to protect the -hotel 
against its ‘legal liability’ to guests for 
loss or damage to property of the guest. 

When Innkeeper Is Liable 

“The hotel operator or keeper can be 
held liable under the common law for 
damage to property of the guest, provid- 
ing the loss or damage be caused by neg- 
ligence on the part of the employees or 
servants of the hotel. 

“‘WE MUST CLEARLY CALL TO 
YOUR ATTENTION THE FACT 
THAT THIS INSURANCE IS NOT 
INSURANCE ON THE PROPERTY 
OF THE GUESTS, BUT IT IS A CON 


TRACT OF INDEMNITY PROTECT- 
ING THE HOTEL KEEPER AGAINST 
HIS LEGAL LIABILITY, SUCH AS 


WILL BE IMPOSED UPON HIM BY 
LAW. 

“Our policy does not contemplate in 
surance in the case of an apartment 
hotel, or a lodging house, or a boarding 
house. It is intended to cover what is 
ordinarily termed as a hotel or inn. 

““Our reason for calling your atten 
tion to this definition is to have it clear- 
ly understood that our policy does not 
cover any other class of public house. 
The class of hotel which we seek is the 
hotel of the better construction and of 
good reputation. Of the better class of 
hotels, we may safely state that there 
are approximately 30,000 in the United 
States. This means that in every town 
and city there is approximately a pros- 
pect for the live agent in that locality. 

“Our premium is predicated on the 
basis of the actual number of guest 
rooms in the house. Our rates have not 
yet been definitely based, but will be 
approximately on the basis of $2 to $2.50 
per room. Therefore, a hotel of 500 
room would produce a premium of $1,000 
to $1,250 per annum.” 


K. W. Ogden, of Alexandria, Va., 
Dies in Automobile Accident 


Kenneth W. Ogden, of Graham & 
Ogden, real estate and insurance, Alex- 
andria, Va., died August 23, age 40. 
He was stricken with paralysis soon after 
an automobile he was driving collided 
with another car on the streets of that 
city, expiring a few hours later. He 
looked after the insurance end of the 
business of Graham & Ogden, having 
been engaged in the business for fifteen 
years, He was an active figure in the 
Virginia Association of Insurance Agents. 














Check Up 


Your Prospects 





How many prospects in your 
community went away this Sum- 
mer without adequate insurance 
protection? How many of these 
same prospects suffered unin- 
sured losses or witnessed this ex- 
perience in others? 


Through experience the public is 
becoming more and more im- 
pressed with the value and neces- 
sity of insurance. The evidence 
of their responsiveness to good 
policies is summed up in the 
large and increasing amounts of 
business being done each year by 
institutions whose service, de- 


pendability and strength is well 
known. 


Norwich Union Reputation is World-Wide 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager J. F. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


ot New York 
Incorporated 1806 


Hart Darlington, President J. F. Van Riper, Secretary 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, President H. P. Jackson, Vice-President 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 


COMPANIES 











Investigation of 
Incendiary Fires 


HOW CONVICTION IS SECURED 


Care Must Be Exercised in Collecting 
and Presenting Evidence; Finding 
Motive Important 
Als incendiary fires present one of the 
most difficult problems facing fire insur- 
ance contpantes today, great stress is put 
upon the importance of trying to catch and 
convict persons guilty of arson. Although 
hundreds of firebugs have been caught 
and sent to joil, too many of them are still 
free and are a danger to every community, 
The National Board of Fire Underwriters 
has prepared a portfolio on what consti- 
tutes evidence mn the prosecution of arson, 
which contains abstracts of arson laws and 
decisions under them. One section of the 
book deals with the investigation of sus 

pictous fires and ts given herewith: 


Webster defines an incendiary as one 
who sets fire to a building or property of 
another. There is a [ 


class of fires, and 
this class is by 


no means small, which 
persons who are mentally un- 
balanced and known as pyromaniacs. 
Such persons are not morally responsi- 
ble and motive cannot be imputed to 
their acts. They belong in hospitals or 
asvlums. 

The records of the National Board of 
Fire Underwriters show that during one 
vear there were 510 convictions for arson 
and burning in this country. 
not 


is set by 


This does 
include convictions in three or four 
states from which returns have not been 
received. The motives which actuated 
the fires for which these 
were obtained have been 
follows: 


convictions 
subdivided as 


To conceal evidence of another 
crime 
Revenge or spite .... 
Pyromania and other forms 


This list does not include juvenile court 


. Cases covering those fires set by juveniles 


through a spirit of malicious mischief; 
weak-mindedness or a mania for excite 
ment. 

There are more fires set to conceal 
crime than is indicated by the number 
of convictions showing that as the mo 
tive because prosecutors usually prefer 
to prosecute for the crime the incendiary 
sought to conceal than to prosecute him 
for arson. Arson has always been con 
sidered a most serious crime, classed in 
repugnance with murder and other hein- 
ous crimes. Conviction for it in the first 
degree carried with it the death pen- 
alty 

Steps to Conviction 

There appears to be a universal idea 
that “Arson and “Burning to Defraud” 
are difficult crimes to prosecute success 
fully. This is probably due to the fact 
that arson is a difficult crime to investi 
vate owing to the fact that evidence of 
the crime itself is frequently destroyed 
by the fire. To deve'op a case of arson 
and justify a probability of conviction 
there are four things that must be estab- 
lished in order to prove the guilt of the 
assured beyond a reasonable doubt. 

It is necessary to introduce evidence 
that the fire actuallly occurred at a cer- 
tain time at a place within the jurisdic- 
tion of the court. 

Direct and positive evidence of some 
kind must be introduced to establish the 
fact that the fire was of incendiary ori- 
vin. Every fire is presumed to be of 
accidental origin and it is necessary for 
the state to introduce positive evidence, 
to overcome this presumption. Some- 
times the incendiary origin of a fire can 
be shown by direct evidence such as the 
saturation of the premises with kero- 
sene, gasoline or some other inflammable 
compound. It can be established by 
showing that there were two or three 
fires which were separate and distinct 
and having no connection with another. 

In the investigation of a fire care 
should always be taken to ascertain its 
character, in what part of the building 
it originated, how it burned, and other 
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acts and circumstances which may be — the time it occurred, and anything else 
ugvestive of its origin. The appearance which is pertinent in your search for - 
the interior of the building is impor the truth in the matter. 
tant, as this frequently shows whether The demeanor, conduct, and acts of A Sign of Good Protection 


the fire was the result of accident 
or design. Jf articles of furniture have 
been ’so arranged a to retard the work 

the firemen, or if evidence is found 
that a considerable part of the furniture, 
fixtures or stock had been removed pre 
vious to the fire, it indicates that same 
was the result of design. 


Looking for Direct Evidence 


If the investigation shows that such 
articles were removed previous to the 
fire the importance of ascertaining 


their whereabouts and having them 
identified and photographed if necessary 


cannot be overstimated It ometimes 
happens that the remains of a_ plant 
arranged by the incendiary to cause 


or accelerate the fire is found in the 
building after it has been extinguished. 
It is highly important in the event that 
candles, oily rags or things of that char 
acter are discovered, that they be left 
exactly as found until they can be pho 


toyraphed It is extremely important 
that great care be exercised in handling 
such articies as candles, oily bottles or 


other things of this character, which 
were evidently handled by the incen 
diary Such articles hould always be 
careiully examined for evidence of fing 
er prints 

It is frequently important to elimi 
nate Msolar as po ible, all of the acei- 
dental causes which might be put for 
ward by the accused as_ the probable 
cause of the fire It is therefore high 
ly important as to inspecting the heat 
ing and electrical equipment ol the 
building in order to be able to prove 
that the fire was not of accidental ori- 
vin All accidental cause should be 
elimiun ited msolar as pos ible. Thi 
shoula be done because a fire may be so 
suspicious as to indicate the act of an 
incendiary. In the case of State vs. Si 
monsen, 108 Cal. 347, the Court said: “It 
is quite possible, however, to have a 
building burned under such = suspicious 
circunistances as to exclude the notion of 


fire beang the result of accident or na-. 


tural causes. A building may be burned 
under such suspicious circumstances as 
to indicate the act of an incendiary and 
thus the Corpus Delicti established and 
the door opened for the defendant's 
admissions and confessions.” 


Fixing the Motive 


It is extremely important, although not 
absolutely necessary, to e stalslis sho a posi 
tive motive in the trial of a. case of 
arson. The motive for the crime may 
be revenge, the desire to destroy evi 
dence of some other crime, or an at 
tempt to defraud the insurer. Over 
insurance is not always necessary to 
prompt an attempt at burning to de 
fraud Straitened financial = circum 
stances or a desire to change location 
or some other such motive may be suf 
ficient to prompt the man criminally in- 
clined to attempt a quick sale to some 
insurance company. 

It is quite important in all cases of 
arson in which a desire to defraud the 
insurer is the motive, that the value of 
the property destroyed be determined 
as accurately as possible. In cases 
where this property is not burned out of 
sight an inventory of it shall be taken in 
order to fix its value. This inventory 
should be taken by some person who can 
qualify before the court as an expert on 
Values,* 

Proof of Guilt 

It is necessary to show by facts or 
circumstances or both that the party un 
der suspicion could and actually did set 
the fire in question. After the “Corpus 
Delicti” has been established in an arson 


trial every fact or circumstance tend- 


ing to throw any light on the case is 
usually admissible as evidence. 

Do not under-estimate the importance 
of interviewing the party who is sus- 
pected of having caused the fire. In 
the trial of a criminal case the defend- 
ant is always accorded the privilege of 
being heard and in the investigation of 
a crime an opportunity should be given 
to the suspected party to give his ver- 
sion of the matter, his theory as to the 
origin of the fire, his whereabouts at 


the person suspected of the crime, such 
attempted flight, a desire to clude dis- 
covery, and anxiety to conceal the crime 
or evidence of it, are always important 
as jndicative of a guilty mind. It is im- 
portant to investigate every incriminat 
ing circumstance tending to show that 
the fire was of incendiary origin and 
that the accused was connected there 


with, such as Iis_ acts, conduct and 
whereabouts at or near the time of the 
fire. 


Any act of preparation, or the pos 
ession by the accused of the means or 
instruments by which the fire was set, 
or his possession of goods proved to 


before the fire, or prool that he removed 
goods from the building immediately be- 
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Fire Use and Occupancy 
Lightning Rents 

Windstorm Sprinkler Leakage 
Tornado Explosion 


Riot and Civil Commotion 


Wm. E. WOLLAEGER, onesivent 











fore it was burned is always important 
and admissible as evidence against him. 
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‘How Penn Ing ured 
Our Countrys Liberty 


and Independence 





Imprisoned four times for his lib- 
eral personal views, he might have 
been a tyrannical Governor of a 
new land. 

Instead, his Personal Example 
and Precepts led to Self-Govern- 
ment; the Declaration of Liberty; 
the Constitution of the United 
States and the establish- 
ment of the First Capitol 
of the United States at 
Philadelphia. i 





Peun's policies g 
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“PENN'S word was his bond.” 
1 ED — 
“PENN’S Treaties were never broken.” 


His Contracts and 
His Contacts inviolably 


INSURED 


Peace, Prosperity and Independence. 


IS 











PENNSYLVANIA FIRE INSURANCE COMPANY POLICIES 
INSURE : 





82 | PEACE OF MIND AND FINANCIAL INDEPENDENCE. 92 | 
FIRE AND ALL KINDRED LINES OF INSURANCE. 
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COLLEGE HEAD MAKES A HIT 


Frank D. Blodgett Talks at Suburban 
Field Club Luncheon on Duties 
of Citizenship 

The Suburban Field Club of New 
York was well impressed by the message 
on the “Duties of Citizenship,” which 
Frank D. Blodgett, president of Adel- 
phi College, brought to them last Tues- 
day at their monthly luncheon. Mr. 
Blodgett said that although his talk was 
not on an insurance subject he felt 
that the fieldmen would be personally 
interested in the progress being made in 
the education of children. The policy 
of any educational project is shaped not 
so much by school teachers and college 
professors as it is by the attitude of the 
public at large. He then cited some of 
the essentials in a well-balanced pro- 
gram of education which included a 
study of health and hygiene, training in 
self support, a proper development of 
the student’s personal tastes, knowledge 
of citizenship duties and a respect for 
law. 

Speaking with a great deal of empha- 
sis, Mr. Blodgett said, “The greatest 
menace today is not the illiterate blun- 
derer but the highly educated individual 
without a well balanced mental develop- 
ment.” He felt that it was a mistake for 
a college education to be given to one 
who could not use the tools that had 
been given him. 

Mr. Blodgett in conclusion poked a 
little fun at himself when he said that 
his earliest boyhood ambition was to be 
either a member of Jesse James’ gang 
or a street car conductor. As it devel- 
oped he was graduated from Amherst 
with honors, taught scholastic subjects, 
and in 1915 became president of Adelphi 
College of Brooklyn, which position he 
has held ever since. He has been a 
lecturer at teachers’ institutes for many 
years. 


WARNSHUIS IN ST. LOUIS 
J. W. Warnshuis, who resigned several 
months ago as general adjuster of the 
Commercial Union fleet in the New 
York- -Metropoliti in territory, has become 
associated with the St. Louis Adjusting 
Company, independent adjusters in St. 
Louis. Mr. Warnshuis was formerly in 
St. Louis and gained most of his ad 

justing experience in the Middle West. 


COMPLAIN ABOUT FARM RULE 


Committees of Viesiaie Agents’ Ass’n 
To Meet in Richmond When S. 
E. U. A. Committee Meets 

For further discussion of mandatory 
farm applications, the executive com- 
mittee and the conference committee of 
the Virginia association of insurance 
agents, headed respectively by John E. 
Overbey of Danville, and Louis T. Dobie 
of Norfolk, will meet jointly in Rich- 
mond September 14. The Virginia com- 
mittee of the South-Eastern Under- 
writers Association is scheduled to hold 
a meeting in that city the same day. 
It is understood that this committee will 
invite the other two committees for a 
conference — to the rule promul- 
gated by the S. E. U. A. requiring appli- 
cations to be Siied out and signed before 
farm risks are written. 

This is a live question just now with 
the local agents. Those representing 
companies without farm departments feel 
that the new rule will work a great hard- 
ship on them and place unnecessary ob- 
Stacles in the way of writing this class 
of business. Already some of the local 
boards throughout the state have adopted 
strong resolutions protesting against the 
rule being put into effect. 

Commissioner Button may eventually 
be called on to pass on the question if 
the situation is not worked out. satis- 
factorily, it is intimated. The Virginia 
committee is not meeting for the specific 
Purpose of discussing this question, it is 
Stated, but it is no secret that the mat- 
ter will be given attention. George B. 
Jennings, state agent for the Royal, is 
chairman of the committee. This com- 


pany, by the way, maintains a farm de- 
partment in Virginia. 


COMPANIES RETAIN HUGHES 
Former Secretary of State Will Repre- 
sent Fire Insurers in Chicago Tax 
Case Before Supreme Court 
Charles Evans Hughes, former Secre- 
tary of State under Presidents Harding 
and Coolidge, has been retained as one 
of the counsel for the fire insurance com- 
panies in the suit brought by the City 
of Chicago to collect nearly $16,000,000 
in unpaid taxes from admitted fire and 
marine companies in Hlinois. A hearing 
before the United States Supreme Court 
in Washington will be held next month. 
The pending suit is a test case against 
the Hanover Fire which contends that 
the state courts, in which the city has 
successfully maintained its points, have 

no jurisdiction in the matter. 

Primarily, Chicago seeks to force the 
payment of approximately $6,000,000 due 
in taxes for the period from 1900 to 1919 
from 257 insurance companies. If suc- 
cessful in this attempt further moves will 
be made to collect about $10,000,000 
claimed as taxes unpaid from 1869 to 
1900. 


The Maryland (¢ ‘asualty reports that its 
business for the first six months of 1925 


exceeded the business for the same period 
of 1924, 


= = 





OUT OF B. C. AUTO BOARD 

With the withdrawal of the British 
Traders and the Union of Canton from 
the British Columbia Automobile Under- 
writers’ Association, the total non-mem- 
bers was increased to about twelve. 
However, 80 per cent. of the total bus- 
iness in British Columbia is being writ- 
ten by the eighty member-companies. 
rhe Association has increased commis- 
sions to brokers in Vancouver, Victoria 
and New Westminster from 15 to 20 
per cent., but no action has been taken 
regarding adoption of a modified full 
collision cover. 








216TH YEAR 


SUN 
INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome and Sacramento Sts, 
San Franelsco, C: 








1871 


$1,000,000 Capital 





Fifty-four Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $4,543,938 
Policyholders Surplus $1,752,289 


1925 











swept periodically. 


NEW YORK 





CHICAGO 


Minus Anthracite: 


A hard coal shortage may present a serious problem of immediate im- 
portance to the insurance business: an increased chimney fire hazard caused 
by the use of bituminous substitutes. 


Dirty chimneys each year account for a large percentage of house fires 
and it is a cause which is strictly preventable. 


Soft coal will clog a chimney much more quickly than 
hard and consequently more frequent sweepings are necessary. 


Your cooperation is earnestly solicited to combat chimney fires. 
the duty of all of us as insurance men to reduce the country’s fire waste and 
here is one practical opportunity for good work. 
your clients, friends and neighbors. th . 
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FIDELITY=PHIENIX 
FIRE INSURANCE CO: 


SO MAIDEN LANE, NEW YORK,NY. 


ERNEST STURM, CHainman oF THE BOARD, 
PAUL L.HAID, Presivent. 


CASH CAPITAL FIVE MILLION DOLLARS 


MONTREAL 


A clean chimney can’t burn, 
provided, of course, it is properly built, and a chimney to be clean must be 


Spread the word among 


SAN FRANCISCO 


It is 
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Beha Files Brief 
In the Chrysler Case 
QUESTIONS 


COURT'S POWER 


Cit'es Points Why Palmetto Auto Plan 
Is Iilegal Here; Asks Dismissal 


Of Suit 
Superintendent James A. Beha has filed 
the Nei York Insurance Department's 
brief im the Chrysler-Palmetto’ case with 
the United Stat District Court in the 


outhern district of New York which ts 


hearing the mjgunction proceedings brought 


by the Palmetto tire agamst Mr. Beha 
lo resiram him from cancelling the Lal 
metto’s New York license This brief cites 
pomts to show that the Palmetto has in 
many ttstances Violated the New York 


msurance laws and to show 


ed States courts 


that the Unit- 
have no constitutional 
right to pass upon the powers of — th 
Vew York Insurance Department 

hollowing ts a summary of the 


pols 
made by Superintendent 


Beha, who is as 


sisted am ihis controversy by Deputy Su 
perintendent Clarence ¢ howler and 
others 

It is admitted by the Palmetto Tire In 


urance Company that if the carrying out 
and executing of the pan constitutes do 
mg the business of fire and theft insur 


ance in the State of Ne 
een violating the laws and 
of New York 
The admission 
lire Insurance 
fwenly different 


York, it ha 
public policy 


beme Oo, the Palinetio 
Company has committed 
violations of the law 
cud public potey of the State of New 
York and its license should be revoked 
The plan is legal and unlawful because 
the power to settie and adjust losses 1 
taken away from the Palmetto and 
trolled by imterested parties antage 
to the policyholder 

lhe issuance by the Palmetto 
surance Company of the document of 
June 16, 1925, and the certificates there 
to the People of the State of New 
York, when the corporation had no power 


con 
mastic 


lire In 


under 


or authority to issue such certificates, ts 
a direct fraud upou the people of the 
State of New York, and the officers and 
directors of the Palmetto lire lnsuranes 
Company are hable for their ultra vires 


acts in connection therewith 

It is a State right and a sovereign duty 
of the State to regulate the business. of 
insurance, and the State of New York has 
never parted with or surrendered that 
right and duty. 

The interest of the State in the business 


of imsurance is primarily a sovereign in 
protect the wealth, health, com 
ort, procperity and property right of the 


pe pe of New York. 


terest to 


Question of Jurisdiction 

This ts 
the State 
and a 
MICHICE 


a suit against the 
itself has a constitutional right 
sovereign right and duty to com 
in the United States Supreme Court 
an origimal action against the Palmetto 
Fire tusurance Company, the Chrysler 
Sales Corporation and the Commercial 
Credit Company to restrain them from 
pursuing their pan and operating their 
pool in the State of New Yor k, it being 
the duty of the sovereign state to brine 
suc’) am acion in order to promote the 
Let interests of its citizens, to protect 
their wealth, prosperity, health and com 
fort, and to prevent corporate action 
trary to the public policy of the 

The State has three distinet 
affected by this suit and with 
injunction will interfere. Phe constitu 
tional and sovereign duty to regulate the 
business of insurance to protect the wealth, 
health, comfort and prosperity of its peo 
ple. yA property right to collect taxes 
on the premiums collected in the State un 
der the pool operated by the threc 


State because 


con 
State 

interests 
which an 


foreign 


corporations parties thereto. 
from the foregoing considerations — it 
appears that this suit is one against’ the 


State itself because of its interest that will 
he affected by the suit. Such constitutional 
aml sovereign rights of the State of New 
York cannot be defeated or taken away 
by an injunction of this Court. Therefore, 
the relief demanded by the complainant 
herein, if granted, may be superseded by 


sueh a suit brought by the State before 


the United States Supreme Court or by 
a suit brought by the Attorney-General 
of New York under Subdivision 2 of Sec 
tion 1217 of the New York Civil Prac 
tice Act, thus showing that this is in fact 
a suit against the State of New York and 
that this Court should decline jurisdiction, 
The Superimendent of Insurance is the 
public officer and the ageney by which 
those rights and duties are enforced and 
as he is sued as an officer, and complain 
to restrain him as an officer from 
and the rights and 
duties of the State, the suit is in facet one 
avast the State of New York. 

Phe suit is brought against the defend 


ant seeks 


executing cnforeing 


ant as Superintendent of Insurance of the 
State of New York and not individually 
which makes it an action against the State. 

The Federal Courts not only have no 
jurisdiction of a suit against a sovereign 
state under the Federal Constitution or 
under any act of congress, but are ex 


pressly prohibited by the Eleventh Amend 
ment to the Constitution from assuming 


ich jurisdiction at the instance of a citi 
zon of another state. 

This action is brought by a citizen of 
ano’her state against the State of New 


York and the Eleventh Amendment of the 


United States Constitution prohibits this 
Court from granting any relief except to 
‘lismiss the bill on the suggestion filed 


hy the State of New York and the people 
thereof 

The bil of complaint in equity filed by 
the complainant herein is premature and 
hould be dismissed by this Court on the 
avthority of Chicago, B. & Q. R. Co. v. 
Winnett, 162 Med. 242, and other 
prolvbiting jurisdiction of this 
unilar facets. 

From the face of the bill of complaint 
it is claimed and the theory of the com 
plaint herein is that the “Chrysler-Palmet 
to Running Policy” is and the certificates 


Cases 


Court) on 


thereunder issued are Michigan contracts 
and that the complainant can issue and 
deliver such documents in New York and 
do business ander and in accordance with 
the plan therein contained without a li 


Cense OF 


York on 


authority from the State of New 
the Superintendent of Insurance 


of the State of New York thus establish 
ing by such admissions and theory that 
the license is of no value to complainant 
so far as the “Chrysler-Palmetto Running 
Policy” i concerned, 

[he value or sum in controversy does 
not exceed $3000 and this Court has no 
jurisdiction on the facets appearing upon 
the face of the bill of complaint. 

The operation of reasonable laws for 


the protection of the public cannot be de 
feated by parties to be regulated making 
contracts reaching into the future or en 
forcible outside the jurisdiction of the reg 
ulating state 

Refuses to File Rates 

The refusal alone of the Palmetto 
Insurance Company to file its) premium 
rates is sufficient to justify a revocation 
of its license by the Superintendent of 
Insurance. 

Compulsory insurance is forced upon the 
people aif the Chrysler-Palmetto Plan is 
constitutionally enforcible in foreigt states. 

The Palmetto Fire Insurance Company 
has and still is doing the business 
of insurance in the State of New York 
wider the plan. 

‘he Palmetto Company by operating 
the Chrysler Plan in New York has been 
doing the business of insurance in- the 
State of New York. In doing so it has 
violated the public acts, statutes and public 
policy of the State of New York in twenty 
different: ways. 

The Palmetto Fire Insurance Company 
by reason of its contract with the Chrys 
ler Sales Corporation has entered into an 


‘ire 


been 


agreement to promote the sale of auto 
mobiles by a plan subversive of sound 
insurance underwriting methods as devel 


oped by years of experimentation and ex- 
perience, threatening to disorganize the 
rating machinery fostered by law and 
destructive of the policy of the State .of 
New York as expressed by laws enacted 
and by administrative acts. 

The dealers and agents of Chrysler are 
made the agents of the Palmetto under 
the plan. The things that the dealers 
and agents do in the State of New York 
for the Palmetto Company show that 
they are acting as agents for the Pal- 


metto in the State. 
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Would the size of this risk 
scare you off? 


Often an insurance agent hesi- 
tates to go after the big risks in 
his territory because he has no 
special service to offer, and there- 
fore contents himself with picking 


up small commissions. 


Every Hartford agent can offer a 
unique attraction to the owner of 


a big risk. 


There is a growing demand for the 
nationally advertised Hartford Fire 
Prevention Service. It is one of the 
things that make a Hartford connec- 
tion so valuable to a live local agent. 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 
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Bennett Disputes 
Alabama Opinion 


ON CHRYSLER-PALMETTO PLAN 


Writcs Alabama Attorney General That 
Chrysler Dealers Are Insurance 
Agents, eeesinettie to Statutes 


Secretary Walter H. Bennett of the Na 
tonal Association of Insurance Agents has 
replied to the opanton of the assistant at 
torneyv general of Alabama which held that 
Chrysler dealers do not act as insurance 
agents in-connection with the Patmetta in 
surance + plan. Mr. Bennett contends that 
provisions in the Alabama statutes govern 
ing insurance agents read so that Chrysler 
automobile dealers should be termed in 
surance agents and he asks that J. lred 
Johnson, who wrote the op‘nion, give fur 
tier consideration to the matter. 

When the hearing vas held recently in 
Wisconsin on the injunction to restrain the 
insurance commissioner there 


from prose 
cuting Chrysler 


dealers as law violators 
the Chrysler Corporation offered sections 
of the Alabama opinion, particularly those 
with re‘erence to auto dealers, as part of 
its exhibit. The company 
Mr. Johnson elsewhere when the question 
of dealers acting as agents has arisen, 
despite the fact that other insurance co: 
missioners have decided that the dealers at 
insurance agents within the meaning of th« 
law. 

\roused by this use of Mr. Johnson’s 
opinion Mr. Bennett) reviewed the Ala- 
bhama insurance law anl a few days ago 
wrote) Mr. Johnson, Extrae’s from his 
letter follow: 


Quotes Alabama Law 

“LT wonder if you had in mind at the time 
you compiled your opinion to the Superin 
tendent of Insurance that section of the 
insurance laws of Alabama having to do 
with the operation of insurance agents. | 
have lefore me a pamphlet purporting to 
be the insurance laws of your State com 
pied in January, 1922. Section 335 of Ati 
ticle 25 of that compilation reads as_ fol 
lows: 


also has quoted 


“Any person who solicits insurance on behalf 
ot any msurance company, oO takes or trans 
mits other than for himself, any application tor 
insurance, or any policy for 


insurarce, to o1 
from such company, or in any way gives notice 
that he will receive or transmit the same o1 
receives or delivers a policy of insurance of 
any such company, or examines or inspects a 
risk or receives, collects, or transmits any prem 


ium of insurance or makes or forwards any dia 
gram of any building or buildings (except as a 
bona fide draughtsman), or countersigns any 
policy of insurance, or does or performs any 
other act or thing in the making or consummating 
of any contract of insurance with or for any in- 
surance company other than for himself 
ines or adjusts, or aids in adjusting any loss for ot 
on behalf ot any insurance company whether 
such acts shall be done at the 
stance or by the 


, or exam 


any 
request or im 
employment of any insurance 
company, or of or by any other person (except 
those acting as attorneys at law) is deemed 


at 
insurance agent. 


“LT assume that vou will agree with me 
that any person who does or performs ay 
act or thing in the making or consummiat 
ing of any contract of insurance with -o1 
for any insurance company, would be acting 
in Opposition to that section of your 
statute. This, of course, would not dis 
pose of the question of whether or not 
automobile salesmen selling Chrysler cars 
in Alabama were or were not. insurance 
agents. A true conclusion as to that point 
would be a matter of fact. [ should like, 
therefore, to present to you my theory « 
the operation of a 
Chrvsler car 


salesman selling a 
with th's fire and theft in 
surance attached, 

“We must first 
eiizen of 


keep in mind that no 
\lakama can obtain this insur 
ane on his own motion. He cannot obtain 
it in any other way than that provided by 
the Chrysler Corporation, the Palmetto In 
Sirance Company and ue Commercial 
Credit Company, in the so-called master 
contract. 

“In order that the purchaser of a cat 
may have the benefit of this insurance, it 
1s necessary that there shall appear an 
intermediary in the person of this automo- 
bile salesman. In the sale of a car he rep 
resents that insurance is included. If the 
purchaser buys a car it is through the in 
termediary and by the operation of this 
salesman. If a purchaser obtains a cer- 
uficate’ of insurance on any property that 


he owns, it is by and through the interven- 
tion of the same salesman. Without the 
salesman he could not get either car or 
insurance. With the salesman he obtains 
both. The intermediary between the pur- 
chaser and the Chrysler Corporation is the 
salesman. The intermediary between the 
purchaser as a property owner and the in- 
surance company issuing a subsequent 
policy, is the salesman. It is impossible 
to disassociate the sale of the car from 
the sale of the insurance. 

Certificate Names Dealer as Agent 

“If you have access to a copy of the so- 
called insurance certificate issued under the 
master policy, you will find on the back of 
that certificate these words: ‘Any Chrys 
er dealer will notify purchaser to whom 
notice of any loss should be given. Do you 
not think that a Chrysler dealer so operat- 
ing is an agent of some one? And does 
he not thereby become, by reason of that 
definite instruction, the agent of the insur- 
ance company, even assuming the agency is 
not created by his other acts and doings? 

“There are however, other things which 
the salesman must do which indicate an 
agency relationship. Under the instruc 
tion from the Chrysler Sales Corporation 
lhe must receive from the purchaser ‘the 

tual detivery charge’ made by the Chrys 
ier Sales Corporation against the dis 
distributor in the first instance, and by the 
distributor against the dealer. It is com 
mon knowledge that this ‘actual delivery 
charge’ includes something that corre 
sponds to an insurance premium and in 
cludes that which the purchaser is paying 
for his insurance. 

Dealer Must Report Sale 

“You are no doubt fam lar with the re 
porting that must be done by the dealer im 
mediately on making sale of a car in order 
ectuate insurance. This 
operation itself the 
some kind of an agency transaction. 
he reports the sale of 
agent of the fire insurance company, why 
is he not the agent of the insurance com 
pany in that transaction? He certainly 
not the 


to o¢ reporting 
nature ol 


When 


a car to the general 


takes on 


Is 
agent of the purchaser because that 
operation is entirely unknown to the pur 
chaser. 

“You are no doubt familiar with the line 
of decisions which hold that a contract is 
effected at the place where the last act is 
done which brings the contract into ex 
istence. This is true of an insurance policy. 
In the imstant case, is not the last act which 
is re juired to bring into existence this so 
called) insurance certificate done in- the 
state and at the place where the automobile 
is sold? Tf so, obviously the person doing 
that ‘ast act in order to bring the con 
tract into existence is the salesman of the 
car. 


DUNHAM ON CHRYSLER PLAN 


Connecticut Commissioner Feels Plan Is 
Illegal; Says Dealers Sell Insurance; 
Delays Action 


Insurance Commissioner Howard P. 
Dunham of Connecticut is the latest 
state supervising authority to become 
convinced that the Chrysler-Palmetto 
automobile insurance plan is contrary to 
law. The Palmetto is not admitted to 
Connecticut and Chrysler sales 
are not licensed as insurance 
that state. Commissioner 
convinced that the Chrysler dealers are 
acting as insurance agents under the 
plan and should be licensed as_— such. 
However, in view of the actions now 
pending before several Federal Courts, 
Commissioner Dunham is delaying action 
against the Palmetto and Chrysler com 
panies. 


agents 
agents in 
Dunham is 


“RAVELERS FIRE IN BOSTON 

The Travelers Fire on Tuesday opened 
its new Boston branch office at 141 Milk 
Street under the management of Charles 
L. Powers, an able fire 
and a member of the 
Lawrence J. Winston, formerly with 
Simpson, Campbell & Co., and Rosen 
crantz, Hugard & Co., has been engaged 
as counterman. Thomas M. Donahue, 
for ten vears with the local offices of 
the Phoenix as special agent, will be the 
underwriter. P. G. Anderson and C. A 
P. Johnson will travel Massachusetts 
outside Boston, as well as Maine and 
New Hampshire, with headquarters at 
the new Boston office. 


insurance han 
Massachusetts bar. 


N. Y. LOSSES INCREASE 


lire loss figures in the territory of the 
New York Fire Insurance Exchange con 
tinue to mount. Figures 
the 212 companies in the 
that the loss ratio for the whole. of 
1924 was 55.5% and 54.57% in 1923. Pre 
miums for 1924 totaled $44,650,929 as 
agaist $45,219,276 for 1923. Losses were 
$24,695,742 in 1924 and $24,687,409 in 1923 


compiled by 
Exchange show 


DROPS BANK AGENCY PLAN 


The Virst National Investment Compan 
of Fort Smith, Ark., a subsidiary of a 
bank in that town, which recently an 
nounced its intention of becoming an in 
surance agency has abandoned the idea 
Opposition developed immediatety from 
local boards and the Arkansas Agents’ As 
soc-ation, and after conferences with th 
inves’ ment company the bank 


agency plan 
was dropped. 





The North River Insurance Co. of 
New York 

Richmond Insurance Company of 
New York 


United States Merchants & Shippers 
Insurance Company 


New York State Fire Ins. Co. ef 
Albany, N. Y. 


New York 
ment, Freepert, Illineis 


Hines Brothers, Managers, Seuthern 
Department, Atlanta, Georgia 


CRUM AND FORSTER 
110 WILLIAM STREET—.NEW YORK CITY 
REPRESENTING 


Union Fire Insurance Co. ef Buaffale, 


Ff. M. Gund, Manager, Western Depart- 


United States Fire Insurance Co. 
New York 

British America Assurance Co. ef 
Toronto, Canada 

Western Assurance 
Toronto, Canada 

United States Underwriters’ 
of New York 


Company ot 


Pelicy 


W. 8S. Jackson, Manages, Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, Nerth 
Carolina Dept., Durham, Nerth 
Carelina 
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Royal Exchange Assurance 


} Fire and Automobile Lines 


| Car & General Insurance Corporation, Limited 


Automobile Liability Insurance 
83 MAIDEN LANE, 


NEW YORK 




















THE HANOVER | 


FIRE INSURANCE COMPANY 
Conti ly in busi since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 


MONT a CLARK, b ee President 
HOLL MAN, Secy. 
H. ae CGIBERSON, Treasurer 
F. E. SAMMONS, Asst. Secy 
A. E. GILBERT, Asst. Sa. 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, ine., General Agents 
Metropolitan District 
81 JOHN STREET 
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INSURANCE 
HARRY C. FRY, Jr., President 
JOHN B. SIRICH, Sec’y. 
307 FOURTH AVENUE PITTSBURGH 
J. A. HETRICK, Treasurer 


LOGUE BROS. & CO., Inc. 
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Links the Automobile 
With Palmetto Plan 
MOFFATT PUBLISHES LETTERS 


President of Agents’ Ass’n Seeks Con 
ference With Company; Rem- 


ington Repeats Denial 


The National \ssociation of Insur 
ance \gents is this week publishing in 
the “American Agency Bulletin,” its of 
ficial organ, copies otf correspondence 
between President Thomas C. Moffatt 
of the association and Vice-President 
Charles H. Remington of the Automo 
bile and also between “Mr. Moffatt and 
Secretary G. R. Fulton of the Automo 
bile, showing that the National Associa 
tion has the impression that the Auto 
mobile is the imsurance company rein 
uring the Palmetto in connection with 
the Chrysler automobile insurance plan. 

President Motfatt says the National 
Association has been flooded with ru 
mors of the Automobile’s participation 
in the Chrysler-Palmetto plan, despite 
Mr. Remington’s denial as published in 
THe Eastern UNberwerirerk and other 


insurance journals. He has tried to se 
cure conferences with officials of — the 
\utomobile in connection with the story 


but has been unsuccessful. After wait 
ing until Wednesday of this weck for 
an acceptance of his offer to obtain a 


conference with Mr. Remington or Mr. 
Fulton, Mr. Moffatt decided to give pub 
licity to the information in his 


CSSsIOn, 


What Moffatt Has Heard 


pos 


On August Il President Moffatt wrote 
the following letter to Mr. Remington 

“To am taking the liberty of address 
ing you today because rumors persist 
and will not be downed that the Au 
tomobile Insurance Company of Hart 
ford, Connecticut, or some one of. its 


allied or affilrated companies is connect 
ed with the ownership or reinsurance 


of the Palmetto Fire Insurance Com 
pany of Sumter, South Carolina, in its 
deal with the Chrysler Sales Corpora 


tion to provide fire and theft insurance 


for a year with each Chrysler car sold. 
These reports come from widely seat 
tered sections of the country; New York, 


California, Virginia, Indiana, Ohio, Dela 


ware and Rhode Island 
“In New York City the report is that 
the Palmetto required the services of 


an automobile insuranee man and he was 
provided by the Automobile. In San 
Francisco the manager of a department 
of the Automobile is said to have been 
appointed general manager for the Pal 
metto. 

“In Indiana the possible connection ot 
a Hartford company with the Palmetto 
was mentioned by Commissioner Me 
Murray in holding the plan illegal in his 
state. 

“In Virgina there is reported close 
similarity between the line sheets of the 
Palmetto and the Automobile, leading 
to the assumption by agents that 
there is still an underwriting alliance 
between them. 

“The impression has gained headway 
in Ohio because of the reinsurance deal 
last December, that all new business of 
the Palmetto is being automatically re- 
insured by the Automobile and that the 
entire transaction has been arranged by 
your company simply using the Pal 
metto as a ‘go-between.’ 

“It is reported in Rhode Island that a 
Chrysler salesman, when questioned with 


some 


regard to the company which was in 
suring Chrysler cars, said that the 
‘Aetna were back of it. In Delaware 
it has been said that the Palmetto was 


owned by the Aetna group. 

“The National Underwriter recently 
published an interview with ‘a well 
known automobile underwriting official,’ 
setting forth that the Palmetto Fire In 
surance Company is not the only one to 
blame in this Chrysler-Palmetto deal. 
He advances the idea that the astute 
Chrysler organization would not be sat- 
isficd to place all of this liability in a 
small company like the Palmetto, and 
continues: ‘It is unquestionably a fact 
that some larger company is re-insur- 





ing the Palmetto, or has contracted to 
take the Palmetto hability as of 
next Dec. 31, the Palmetto having made 
such re-insurance arrangements for its 
outstanding liability at the end of each 
of the two preceding years.’ 

“These and similar rumors are coming 
into our office almost daily. Agents are 
bombarding us with questions about your 
connection with the plan. But in view 
of the continued inquiries and state 
ments made, | would very much like to 
have you assure us that your group of 
companies is in no manner involved.” 

Remington Qualifies Denial 

To this Vice-President Remington 
made the following reply, in which he re- 
iterated his deniat of the Automobile’s 
participation, but left a loophole open: 

“My Dear Mr. Moffatt: 

“T deeply appreciate receiving your 
communication of August Ith, and | 
still maintain that we are not interested 
in this proposition, and that no one in 


\ 


over 














our organization was ever given the au- 
thority to so commit us. 

“Towever, there have recently arisen 
certain differences in opinion on_ this 
inatter, which is now being treated with 
great care by those who are capable of 
so doing. If I can request you to re- 
iain neutral on this matter for a few 
days, it will be my purpose and pleasure 
to have our Mr. George Fulton, Secre- 
tary of our Automobile Company, make 
an appointment to visit with you in 
Newark during the coming week.” 

On August 17 Mr. Moffatt wrote Mr. 
Remington that he would be glad to see 
Mr. Fulton at any convenient time. Mr. 
Fulton replied immediately saying that 
it would be impossible to arrange an 
carly conference. Again on August 26, 
Mr. Fulton wrote regretting his inabil- 
ity to meet Mr. Moffatt at an early date. 
Two days afterwards Mr. Moffatt again 
wrote Mr. Fulton for a conference and 


said : 
| 


| | 


[| 
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“T doubt if we can longer remain silent 
on the subject. We are being pressed 
from many quarters for such informa- 
tion as we have, and I feel that our con- 
tinued silence will open us to the charge 
of negligence. Jf there is no truth in 
fact in these rumors why can’t you write 
and set them at rest instead of waiting 


for personal interview?” 
Hearing nothing from this letter Mr, 
Moffatt on last Friday wired Mr. Ful- 


ton, stating his decision to release the 
correspondence for — publication — this 
week. He asked Mr. Fulton whether 
he had any information to give the Na- 
tional Association prior to Wednesday 
of this week which might lead to a con- 
ference, 
H. HALL APPOINTED 

Harry Hall has been appointed head of 
the bonding department of the Philadel- 
phia General Insurance Agency, Inc. 
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SEASON OF 1925 CALLED HECTIC 


Dominion Insurance Paper Makes Plea 
For Tariff Uniformity; Wants All 


Companies In Association 





A review of the 1925 automobile in- 
surance situation in Canada is made by 
Insurance.” The 
plea is for tariff uniformity. 


“Canadian principal 
The paper 
Says: 

“The 1925 season for automobile insur- 
ance is now practically over. The season 
has been rather a hectic one, marked by 
the secession of a number of prominent 
companies from the tariff association. 
This is all the more deplorable because 
among the companies which have done 
so are some notable examples of com- 
panics which are essentially tariff com- 
panies. What the differences of opinion 
have been leading to so many of these 
companies taking the course they did, 
need not be entered into in these col- 
umns. They are matters which have 
their proper place for discussion behind 
the doors of the association itself. 

“Every effort should be made to ob 
viate a repetition next year of the con 
ditions which have obtained during the 
season of 1925. We further offer the 
suggestion that not only should effort 
come from the officers and members of 
the association itself, but that the oth 
cials of the companies which are out- 
side of the tariff (and should be in), also 
use their best endeavors looking toward 
the same desirable result. In the ul- 
timate, an association is unquestionably 
in the public interest. The chief func 
tion of a tariff association is the deter- 
thination of rates—equitable rates. In 
order that the rates shall be equitable, 
it is necessary that they be predicated 
upon as wide an experience as it is 
possible to secure. It stands to reason, 
therefore, that the more companies there 
are to contribute their experience, the 
more nearly will the rates approach 
equity. Alternatively the fewer com 
panies there are whose experience can 
be utilized, the less are the resultant 
rates likely to be equitable and reflect 
general experience. 

“After all, there is such a thing as 
compromise. Compromise is one of the 
potential factors in government of any 
kind. When a body of men meet to 
gether for discussion, one can 
a variety of opinions. Strange would 
it be otherwise. This is so in every walk 
of life, but there must always be a cer 
tain amount of give and take. 

“We would suggest a get-together 
meeting of the representatives of all the 
automobile companies as a preliminary 
move. Now is the time for this. To 
leave it over till later will serve no use 
ful purpose. The earlier something is 
done, the better for everyone concerned. 
There are, we all know, certain com 
panies (their number is very few) which 
are non-tariff by predilection. Our re- 
marks do not apply to them. There have 
always been non-tariff companies and 
we presume there always will be just a 
few independent offices to act as a sort 
of safety valve—in the public viewpoint 
they are a guarantee that rates will 
not be arbitrarily fixed. No one will 
quibble about a few non-tariffs, always 
provided, of course, they are not out 
and-out rate cutters. But for the good 
of the business,. we maintain that the 
Automobile Underwriters Association of 
Canada should, and must, include in its 
membership) a number of companies 
which during the past season have been 
out. Again we say, efforts to remedy 
the existing situation must emanate not 
only from the association members and 
officers themselves, but also from the 
companies which we have referred to as 
rightly belonging to the classification of 
‘tariff’ Steps should be taken at as 
early a date as possible to bring together 
lor discussion the representatives of all 
these] companies, and a sympathetic 
hearifg should be accorded to the views 


expect 


William W. Darrow, Expertly Trained 
in Art and Advertising, Promoted 
by Home Insurance Co. 
William W. Darrow, who has had ex- 
tensive training in art and advertising 
work, and who has an exceedingly able 
and creative mind, has been appointed 
advertising manager of the Home Insur- 
ance Company and associated compan- 
ies, succeeding Edwin L. Sullivan, who 
has gone into the newspaper business. 
Mr. Darrow is a graduate of Union 
College, Schenectady, N. Y., class of 
1916. He served as a cadet aviator in 
the war, after which he was. affiliated 
with the Ethridge Company, a_ well- 
known commercial art organization in 
New York City. It was as an artist 
that Mr. Darrow first came to the Home, 
primarily to illustrate “News from 
Home,” ‘the ‘company’s agency house 
organ. He soon took over editorial work 
on the publication and later had an ac- 
tive part in all phases of the company’s 

advertising activities. 


PARTY FOR E. L. SULLIVAN 


Friends of Home’s Advertising Man- 
ager Plan to Abduct Him to 
Newport Tonight 
Friends of EK. L. Sullivan, advertising 
manager of the Home, who is leaving 
New York next week to become busi 
ness manager of the “Insurance Tield” 
at Louisville, Ky., are planning an unique 
farewell party for him. Instead of the 
conventional banquet a party of mem- 
bers of the Insurance Advertising Con- 
ference will go tonight, with Sullivan 
as their guest, on the Iall River line to 
Newport, R. L, where tomorrow will be 
spent golfing, bathing and inspecting the 
homes of multi-millionaires. In the eve- 
ning there will be a shore dinner, when 
the farewell talks will be uncorked and 
Mr. Sullivan presented with a suitable 
remembrance from his friends. The 
party plans to be back in New York 

Monday morning. 


“SUBBING” AS SPECIAL 

Walter B. Claiborne, of Claiborne, 
Goodridge & Goddin, local agency, Rich- 
mond, Va., is traveling Virginia tem- 
porarily for the Agricultural pending the 
celectior of a special agent by that com- 
pany. Mr. Claiborne was a special for 
the Agricultural for some years before 
he went into the local agency business in 
Richmond. The Agricultural recently 
withdrew from the office of Louis E. 
English, Inc., of Richmond, which had 
been representing it in Virginia, this 
step being prompted by a decision to 
put a special in the field. 


AMERICAN FIELD CHANGES 

The American of Newark has an- 
nounced the following field changes in 
New Jersey: Herbert L. Denny left the 
company September 10, and Samuel H. 
Reiter, who has been his assistant, will 
be made supervisor of the state. Her- 
bert O. Guempel, who has been in charge 
of the brokerage department at the 
home office, has been promoted to spe- 
cial agent and will be associated with 
Mr. Reiter in the New Jersey field. 


BUFFALO’S BOSTON AGENT 
The William A. Hamilton Co. of Bos- 
ton, has been appointed agent for that 
city and the metropolitan district for the 
Buffalo of New York, according to an 
announcement by President Sidney R. 
Kennedy. 


of all. After all, the business of auto- 
mobile insurance is only in its infancy. 
It is a business which has grown and is 
growing at a tremendous rate, and for 
the purpose of its proper regulation and 
transaction, the more companies there 
are to contribute their individual ex- 


perience, the better it will be in the long 
run for both the public, the companies 
and their representatives in the field.” 


7 PINE STREET 
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D. F. DRISCOLL 
INSURANCE BROKER 


AND 


REAL ESTATE 


Licensed broker for New York, New Jersey, Connecticut and 
Rhode Island 


TO SALES AND RENTALS OF 
NEWPORT PROPERTIES 


NEW YORK 








COTTON GIN LOSSES HIGH 

The State Insurance Board of Oklahoma 
on August 31 held a hearing at the request 
of a localagent of Oklahoma City,relative 
to the question of eliminating the three 
fourths value clause from cotton gins and 
the substitution therefor of the co-insur- 
ance clause, with credits. After a long 
discussion of the situation, the board de- 
cided that no changes should be made in 
the present filings for the reason that the 
loss ratio on gins was so bad, especially 
during the last two or three years, that it 
precluded the possibility of doing away 
with the three-fourths value clause. 

Loss ratios on gins as shown by the 
State Insurance Department’s figures for 
the six months ending December 31, 1924, 
amounted to 116 per cent.; and on cotton 
seed oil mills during the same period, 110 


per cent. At present there are but ten or 
twelve companies operating in) Oklahoma 
that are writing protection on cotton gins. 
lour or five years ago there were between 
thirty and forty writing this class of in- 
surance, 


GETS OHIO FARMERS AGENCY 

The Ohio Farmers has appointed Har- 
ris & Watson, Inc., of Los Angeles, as 
general agents for California. This 
agency is one of the largest on the 
Coast. 


NEW YORK FIRE IN MASS. 
The New York Fire has been admitted 
to Massachusetts to write fire insurance 
only with Thomas E. Sears, Inc., of Bos- 
ton, as agent of record. 
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A STRONG COM- 
PAN Y Over Sixty 
j Years in Business, 
Liberal as to Con 
tract, Safe and 
Secure in Reve 


Way. 


GROUP INSURANCE: 
What Are You Doing About It? 


Over 8,000 employers of the United States 
are carrying Group Insurance on the lives 
of 2,225,000 employees. 


This insurance covers whole groups of em- 
ployees under a single contract 
medical examination, in amounts varying 
from $500 to $10,000 per employee. Includes 
disability without 


The demand for GROUP INSURANCE for 
employees of factories, stores and business 
concerns of all kinds is rapidly increasing. 
It has proved of value to those who have 
adopted it and others will take it up as soon 
as they learn of its usefulness. 


“GROUP 
ANCE” will gladly be mailed you without 
| It will repay your careful read- 
secause Of our liberal contracts, sixty 
years’ experience, unquestioned security and 
carefully trained personnel, the John Han- 
cock Mutual Life Insurance Company of 
Boston can effectively handle your group 
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How Transportation 
Policies Can Be Sold 
LARGE PREMIUMS’ INVOLVED 


Glens Falls Booklet Explains Opportu- 
nities of Local Agent in Marine 


Insurance Lines 

Getting a local agent enthustastic about 
transportation and marine iUsurance has 
alays been a difficult task. Despite thi 
opportunities mm every town for selling 
there zital forms of insurance local agents 
lace devoted themse'ves mostly to msur 
ance on tuildings, contents and automo- 
hiles The Glens Falls has just tssued G@ 
hook et, written.in nontechnical style, ex 
pleining to local agents the advantages oJ 
developing transportation instirance, [len 
Villard Brevis, of the Brearley Service 
Corporation, ts the author of this booklet 
Fol owing are extracts from this issue 

You, perhaps, are an inlander, When 
you picked this volume from your morn 
ing mail and started to turn the pages 
you may have thought: “Interesting, no 
doubt, to the agent on the seacoast or 
in the lake ports, but what can ‘marine 
insurance’ mean to anyone who ts far 
removed from a waterway ?” 

Phe answer is, “Everything!” There 
isn’t an agent between Portland, Maine, 
and Portland, Oregon, who does not need 
to count this coverage among his lines. 
Not only can he sell it readily far in- 
land, but he owes it to his clients to 
ybtain for them this important form of 
protection. 

kor example, over at the edge of your 
tewn, the Hometown Manufacturing 
Company is busily at work. Machines 
are whirring, men are toiling and, on 
the siding, the shipping gang is loading 
a string of freights. Soon the engine 
comes puffing in and, presently, $10,000 
worth of merchandise is on its way to 
Chicago. 


Example of Opportunity 

Night comes, there is a cloudburst on 
the mountain and a section of track 1s 
overwhelmed by the torrent. Down the 
bank crashes the train, and $10,000 is en 
tered in the loss column of the “Home 
town” books. Will the railroad pay? 
It will not; losses caused by “Acts of 
God” are not within the scope of its 
liability. Wall the insurance company 
pay under its policy on the contents of 








Baltica Insurance Co., Ltd. 


Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company (New Jersey) 


(Denmark) 


Thomas B. Donaldson 
18 WASHINGTCN PLACE, NEWARK, N. J. 


SEEK MAINE INJUNCTIONS 
Chrysler Co. Asks he ‘Order From U. S. 
Courts Restraining Comm. 
Spencer From Interfering 
The Chrysler Sales Corporation and 
the Utterback-Gleason Co., Bangor, 
Maine, distributors of Chrysler cars, filed 
suits last Friday in the United States 
District Court at Portland for injunc- 
tions to restrain Wilbur D. Spencer, 
Maine insurance commissioner, from in- 
stituting prosecutons against distributors 
and dealers selling Chrysler cars under 
the Chrysler-Palmetto insurance plan. 

Judge John A. Peters of the U. S. 
District Court fixed September 15 as the 
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capital to reinvest 
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which the shipper es-  decmed té have assumed the responsibil- Judge Clarence Hale to assist at such 
» inde ified le hearing 

indemnified under os 


for the year, by — ity and would 


natalie has overesti- tened condition, 


, he is entitled to a easily be remedied in the , It would 
he has underesti be “up to” the 

additional sum. The treatment. In under the 
practical for ex terms of common law, 


however, could 
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during transit, he Herbert L. Denny Manager For 


Trave'ers Fire in New Jersey 


transportation which the policy. If, hand, the 
and pays a deposit premium. leakage should 
r, the actual ship would be protected. 
with this estimate To cite a second example—if grain 
aliens ted accordingly. should be ta‘cen f 


a . ‘rbert L. De y has been < inte 
ship in a mois- Herbert L. Denny has been appointed 


manager of the Travelers Fire for New 
Jersey, with the exception of Camden 
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diction of the Philadelphia office. He 
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seal pany’s force throughout the state. As- 
: , sociated with him will be Fred G. Adams, 

Know Bills of Lading Mr. Denny has for more than twenty 

In writing protection on a Shipment, years developed New Jersey for the 


at some time 
claimant’s proofs are — transit. Every 
the loss is paid) | your community 


incident to the re- a single town 
covery of P oncahioare and the insured gets not have its shipper or 
i prompt return of his 


property in 
person in 
means a possibility of yr Merges & Co. 


sort of merchandise, 
ucts, live stock, 
insurance covers isn't an agent 
» railroad will not assume. doesn’t have his 
1 from lightning, tor As is the case 
earthquake, collapse of — we sell, it is simply 
if due to natural aiter the business. 


country who 


with eversthing else that 


form of Firemen’s of Newark, and the American 
assured of Newark. He is also past president 


bill-of-ladiny. Rail and make sure wes corre- of the New Jersey Fieldmen’s Associa- 
r carriers as well) sponds with its terms. tion. : 

libality to $50) per Your field of prospects for transporta- ———-— 

Full value insurance tion insurance is bounded only by the BROWER WITH F. MERGES & CO. 

form- gives com- aks of your assigned teevitory. Every Frank FE. Brower, for more than eight 

indemnity, whatever name on your books means someone who 


years with the Automboile of Hartford 
in the production field, will become on 
September 14 suburban special agent for 


A : : y general agents of the 
automatically, by the terms = d:awing more into your “fam- St. Paul Fire & Marine and local agent 
, transfers all claims against — ily.” for the Firemen’s of Newark. Ma 
is loss to the insurance “It's dead easy,” agent who Brower hes been in insurance — for 
insurors inherit the sells a lot of this insurance. “T 


Phere isn't ty enty-two years. 
that does = 
shippers of some 
farm or dairy prod- ns : ; 
Therefore, there rhe American Eagle has appointed 


NEW AMERICAN EAGLE SPECIAL 


Carieton D. Smith as special agent, cov- 
ering Eastern Massachusetts and Rhode 
istand territory. This field has recently 
been supervised by assistant special 
agent Carl J. Benson of The Continental, 


the line. 


of going 
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iness houses or for individual shipments 


: aa : who is transferred back to that company 
the factory and warehouses? By no from the terms of | find my prospects among manufac- under Special Agent Ramsey Mr 
means; its protection ceased when the bill-of-lading. Insurance — turers, wholesale and retail Soi will assume tie daties on Sep- 
goods entered the cars. The shipment is \lso, for an addi- = merchants who ship goods of any kind, tember 15 
a dead loss unless specifically covered tional premium, the risk of theft and pli- from a single package , train or ; — - 
with a transportation policy. ferage ¢ automobile truckload; individuals who S. E. U. A. MEETING 
are two ways in which you, the Losses wars, strikes, riots ship their household goods from one se pela harms 
, might have saved the Hometown — and included in the point to another by train or automobile . Phe executive committee of the South- 
Company from this loss. policy usually covered by — truck; farmers who ship produce, dairy Eastern Underwriters Association will 
t first method is by the “certifi an endorsement. Losses caused by the — products or live stock. In fact, anybody hold its quarterly meeting at the Hotel 
: Ary : : sees 2 a a gees Eee ee : : sond in Hartford, September 23 to 25. 
type of policy, where each ship willful assured; and not = who ships anything, anywhere. 
ment is reported separately by means of © by the results of a peril insured against, “With potential prospects at every 
special certificate. The certificate are excluded. turn, there is no reason why an agent Arthur D. Pollock of the Darby, Pol- 
, however, is intended principally lor consignee were to cannot add materially to his profits and lock Corporation, is honorary president 
for the occasional shipper, for small bus be notified carrier that certain usefulness by the development of trans- 
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molasses or what portation insurance in his town.” 


of the Insurance Baseball League of 
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Enters Insurance at 
70 Years; Dies at 83 


JOHN C. MATHER PASSES AWAY 
Employee of Johnson & Higgins Was 
Direct Descendant of Cotton Ma- 
ther; Never at a Theatre 


Death has revealed a unique character 
in the marine insurance district of New 
York City. John Cotton Mather, a direct 
descendant of Cotton Mather, one of the 
Puritan leaders in New England in Co- 
lonial days and an early 
Harvard University, died Wednesday of 
last week at his home in Stamford, 
Conn., after being with Johnson & Hig- 
gins; one of the largest insurance brok- 
erage firms here, for about twelve years. 
He was eighty-three years of age when 
he died and had been retired from ac- 
tive business only since January 1 of 
this year. 

Mr. Mather did not enter insur- 
ance until he was seventy years of age, 
long past the time when most business 
men have taken steps to retire for the 
balance of their lives. He had been 
working for himself during the prime of 
his life and had been reasonably suc- 
cessful. Becoming: too old to continue 
as his own manager he quit the busi- 
ness he was in but refused to remain 
inactive. Consequently, more than twelve 
years ago he went with Johnson & Hig- 
gins at 49 Wall St., as an employee in 
the survey and engineering department. 

Until his retirement at the close of 
1924, Mr. Mather was one of the most 
popular members of the survey depart- 
ment. Kach birthday of his was the oc- 
casion of a party in his honor. Last year 
he suffered a long illness and two of his 
daughters, who live in Stamford, Conn., 
tried to prevail upon him to stop work- 
ing and live quietly at home. He com- 
muted every day from Stamford to 
New York and home again in the eve- 
ning, more than one hour's trip each 
way on the train and subway. 

It was not without much persuasion 
on the part of his family that Mr. Ma- 
ther did finally consent to leave John- 
son & Higgins at the close of 1924. His 
family physician warned him that his 
strength was no longer capable of with- 
standing the strain of daily traveling and 
work. So he remained in Stamford all 
this year until his death. 

Little was known about Mr. Mather 
among his friends at Johnson & Hig- 
gins. Quiet, kindly and unassuming, he 
performed his work well and gained 
the admiration of his fellow workers. 
He spoke little about himself, and few 
knew before his death that he was re- 
ported to have 
or joined any societies or clubs. He was 
a keen student of religion, yet never 
sought to impress his views on those 
with whom he associated at Johnson 
& Higgins. 

Mr. Mather was born in Darien, Conn., 
March 31, 1842, the son of George Ma- 
ther and Mary Whitney Mather. He 
leaves four daughters, Mrs. William H. 
Fitch and Mrs. Edgar Halliday, of Stam- 
ford, Conn.; Mrs. Howard Bell, of Nor- 
walk, and Mrs. E. B. Clark of Chicago. 
He had no connection with the well- 
known insurance brokerage firm of Ma- 
ther & Co 


president of 


CRITICISES EXPORT CO. 


Insurance Commissioner John E. Sul- 
livan of New Hampshire. is claiming that 
the Export Insurance Company is utilizing 
a method of furnishing automobile insur- 
ance which is apparently a violation of the 
state law. A hearing was held last week 
at Concord, N. H., at which time it was 
said. that the Export was granting cover- 
age at 25 per cent under manual rates. 


never entered a theatre 


Dissenting Opinion 
In Arbitration Case 


SAYS AWARD IS NOT VALID 


One Member of Court of Appeals Was 
in Favor of Companies Suing— 
the New Jersey 


In the arbitration case between several 
fire insurance companies in the Marine 
Office of America and the New Jersey 
which was finally decided in the New 
York Court of Appeals in favor of the 
New Jersey one of the justices filed a 
dissenting opinion. The majority held 
that under the provisions of the New 
York Arbitration Law of 1920 and the 
Civil Practice Act after the final hearing 
and submission of the controversy to 
the arbitrators, one of these arbitrators 
cannot by his resignation prevent the 
other two arbitrators from rendering a 
valid award under a submission agree- 
nient providing for an award by a major 
ity and for the filling of vacancies in 
case an arbitrator resigns. Douglas F. 
Cox and Albert Ullmann, two of the 
arbitrators, decided for the New Jersey. 
Frank H. Osborn resigned. 

The dissenting member of the 
of Appeals, Justice Crane, held that the 
specific provisions of the submission 
agreement in question were intended to 
vary the effect of the statutes and to 
necessitate the appointment of a substi- 
tute for any arbitrator who should in 
good faith resign at any time prior to 
the decision of the arbitrators. The ma- 
jority opinion was published in) THe 
EASTERN UNDERWRITER early in August. 
The dissenting opinion is given here- 
with: 


Court 


Text of Dissenting Opinion 

“The Arbitration Law is based on con- 
tract. There can be no arbitration en- 
forced upon the parties by the courts in 
the absence of contract. The contract 
of arbitration is to be construed like any 
other contract, and all its terms and 
conditions given force and effect unless 
they are against public policy or illegal 
(Matter of Zimmerman v. Cohen, 236 
N.. ¥., 15). 

“Article 2, sections 3 and 4, of the Ar- 
bitration Law are based upon a previous 
existing contract. If the contract pro- 
vides how an arbitrator shall be appoint- 
ed in case of failure or neglect of one 
to act this method must be pursued. The 
court acts only on failure of the parties 
to live up to the contract. There is 
nothing in the law that prevents the par- 
ties from contracting for the appoint- 
ment of three arbitrators, and that if 
one should resign after the hearings 
were closed, and before decision, an- 
other should be appointed in his place. 
In fact, this is what happens in case of 
death. Should one of three arbitrators 
die at the end of the hearings, and be- 
fore decision, another arbitrator, in my 
opinion, would have to be appointed to 
take his place. An award by the two 
living arbitrators would be void. 

“The result is the same when one of 
the arbitrators ceases to exist as such 
by resignation. He is actually dead to 
the proceeding. The case would be dif- 
ferent if his resignation was brought 
about by the action of the party ap- 
pointing him or was done in bad faith. 
We must assume in this case, after the 
unanimous affirmance, that Osborn’s 
resignation was in the utmost good 
faith; and it is conceded that the re- 
spondents are not the cause, but the suf- 
ferers. They contracted for just such 


‘an emergency in the very first paragraph 


of the arbitration agreement. 
the event that Frank H. Osborn shall 
refuse to act as such arbitrator or, hav- 
ing accepted the appointment hereunder, 
shall later cease to act as such arbi- 
trator through death, resignation or 
otherwise, the parties of the first part 
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The Glens Falls, which has just issued 
a booklet on sales hints to local agents 
for transportation and marine insurance, 
has included in the edition some defini- 
tions of difficult terms used in marine in- 
surance. As many local agents have to 
discuss marine policies with their clients 
a knowledge of the fundamental terms 
of marine insurance is valuable. Fol- 
lowing are some of these terms with 
their meanings explained: 

Venture is a term used to embrace the 
three elments of any commercial voy- 
age—hull, cargo and freight. 

The word hull means the entire ship 
or refers to ships in the abstract. 

Cargo is the ship’s load of merchan- 
dise or other articles of shipment. 

Freight has reference to the remu- 
neration for carrying cargo rather than 
to the cargo itself. 

Average in all cases means loss. 

General Average is a loss, damage or 
expense deliberately incurred by respon- 
sible parties for the preservation of the 
venture during an emergency. For in- 
stance, the casting overboard of a part 
of the cargo, or rigging or other equip- 
ment of the ship to lighten or “trim” 
the vessel when it seems doomed would 
be placed under the head of General 
Average. The expense of towing a crip- 
pled vessel into port would also be in 
this class. Such losses are assessable 
upon all of the interests saved by such 


shall (1) elect an arbitrator from among 
the individuals named in the list of “Pro- 
posed Arbitrators” annexted hereto.’ 

“The opinion of this court, in my judg- 
ment, amends and modifies this contract. 
The resignation of Osborn, it says, must 
take place before the learings have 
ended and not after. There is no such 
limitation in the contract. The parties 
have agreed otherwise, and as I have 
before stated, I do not think the law 
prevents them from making such an 
agreement. Such a limitation does not 
apply, I take it, in case of Osborn’s 
death after a hearing and before deci- 
sion. Why should there be this limita- 
tion in the one instance and not in the 
other? Of course we must assume that 
there was the utmost good faith in the 
resignation. Jad faith changes all 
things. The cases where an arbitrator 
deliberately resigns in order to prevent 
an adverse decision can be dealt with 
when they arrive. This is not such a 
case, 

“The contract having provided for an 
arbitration, the decision was as import- 
ant as the hearings. The respondents 
were entitled to an arbitrator appointed 
by them to discuss the case and pre 
sent his views, whatever they were, and 
both parties were entitled to three arbi- 
trators able to act and functioning as 
such as the time of the decision, although 
the majority vote of the three could 
make the decision (Civ. Prac. Act, sec. 
1453). 

“Such is the contract, as I read it, 
which the parties have made. For these 
reasons I dissent.” 


Marine Terms Defined 


a sacrifice—that is, the entire venture— 
hull, cargo and freight. 

Particular Average is any loss apply- 
ing only to a particular interest and not 
affecting the rest. Damage by sea water 
of a portion of a cargo would be a Par- 
ticular Average, adjustable between the 
shipper and his insurors, subject, of 
course, to the liability of the  ship’s 
owners. 

The illustration of general average, 
given above, is a perfect example of 
Jettison, which word may often appear 
in marine transactions. 

Sottomry Bonds were the earliest 
form of insurance, although, — strictly 
speaking, not insurance at all but loans 
made to finance a voyage or to insure 
its continuation if the ship was in dis- 
stress, physically or financially. The 
ship was used as security on such loans 


which were payable when the voyage 
was completed. 
Respondentia fonds were — similar 


bonds with the cargo as security. To- 
day, both of these forms are practically 
obsolete. 

F. O. B. (Free On Board), and F. 
A. S. (Free Along Side), are shipping 
terms warranting the shipment to be at 
the risk of the shipper until it is on board 
the ship or lying alongside the same. 
Cc. I. F. (Cost, Insurance, Freight), is 
a similar term whereby the shipper or 
consignee agrees to assume all risks and 
charges until the shipment arrives at its 
destination. 

An Abandonment is the reliquishing of 
an owner's rights in a disabled or other- 
wise incapacitated vessel or cargo in favor 
of the insuror, thereby establishing a 
claim for a total or constructive total 
loss. 

A Total Loss is one in which the in- 
surable interest has entirely disappeared. 
A Constructive Total Loss is one in which 
the insurable interest has become so 
damaged or imperilled that to restore it 
to its former status would involve an ex- 
pense in excess of the recoverable value 
of the restored venture. 

Salvage may refer to property which 
has been recovered in whole or in part 
from a wrecked ship, to the act of re- 
covering such property, or to the moneys 
paid out for such recovery. 

Barratry is the criminal act of a ship’s 
master or other officer which might re- 
sult in loss or damage to a venture: e.g. 
deliberate and willful damage or destruc- 
tion of a ship. 

Liners are those ships that ply only 
between definite ports of call on regu- 
lar time schedules. 

Tramps are transient vessels that may 
be open for hire on any type of voyage. 
Liners may be likened unto “buses” run- 
ning over regular routes, and Tramps 
to cruising taxis, that gather revenue 
where they may. 

Alleging that Jim Rottdenley of the St. 
Louis Cardinals of the National Baseball 
League on June 2: knocked a home run 
and that the ball hit him on his nose, 


Irving Hayes has filed suit in the St. 
Louis Circuit Court in which he asked 
$7,500 damages from the National League 
Baseball Club. 
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A Widow’s 
Mervin IL 
Assurance e 
following 
One 
ies recently asked that additional informa 


Tribulations 

Lane of the Equitable Life 
Society informs me that the 
story is new to him: 
of the Western insurance compan- 


tion be furnished on a death claim. 
Atter having written to the widow of the 
deceased asking for the desired informa 
tion, the following letter was received: 

“You are causing so much trouble in 
order for me to get my money that I 
sometimes wish my husband were not 
dead.” 

* ss ca 
The Modest Clifford Ireland 

Clifford 

commerce, 


Ireland, director of trade and 
state ol Illinois, is the real 
head of the insurance department of 


that state, Alex J Johnson, superintend 
ent of insurance, being under him. The 
annual report of the [linots Insurance 
Department has been received and al 
though it is 472 pages in length there 
isn't an editorial comment of any kind 
in the report as it went to the Governor 


of the State, Len Small. There are 
some msurance commissioners ol very 
small states who write a note of intro- 


duction to the dry figures, giving their 
opinions on all sorts of subjeets, impor 
tant and unimportant. The state pays 
the bills. It is a great temptation to 
philosophize about the way the world is 
going, but Mr. Ireland confines his 
philosophy to his private conservation. 
‘ok 
File “No Return” 

I started to read the income tax re 
turns in a New York daily paper which 
in one day printed ninety columns of 


those figures Sut when [ read that two 
of the prinicpal theatre ticket agencies 
in the Broadway section—agencies at 


which I have personally been “gyped” 
did not pay any tax my interest in the 
figures died out and [ left their perusal 
to the more curious. 

+ oo 4 


Insurance Attitude Toward Tax 
Publicity 

Of course, there was some sympathy 
for the insurance men who had _ their 
incomes printed, but there would be 
nothing but brickbats thrown at any in- 
surance man who would write a letter 
to a daily paper protesting against the 
publication of such information because 
if there is any one class of men which 
makes professional use of the figures 
filed with the government it is the in- 
surance fraternity. These figures are 
applesauce to life insurance agents and 
presumably to many other agents. Dur- 
ing the week that the returns were print- 
ed it was possible on every subway train 
insurance men with their noses 
glued to those pages telling how much 
taxes were paid by others in the com- 
munity. 

With the exception of three large 
cities newspapers everywhere contained 
the returns although some accompanied 
the publication with hypocritical edi- 
torials saying they did so because they 
had to, their editors being against the 


to see 





publicity. One of the papers which 
“killed” the returns was the New York 
“Evening Post” and in an editorial it 
had considerable to say about such a 
ruthless invasion of privacy. But how 
can anybody take a newspaper seriously 
which talks about invasion of privacy ? 
Phe newspaper is the principal privacy 
invader of the twentieth century. 


A Man Who Knows His Own Mind 


Recently the Illinois office of the 
Fidelity & Deposit was asked to exe- 
cute an administrator's bond. When 
Manager Hansmann of the Fidelity & 


Deposit asked for a copy of the will the 
following unique document was handed 
to him: 

“Not having much use for the legal 
fraternity with its ‘whereases,’ ‘afore- 
saids,’ ‘parties of the first part,’ ete, I 
propose to write my own will in my own 
way. So, ‘whereas’ | am of sound mind, 
or think I am, [ will dispose of my real 
estate and personal property as. follows: 
To my adopted daughter, Mrs. “, 
everything [ own or may own at the 
time of my death, to her or her heirs.” 

* ok 


Editor a Trifle Cynical 

The Eastern Automobile Conference 
met in New York a couple of days ago 
and in announcing about the meeting in 
his paper last week the editor of “The 
Standard” makes these breezy com- 
ments : 

“Special meeting of the Eastern Auto- 
mobile Conference in New York on Sep- 
tember 10th. Conditions are not wholly 
serene in this class and there will be a 
full attendance. 

“What are the subjects. up for discus- 
sion? Oh, mutual competition, Chrysler 
and the General Motors, irregular prac- 
tices among members, etc.” 

* * Ok 


More T. E. Gaty Tributes 

Edson S. Lott, president of the United 
States Casualty Co., and M. kK. Jewett, 
president of the Royal Indemnity, have 
added their tributes to the memory of 
the late Theodore E. Gaty, vice-presi- 
dent of the Fidelity & Casualty Co. 

Mr. Lott writes as follows: 

“T became acquainted with Theodore 
Kk. Gaty way back when he was con- 
nected with the unfortunate Union Cas- 
ualty Company of St. Louis. 

“Mr. Gaty and I took to each other 
immediately and our acquaintance rip- 
ened into a friendship which continued 
for a third of a century. 

“T always thought that Mr. Gaty had 
keener underwriting judgment than most 
any other casualty underwriter of his 
time, but above and beyond that his ro- 
bust honesty and never-failing courtesy 
in contact with his competitors was an 
upstanding feature in his mental and 
moral make-up. 

“He was never narrow and selfish, but 
broad and liberal, always recognizing 
that which was for the good of the busi- 
ness as a whole, irrespective of personal 
advantage to himself or his company. 

“T liked Mr. Gaty immensely. I was 


common problems. He was always most 
pleasant, most patient and most helpful. 
He was an honorable business man and 
a splendid citizen.” % 

Mr. Jewett’s estimate of Mr. Gaty fol- 
lows: 

“I was quite surprised and shocked 
upon my return to the office to learn of 
Mr. Gaty’s death. My association with 
Mr. Gaty has extended over the last 
fifteen years, and during the last six or 
cight years our meetings have been quite 
frequent, due to his having been chair- 
man of the Workmen’s Compensation 
Reinsurance Bureau while I acted as 
secretary of that organization. 

“T have a.ways been impressed with 
Mr. Gaty’s rugged integrity. He was 
committed irrevocably to correct prac- 
tices in the business and was consist- 
ently a strict observer of its ethics. He 
always considered that his position in 
the Reinsurance Bureau imposed upon 
him a sacred trust, and his scrupulous 
observance of that trust had inspired the 
entire confidence of the members of the 
bureau. During his entire regime as 
chairman of the Workmen’s Compensa- 
tion Reinsurance Bureau, which covered 
a dozen years or more, his integrity and 
honesty of purpose kept the bureau free 
from citicism from its members and: in- 
spired great confidence in the bureau in 
the minds of insurance officials. 


“The casualty business can ill afford 
. , ” 
the loss of a man of Mr. Gaty’s type. 
x ok Ok 


A Manor Lord of Westchester County 

A clipped winged eagle, an untamed spirit 
with the blood of adventure in his veins, is 
William Quaid, vice-president of — the 
America Fore Companies. In the stirring 
days of the Spanish war he enlisted with 
Roosevelt’s Rough Riders and his vaca- 
tions have heen spent where he could come 
into contact with men in the rough—as 
foreman of a gang of laborers, as an officer 
on a sailing ship. And he is one of the 
most distinguished looking men on William 
Street and Maiden Lane, one of the very 
few New Yorkers who can wear eye 
glasses with a silk string and look the part. 

A few days ago I had the good fortune 
to be invited to his home near Scarsdale, 
N. Y., and of wandering through his won 
derful flower gardens enclosed in a circle 
of ancient hedges. With a farm on_ the 
Kast and woods all about him there is not 
a neighbor to be seen and the visitor gets 
the impression of being far distant from 
New York and its insurance mart. 

The house is a century old with furni- 
ture in keeping, including four-poster beds. 
Ilumination is by kerosene lamp and 
candles. ‘There are large mantle pieces 
with wood fires; a library full of books 
most tempting to read; ptenty of pipes and 
tobacco. And to complete the picture a 
charming family. 

A most fortunate man this fire insurance 
executive. 


ee 
Mr. Wohlgemuth Again Attracts At- 
tention 


Edward J. Wohlgemuth, president of the 
National Underwriter Co., who ruffled the 
feelings of the National Association of 
Life Underwriters last week by attacking 
the book selling activities of that organi- 
zation, lives in Cincinnati and had two 
boyhoods. His first was spent on a farm; 
his second in the office of a Detroit insur- 
ance newspaper where he learned to write 
the typewriter at night, using the Irving 
Berlin system, i.e., wrote on the machine 
as young Berlin composes songs on the 
piano, which is with one finger only. 

One day the thought occurred to him 
that insurance people would be interested 
in a handbook containing the premiums, 
losses, etc., for the state of Michigan, to- 
gether with the names of Michigan agents 
and their companies. 

But being shrewd, before going to 
Lansing to copy that data he wrote to 
companies and got enough authorizations 
of advertisements to finance the venture. 
After he reached Lansing and put in quite 
a lot of work another newspaper heard 
about it and sent a man there to beat him 
to it with the book. Quite a lot of mid- 
night oil was burned in that historic capi- 
tal in the feverish rush of copying, and 
it resulted in Wohlgemuth joining the staff 


—— — 


of the old “Insurance 
ville. 

After a time Wohlgemuth wanted more 

money. He was quite young and the paper 
told him to wait awhile. He was too im- 
patient. 
- With $79 in his possession he went to 
Cincinnati and started the “Ohio Under- 
writer.” The special agents of Ohio were 
greatly pleased with the thought that a 
publisher held their state in high enough 
regard to get out a paper devoted entirely 
to insurance news of the commonwealth, 
and that $79 grew quite respectably. 

Later, the name of the paper was 
changed to “The National Underwriter” ; 
editorial headquarters were opened in Chi- 
cago and eventually the publication became 
“The National Underwriter.” 

In the meantime, Wohlgemuth hitched 
up with a great editor, Charles M. Cart- 
wright, who had been running an insur- 
ance column on the old Chicago “Inter- 
Ocean,” and now the team of Wohlge- 
muth & Cartwright is as well known in 
the insurance world as are Weber & Fields, 
Park & Tilford, Lord & Taylor, Balaban 
& Katz and Coolidge & Dawes in the out- 
side firmament. 


Herald” of Louis- 


CONFERENCE ELECTION 
John Patterson, Massachusetts Bonding, 
Elected President of H. & A. 
Underwriters Organization 
The new officers elected at the annual 
meeting of the Health & Accident Under- 
writers’ Conference are the following: 
John Patterson, Massachusetts Bonding, 
president; Ben Haughton, International 
Travelers, first vice-president; G. Leon- 
ard McNeill, Massachusetts Accident, 
second-vice-president; L. D. Ramsey, 
Business Men’s Assurance, secretary, and 
C. H. Brackett, Hoosier Casualty, treas- 

urer. 

W. T. Grant, Business Men’s Assurance, 
was elected chairman of the executive cori 
mittee. Elected as new members of the 
exccutive committee are: TT. Leigh 
Thompson, National Life & Accident; E. C. 
Bowlby, lidelity Health & Accident, and 
Frank J. Stich, Continental Casualty. It 
was decided at the conference to hold the 
next meeting on March 2 and 3 in Detroit, 
Mich. 





QUESTIONS RIGHT TO: SUE 

Whether or not acceptance of a com- 
pensation award by Mrs. Burr, adminis- 
tratrix of her husband, C. G. Burr, state 
club agent for the Virginia extension 
division of the Virginia Polytechnic In- 
stitute, who was killed in an accident in 
Petersburg September 12, 1924, while 
boarding an interurban car of the Vir- 
ginia Railway & Power Co., barred re- 
covery of damages by her against this 
company, is a question which the Vir- 
ginia Supreme Court of Appeals will de- 
termine. The court has granted a writ 
of error to the traction company which 
appealed from judgment of the Hustings 
Court of Petersburg whereby Mrs. Burr 
was given $10,000 damages for the death 
of her husband after the Virginia Indus- 
trial Commission had awarded her $100 
a month for thirty-six months under the 
workmen's compensation act, the award 
being against his employer. 
RESTRICTS PERSONAL SURETY 

Notices have been sent to Omaha con- 
tractors by the Omaha Association of 
Surety Underwriters telling them that if 
they desire to furnish personal surety in 
licu of corporate bonds, they must have at 
least two sareties, showing residence in the 
State, the aggregate worth of the sureties 
must be at least double the amount to be 
secured and their attachable holdings must 
be at least equal to the amount to be in- 
sured. When such attachable holdings are 
used as surety in one instance, they cannot 
during the same period of time be used 
as surety in a second instance. Neither 
can the individual, company or corporation 
obtaining the contract, use property of the 
individual, company or corporation as part 
surety. 


Public automobiles operating in Ar- 
lington and Fairfax Counties, Virginia, 
which include the City of Alexandria, are 
being assigned to public automobile rate 
code 54. 




















Ids, 
ban 
ut - 


ing, 


ual 
ler- 
ig: 
ng, 
nal 
on- 
nt, 
ey, 
und 
as- 


are 
not 
ised 
her 
tion 

the 
part 


Ar- 
inia, 
are 
rate 














September 11, 1925 














CASUALTY AND SURETY NEWS 














Aetna General Agents 
Hold Big Conference 


DISCUSS CASUALTY PROBLEMS 


Gathering at Poland Springs, Me., Hears 
Vice-President Mooney, Secretary 
Bowen and Others 

A feature of the first day of the general 
agents’ convention of the Aetna Life, be- 
ing held in Poland Springs, Me., was ad- 
dresses by W. L. Mooney vice-president, 
accident and liability department; KE. C. 
Bowen ae ety accident and health de- 
partment, and A. E. Miclenz, general agent 
at Milwaukee. 





Vice-president Mooney discussed — the 
opportunity for writing multiple lines 
through the Aetna organization, and 


stressed the need for Aetna field men 
equipping themselves for handling this busi- 
Hess 

“If there are any men in the Aetna Cas- 
ualty organization,” he said, “who prefer 
to stick to the country roads where the 
going is harder and slower and where the 
distances between orders are longer—that 
is if there are men who don't co-operate 
and can't be made to, | shall be glad to 
see that this condition is corrected. 
Frankly, we don’t want representatives of 
the casualty department who won't  co- 
operate with the other departments. We 
want the man who is attracted and not 
distracted by big ideas. We want the man 
who can grasp the fundamentality impor- 
tant point that the best.way to work for 
is to work with. It 1s my conviction that 
the man who plays a lone hand does not 
belong to the Aetna organization.” 

The total accident and health premiums 
reported by the stock and mutual companies 
for the year 1924 was nearly $110,000,000, 
Secretary Bowen said and the commissions 
paid total more than $29,000,000. The 
Aetna Life, he added, reported about 
1/20th of the total volume of premiums 
and a corresponding amount of commissions 
paid to agents and brokers. 

Speaking of health insurance Mr. Bowen 
said that the subject of commercial health 
business is one which has given oF com- 
panies a great deal of trouble. “I do not 
know of any company writing any consid 
erable volume of commercial health busi- 
ness during the past ten years which has 
not sustained a terrific underwriting loss. 

Discussing the effect of accident and 
health business upon the development of 
an agency, General Agent Mielenz = said 
that it is extremely helpful in the securing 
of new agents because the general agent 
is the reby able to point out the importance 
and value of income protection which the 
prospective agent will be able to place in 
the same company as the life insurance, 
thus enabling him to render a double serv- 
ice to the client. It also enables the young 
agent to add to his own income through 
larger service to his policyholders. Ele also 
pointed out that after the new agent has 
made his start, income protection continues 
to be a great help. Each time the agent 
writes an accident application, which, of 
course, is frequently easier to place on 
account of the appeal to self interest he 
gains confidence and continues to do so 
till he is well established along the road 
to success. 


GLOBE REACHING GOAL 
The Globe Indemnity reports that it has 
reached the half-way mark in its attempt 
to place $1,400,000 new business on its 
books this year over and above that written 


last year, and thus reach a premium in- 
come of $18,000,000 for 1925. 


Joint French Lick 
Convention Program 


J. A. BEHA AMONG SPEAKERS 
Enjoyable and Constructive Meeting 
Promised Casualty & Surety Assn. 
Members at Annual Affair 

According to the tentative program of 
the 1925 joint convention of the Inter- 
national Association of Casualty & Sure- 
ty Underwriters and the National Asso- 
ciation of Casualty & Surety Agents that 
is to be held at French Lick, Ind., Sep- 
tember 29 to October 1, the mornings 
will be devoted to addresses and meet- 
ings and the afternoons largely to golf 
and recreation and it is stated that any 
member engaging in golf in the morn- 
ing hours will be disqualified from play- 
ing in tournaments. 

The meeting will be 
and be presided over by F. Highlands 
3urns, president of the International 
Association who will also make an ad- 
dress. Other speakers at the first morn- 
ing’s session and their topics are: 

J. A. O. Preus, former Governor of Minne- 
sota: “Obligations Peculiar to the Insurance 
Agent’; M. Aylesworth, managing director, 
National Electric Light Association: ‘Am I 
My Brother's Keeper?”?; Albert W. Whitney, 
associate general manager, National Bureau of 
Casualty and Surety Underwriters: ‘Insurance 
as Conservation and Its Relation to the Public 
Welfare.” General discussion of papers pre 
sented. 


called to order 


The Program 

TUESDAY MORNING—-Women’s Golf Tour- 
nament (Valley Course). Qualifying Round, 18 
holes, medal play. Prize for low gross and 
low net score. 

TUESDAY AFTERNOON Men’s — Golf 
Tournament (Hill Course). Qualifying Round, 
18 holes, ae play. Prize for winner and 
runner-up for low net and low” gross score. 
Company players and agent players (8 prizes). 

Women’s Putting Contest. Prize for winner. 

Quoit’ Pitching for Men on lawn near club 
house. Prize for winning team (two players). 

WEDNESDAY MORNING-——Joint executive 
meeting of the International Association and the 
National Association. 

Meeting called to order and presided over by 
the President of the National Association, James 
W. Henry. 

Greetings from the Indiana Insurance Feder- 
ation, Frank M. Chandler, Indianapolis. 

Greetings from the National Association of 
Insurance Agents, Thomas C. Moffatt, Newark, 


Address by the President of the National As 
sociation, James W. Henry, Pittsburgh. 

Addresses—Edward CC. Lunt, president, Sun 
Indemnity: “The Casualty or the Surety Busi 
ness: Which Fills More Asylums?”; Hiram 
Bingham, United States Senator from Connecticut, 
James A. Beha, Superintendent of Insurance of 
New York: “The Just Powers of a State In 
surance Department.” 

WEDNESDAY MORNING-——-Women’s Golf 
Tournament (concluded), (Valley Course). 
Tournament round. First eight in qualifying 
round play 18 holes, medal play, Valley Course. 
Prize tor low net score. Second eight play 18 
holes, medal play, Valley Course. Prize for 
low net score. 

WEDNESDAY AFTERNOON—Men’s © Golf 
Tournament (continued). Hill Course, tourna 
ment round, 18 holes medal play; prize for 
winner and runner-up, low net and low. gross 
score; company players and agent players (8 
prizes). Included in tournament round, 18 
holes special medal handicap for players with 
handicap of 18 or over. Prize for low net 
score, Company player and agent player, 

Club house. Women’s Auction Bridge Tour 


nament, First and second prize. 
Quoit Pitching for Men on lawn near club 
house Prize for winning team (2 players). 


WEDNESDAY 


tion dinner. 


EVENING Joint conven- 
Last Day’s Session 
Thursday morning's session will be de- 
voted largely to the reading of reports, 
separate meetings of each Association 

being held. 
THURSDAY AFTERNOON Men's Golf 
Tournament (concluded), Hill Course. Consola 
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Stresses Importance 
Of Liability Cover 


ALL OWNERS ARE PROSPECTS 
G. C. Howie, Globe Judean, Sums 

Up Many Reasons For This Form 

of Insurance Protection 

Summing up some of the reasons for 
owners, landlords’ and tenants’ liability 
insurance, G. C. Llowie of the Globe In- 
demnity, says in the company’s agency 
publication : 

“Nearly everybody is cither an owner 
of property or a tenant and consequently 
incurs some degree of liability on account 
of such ownership or occupancy. ‘The 
owner is expected to maintain his property 
in such condition as will not cause injury 
to anyone in or around it. The tenant has 
also responsibilities—to visitors, messen- 
gers, tradesmen and the like who have a 
right to assume that they may enter on 
the premises without harm to themselves. 

“A storekeeper may be neglectful and 
leave a hatchway open and a customer 
may fall and break a leg; result, dam 
ages in a substantial amount against the 
storekeeper. A large department store 
may use every possible precaution against 
negligence and carelessness, but a young- 
ster may drop a banana peel and before 
the floor walker becomes aware of it some 
customer has been hurt. 

“The liability extends to the sidewalks 
or other ways immediately adjacent to the 
premises and the ‘coal-hole’ claimant is a 
well-known factor in this field of insur 
ance, as is also the person who slips on 
an icy pavement or trips over a badly laid 
or broken paving. stone. ; 

“Then there are clubs, churches, concert 
halls, exhibitions, Y.M.C.A.’s and_ simi- 
lar institutions, all of which invite the 
public on their premises and therefore need 
insurance. ‘lo storekeepers of every kind, 
liability insurance is an imperative neces- 
sity—particularly the small storekeeper, 
for whom a single claim may easily spell 
bankruptcy. 

“Apartment houses, office buildings, mer- 
cantile buildings, hotels—all are excellent 
prospects and this form of protection will 
quite naturally lead to the insurance on 
the elevators which of course, carries a 
substantial — premium. Restaurants and 
lunch counters need Lability insurance, 
particularly when you can assure them that 
tion round, 18 holes medal play; prize for win 
ner and runner-up low net and low gross score. 
Company players and agent players (8 prizes). 
Included in Consolation Round, 18 holes special 
medal handicap for players with handicap of un 


der 18. Prize for low net score, company play 
er and agent player. 


such coverage includes claims arising from 
consumption on the premises of deleterious 
or poisoned food. 

“The popularity of summer camps brings 
to mind the fact that the owners or pro- 
moters are responsible for the protection 
of the campers and a_ general lability 
policy for this costs fifty cents per camper 
for five and ten thousand limits, with an 
extra charge for the rowboats, launches, 
saddle horses ete. 

‘Private residences get special consider- 
ation and the rates for such are sufficiently 
moderate to attract even the most modest 
householdér.” 


PRAISES RATING BOARD 





Insurance Dupes Report Stresses 
Importance of Control of Rule Viola- 
tions; Its Recommendations 


The Insurance Department of New 
York has issued report on the exam- 
ination of the Compensation Inspection 
Rating Board of New York in which it 
praises the fairness with which the 
Board’s activities have been adminis- 
tered and lays stress upon the importance 
of control of situations which arise as 
to violations of rules by members for 
competitive purposes, pointing out that 
frequent violations of the rating rules 
might jeopardize the entire rating sys- 
tem. 

Recommendations made by the De- 
partment as submitted in its conclusions 
are in part as follows 


1. Rates for the individual risks should be 
issued accurately and promptly in order to mini 
mize rerating and correspondence. 

2. A review should be made of the minimum 
premium rules, and the exceptions thereto with 
a view to removing any inequities which may 
be found therein 

3. Greater effort should be made tv insure de 
cisions by committees consistent with the rules. 
This applies particularly to the rules governing 
the inclusion or exclusion of experience under 
the experience rating plan rules where a change 
in ownership and control is alleged to have 
taken place. It might be advisable to have the 
legal committee pass on questions of this char 
acter or at least interpret the rules in the plan. 

4. Frequent reviews of the rating of Symbol ‘‘a”’ 
classifications should be made by the Classifica 
tion and Rating Committee, and, if possible, 
classifications now marked ‘a’ should be given 
a rate based on actual experience. In any case 
the methods of rating should be passed on by 
this committee and approved by the department 

5. The Board should improve its organization 
in respect of its important rating functions even 
at an added expense of securing and keeping 
competent cler 

6. Particular attention should be paid to in 
adequate pay rolls and underestimated prem 
iums as disclosed in applications filed. The tend 
ency toward mis-classification which is another 
recognized competitive evil, should be brought 
before the committee of the Board having juris 
diction and a full report of all such cases should 
be transmitted to the department. 
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Dy. er ‘Act Upheld 
by Supreme Court 


DECISION MEETS WITH FAVOR 


Manager National Auto Ass'n. 
Says Interstate Auto Thieving 
Will Be Reduced Further 
C. A. Vane, general manager of the 
National 
tion, headquarters St. 


Vane, 


Associa- 
Mo., has 
belief that the recent de- 
United States Supreme 
Court in upholding the constitutioaality 
Dyer Act, 
felony to 


Automobile Dealers 


Louis, 
expressed the 
cision of the 
of the making it a Federal 


transport stolen automobiles 


from one state to another, will do more 


to break up organized bands of auto- 
than anything that has 


mobile thieves 


during the deci 


sion marks the 


been done past. The 
culmination of six yeare 
of effort to put through this act. 


went to the Supreme Court 


from Sioux Falls, S. D. 
Sioux Falls garage owner 
of removing two stolen 
ued at $1,000 from 
Sioux Falls, S. D., in September, 1921. 
He was sentenced to eighteen months 
imprisonment. 

In sustaining the 


The case 
Ri Ly Brooks, a 
was convicted 
automobiles val 
Sioux City, la. to 


Dyer Act which was 


passed October 29, 1919, Chief Justice 
lait wrote: 
“One of the crimes which has been 


encouraged is the theft of the automo 
biles themselves and their immediate 
transportation te places remote from the 
homes of the owners. 

“Elaborately organized conspiracies 
for the theft of automobiles and for 
spiriting them away into some other 
state and for their sale and other dis- 
position far away from the owner and 
his neighborhood have aroused Congress 
to devise some method for defeating the 
success of these widespread schemes of 
larceny. The quick passage of the ma 
chines into another state helps to con 
ceal the trail of the thieves, gets the 
stolen property into another police juris- 
diction and facilitates the finding of a 


safer place in which to dispose of the 
booty at a good price. 
Vane says that this decision will do 


much to cut down the theft of auto 
mobiles in such cities as St. Louis, Chi 
cago, Kansas City, New York, Philadel 
phia, Boston, Milwaukee, and _ Pitts- 
burgh and other large centers but a 
few miles from the border lines of 
other states. 

Prior to the passage of the Dyer Act 
it was extremely difficult to get local 
police officials to take any concern in the 
theft of automobiles from cities outside 
their own state. 


FRAUD PREVENTION BUREAU 
The Accident Frauds Prevention Bu- 
reau, Inc., New York City, has been 
chartered at Albany with capital of 
500 shares non par value to prevent 
accident frauds. K. A. Blaustein, G. 
A. Prager and Lillian Bonapart, 1775 
sroadway, New York City, are directors 
and subscribers. 

John EF. ieesite: ak. 
branch managers at 


Foster & Messick, 
Indianapolis of the 


United States Fidelity & Guaranty, was 
a recent visitor in New York. 
John G. Mays, secretary of the Royal 


Indemnity, sails on his vacation in Eu- 
rope tomorrow. 

The National liinatrial & Marine Ad- 
justing Agency, Inc., New York City, 
has been chartered at Albany with stated 
capital of 200 shares non par value to 
conduct an adjusting agency. A. F, Kul- 
ber, Peter White and A. M. Kulber of 
Brooklyn, are directors and subscribers. 
America 


The West Casualty of Los 


Angeles has been licensed to write pub- 
compensation, and common 
lines by the 

California. 


lic liability, 
carrier 
ment of 


Insurance Depart- 
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CASH CAPITAL 
$2,450,000.00 





Union Indemnity 


Company 


FIDELITY and SURETY BONDS 


Accident, Health, Burglary 


Automobile, Liability, Plate Glass 


Workmen’s Compensation Insurance 
EXECUTIVE OFFICES 
830-836 UNION STREET 

NEW ORLEANS NEW YORK 


GREAT EASTERN DEPT. 
100 MAIDEN LANE 








MASSACHUSETTS REVISION 


National Council Co-operating 
Compensation Bureau Manager In 
Preparing Experience Exhibit 

W. M. Magoun, manager of the 
sachusetts  ¢ compensation 


reau has been in New York, ——— What a Society ‘Benefit Magazine Says 
most of his time in the office of the On Subject; Lines Act as 

tional Council on Compensation i Feeders 

ance which is co-operating with the Bu — 

reau in preparing exhibits of the Mas- Many life insurance fraternal benefit 
eomeagge ok ge ee Rigg acon societies are now issuing accident and 


basis for 
various classifications of 
Massachusetts. 


hibit will serve as a 
rates in the 
dustry in 


DECREASES ACCIDENTS 

Street car and 
Oklahoma City, 
50% since the 


Okla., have 
installation of 


city, a report of 
claim agent for the 


George W. 
Oklahoma 


" ; . “At the same time, a salesman, well 
Company, reveals. Minor accidents from ; eee gies 

boarding and leaving cars also have been versed in’ the underwriting principles 
reduced by the introduction of new of the life lines, may be greatly sur- 
safety cars. prised at having some of his best life 


Connecticut Income 


Income tax amounts paid by 


With 


Mas- 
Rating Bu 


revising 


automobile collisions in 
decreased 
parallel 
parking in the downtown districts of the 
Struble, 
Railway 


leading insurance 


Many Life Fraternals 


health 
the fraternal 


certificates. In 
Monitor says: 
find 


line acts as a feeder for the 


“These salesmen will 


found that 
and health certificates may be 


the societies have 


arch in supporting the life 
in times of stress of the 


holder, often preventing lapsation. 


‘Tax Statements 


necticut on profits on 1924 and 1923 business are given as follows: 


Paid in Paid in 

1925 1924 
Aetna Casualty & Surety Co., Hartford............ $68,182.58 $21,655.00 
Aetna Life Insurance Co., Hartford................. 232,889.94 276,027.00 
Connecticut General Life Ins. Co., Hartford......... 77,782.35 74,893.00 
Connecticut Mutual Life Ins. Co., H: irtiord Riety Wasviannats 95,880.76 107,645.00 
Hartford Steam Boiler Inspection & aE. © eee 44,131.32 66,652.47 
Phoenix Mutual Life Ins. Co., Hartford............. 84,271.42 104,642.52 
Travelers Insurance Co., Hartford Ns Sete PERE mem, HR. 215,885.79 209,528.00 
Travelers Indemnity Co. Martiord:............5...+2.6. 61,425.44 30,579.00 


Issue A. & H. Coverage 


AGENTS ASKED TO PUSH _ IT 


discussing this 


that one 
other, and 
accident 
the main 
certificates 
certificate- 


companies domiciled in Con- 








2—are so situated that 
but regularly. 
3—have 


80 Maiden Lane 


they can 


FOR THREE MORE MEN WHO— 


l-are qualified by experience to establish and assist agents 


for a casualty insurance company. 


travel—not continuously 


an unblemished record and can furnish bond. 


WE HAVE SALARIED POSITIONS OF UNUSUAL OPPORTUNITY 
IN OUR AGENCY DEPARTMENT 


ADDRESS 
D. ST. C. MOORHEAD, Assistant Secretary 


UNITED STATES CASUALTY COMPANY 


EDSON S. LOTT, President 


New York, N. Y. 











W. E. Small, President 


Atlanta, Ga. 





E. P. Amerine, Vice President 


Georgia 
Casualty Company 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 


AN AMERICAN COMPANY 





risks turned down when application is 
made for accident and health. Such a 
salesman fails to make a sufficient study 
of accident and health underwriting 
practices. The restrictions, physically 
and morally, governing a risk are well 
known to him in life underwriting, but 
he may fail to make a sufficient study 
of the accident and health business to 
realize that they apply with equal force 
in these lines, though possibly looked 
upon from an entirely different angle. 

“As an example, a man may be turned 
down upon applying for a life certificate 
because of the excessive use of alcohol 
tending to shorten his lease of life. 
His application for health and accident 
certificates possibly will be turned down 
also, but the reason may be _ because 
this same use of alcohol tends to un- 
necessarily expose him to hazards of 
accidents. The penalty of over-weight 
often works out in the same manner. 

“The cold printed words as to the 
provisions of an accident and_ health 
certificate may fail to interest a pros- 
pect. When these same terms are in- 
terpreted into ‘word pictures’—describ- 
ing how accident and health insurance 
safeguards his earning power and as- 
sures his income when he is incapaci- 
tated—they make an appeal directly to 
the prospect’s intelligence. He may be 
made to quickly realize that an accident 
and health certificate may at a crisis 
in his life become the sole bulwark 
between want and destitution, and the 
very comforts and necessities for him- 
self and family.” 


GETS UNUSUAL SENTENCE 


ive years in the penitentiary or sup- 
port a widow and four children was the 
sentence given an automobile driver in 
Cleveland, Ohio, for manslaughter in a 
traffic accident. The driver chose the 
latter and for the next three years must 
divide his weekly earnings between his 
own family and that of the family he 
left without a means of support. His 
earnings consist of $35 a week and in 
addition to helping support the widow 
he must pay a settlement of $7,500. 





United States 
Fidelity 


and 


Guaranty Company 


R. HOWARD BLAND 


President 


A record of paying 
in twenty-seven 
years 1,333,440 
claims in the 
amount of $111,366, 
728.67. This, after 
all, is the acid test. 





HOME OFFICE AT 
BALTIMORE 





Net Premiums in 1924 
Over $33,000,000 
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New Tear Gas 




















A new protective device for jewelry 
stores and banks which instantly re- 
leases tear gas upon operation of a foot 
lever by a clerk during a hold-up was 
tried with success upon two “bandits,” 


clerks, jewelry and insurance men, 
police reporters and bystanders. A 
sham hold-up was enacted at the 


jewelry store of Henry Nockin, 2,321 


Broadway, which had been equipped 
with the device, with the result that 
within a few minutes the supposed 


bandits had been rendered helpless, and 
many persons in the crowd watching the 
trial were rubbing their eyes and rap- 
idly making off for more comfortable 
regions. 

The new device was perfected by in- 
surance companies as a result of the 
large number of hold-ups lately. At 
their request Captain Adrian St. John, 
chemical warfare officer attached to 
Major General Summeralls staff, in- 
vented a new tear eas which blinds a 
person temporarily, but which is with- 
out injurious effects and wears off after 
eight or ten minutes. The gas is re- 
leased by a foot lever operated by a 
clerk at the signal of “hands up,” and 
the gas immediately renders helpless 
every person in the store, at the same 
time an alarm is sounded to summon 
police. It was said that no gas mask 
made is proof against this tear gas. 

Cameras were kept busy at the test 
when two rough-looking individuals 
entered the store, guns in their hands, 
and ordered “Hands up!” Instantly the 
store was filled with gas discharged 
from three heavy duty guns and two 
heavy duty boxes. The “bandits” reeled 
out of the door, blinded and_ helpless, 
while the crowd which had been at 
tracted by the experiment cheered at 
its success. But the gas was fast pour- 
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BOSTON 
Paid-In Capital $2,000,000 





Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, 
Burglary and Plate Glass 

—— APPRECIATE THE CO-OPERATION. OF THE —— 


Massachusetts Bonding and Insurance Company 


DEVELOPING 





Automobile, Accident, Health, 
INSURANCE 


T. J. FALVEY, President 
Write For Territory 








ing out of the store, and within a 
minute several hundred persons were 
groping blindly about the sidewalk. 


They got only a slight dose of the gas, 
but it left them weeping and laughing 
for a few minutes. 

The jewelers and insurance men pres- 
ent expressed themselves as highly sat- 
isfid with the test. Gresham D. Ennis 
of William H. McGee & Co., under- 
writers, who arranged the test, said that 
he expected insurnace companies would 
grant reduced rates to stores protected 
by the device. 


A MUTUAL’S REINSURANCES 

In a statement in reference to the re- 
insurances of the Allied Mutual Liability 
Insurance Co. of New York, formerly the 
Knickerbocker Mutual, “Best’s Insurance 
News” says: 
Mutual Corporations Reinsurance Fund: 

The company is protected against loss 
or losses resulting from one accident in 
excess of $25,000 on workmen’s compen- 
sation policies through the Mutual Cor- 
porations Reinsurance Fund, of which it 
is a member. 
Liability Reinsurance : 

The company cedes to the American Re- 


insurance Company, Philadelphia, Pa., the 
excess of any ultimate net liability loss 
over $5,000 on account of any one person 


_and over $10,000 on account of any one 


accident. The policy provides for the ced- 
ing company receiving a 25% participation 
in the reinsuring company’s profit on the 
contract. 


Property Damage Reinsurance: 


The company also cedes to the American 
Reinsurance Company, Philadelphia, Pa., 
the excess of any ultimate net propeity 
damage loss under automobile policies 
over $1,000 and, under other policies, over 
$2,500, as the result of one accident. The 


- limit of the reinsurer’s ultimate net loss 


as the result of one accident is $10,000. 


NEWSPAPER POLICY CLAIM 


Just a few months after she had laid 
down One Dollar at the Denver Post 
for one of the Federal Life Insurance 
Company of Chicago, accident policies 


Mrs. Itmma Towsend of Denver, was 
killed when her autmobile turned over 
while near Salina, Kansas. She named 


Logan Towsend, her husband, as bene- 
ficiary. Death occurred August 8. Pay- 
ment made August 27, amount $2,000. 





INCORPORATE WITH 250 SHARES 
Block, Earl & Co., Inc., New York 
City, brokers, have been chartered at 
Albany with capital of 250 shares pre- 
ferred and 750 shares common. stock 
non par value. William E. Bardusch, 
Mount Vernon; Edwin Powers, Glen 
Ridge, N. J., and Violet Chambers, 128 
West Ninety-First Street, New York 
City, are the incorporators. 





FOREIGN COVERAGE 

The Globe Indemnity has made ar- 
rangements with the Liverpool & Lon- 
don & Globe for the issuance of policies 
covering in the British Isles and in Con- 
tinental Europe. 

. 
Freak Risks 
(Continued from page 1) 
and other unusual classes which 
not be placed in existing markets. 

“The minimum premium of $50 charg- 
ed for all risks jewelry prevents the 
average woman from insuring her en 
gagement ring, which is her most cher- 
ished possession in the way of personal 
effects. I write for about 4%. My of- 
ferings come principally through local 
agents. I do not pay commissions, the 
agents handling the business because of 
the prestige it gives them to place un- 
usual risks for customers. 

“LT pay my losses promptly and write 
my policies as simply as possible with- 
out restrictions except fraud.” 

Mr. Johnson is thirty-four years old 
and is a native Texan. He began as a 
local agent in 1908 and in 1912 joined 
the old agency of Cravens & Cage. With 
that firm and Cravens, Dargan & Co., 
he has served in practically every de 
partment as well as having been : 
cial agent, and adjuster. At the present 
time he is manager of the farm depart 
ment, the hail department and manager 
of the life insurance department. 


could 








Established 1860 


The LONDON urites: 


Accident, Automobile 
mob 


Collision. 
Burglary. 


tractors’ Liability, Credit. 


tor Liability 


Breakage. 
Fly-wheel Breakage. 


General Liability, Golf and 


Health, Hold-Up. 
Landlords’ Liability, Larceny. 


Manufacturers’ Liability, 
Liability. 


- Liability. : 
Plate Glass, Public Liability. 
Salary, Steam Boiler. 


Teams Liability, 
Damage, Theatre, 


Use and Occupancy. 
Workmen’s Compensation. 
Workmen’s Collective. 








Liability, 
ile Property Damage, Aut 


Auto- 


Contractors’ Contingent Liability, Con- 


Electrical Machinery Breakage, Eleva- 
Elevator Property 
Damage, Employers’ Liability, Engine 


Game, 
Group Accident and Sickness. 


Marine 


Owners’ Liability, Owners’ Construction 


Teams Property 
Theft. 
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THE SUPER-SERVICE COMPANY 








HEAD OFFICE: 
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The “LONDON” stands at the very head of the list of those great companies 
whose service in prompt claim-paying has taken all the guesswork out of liability 
indemnity and given insurance a real meaning. 


It is worth recording that many high class agents, unwilling to use anything less 
than the best liability company and unable to secure the local agency of the “LON- 
DON” make it a rule to broker their automobile business through a “LONDON” agent 
rather than lower the general standard of their underwriting by using other available 
companies they could get on their own account. 


When an agent realizes his responsibility to his customer and scrupulously puts 
his fire, theft and collision business in top-notch companies famous for their liberal 
adjustments and prompt payments, he naturally wants his customer’s liability pro- 
tected in like manner and automatically he thinks of the “LONDON” because it is 
recognized as the premier service company all over America; always acceptable to the 
most discriminating and always sure to deliver everything expected of it in the way 
of indemnity and service. 


No Double Headers—We Do Not Compete With Our Own Agents. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


55 Fifth Ave. New York 


UNITED STATES BOARD 
F. W. LAWSON—Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of London - 
D. R. Forgan, Vice Chairman, National Bank of Republic - - - 
Fred L. Gray, of Fred L. Gray Co., Gen. Agents - - - 
W. C. Potter, President, Guaranty Trust Company of New York - - 


Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - Ps aa 
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Cc. M. BERGER 
United States Manager 


New York 
Chicago 
Minneapolis 
New York 
Chicago 
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Alabama Compensation 
Rate Changes Filed 
PROPOSAL TO BE DISCUSSED 


Sixteen Changes Aggregate Increase of 
8 3/10% In Rate Level; Only 


Four Revisions Downward 


The revised compensation rates for Al 
abama have been filed with Insurance 
Commissioner Krank N. Julian by the 
National Council on Compensation In 
surance and a conference has been called 
by the Commissioner with the Associat 
ed Industries of Alabama which will give 
assoc-ation representatives an opportun 
ity to voice objections and the repre 
sentatives of the Council a chance to 
answer their questions. This hearing will 
probably be held after the Insurance 
Commissioners’ Convention at San An 
tonio, Texas, adjourns and will take place 
either at Birmingham or Montgomery. 

In the proposed rate revision there are 
sixteen changes averaging an increase 
of & 3/10%. Of the sixteen changes 
twelve represent increases while four 
represent decreases. The proposed rates 
follow and it will be noted that the 
change in mining rates is for metal 
mines, not coal mines. 


Proposed Rates 


Type ol Present Proposed 
Industry Rate Rate 

Distillation ......... o 6 SPANOS s aic.o Oe 
Metal Mining ........ | Or: 3.55 
Blast Furnaces........0...¢ Je | | nr 2.71 
Oe cS a or WA coe 4.63 
Cotton Sicinbancs ee Wen ade 53 
Logging and Lumbering. 3.40...... ¢ 3.65 
SW DROUS occas ska dScen Sere SANS hoses ies We 3.87 
Pianing Mills. <.ciscsoce 291.c.... 296 
Cooperage oes aie eine ae ate ? da 3.03 
Iron Foundries .. bt ae 1.70 
Pipe Mig jena 6405.0 hae to a 1.98 
Machine Shops ......... 25: » 26 
Cement Mfg. kG Gia PROS ele ee 
SOP DUES es LSSsi53 sc 20 
Carpentry (Private Res). 1.29...... 1.41 
Lumber Yards ........ i rr 1.41 


Insurance Commissioner Julian, in 
commenting upon the proposed rates of 
the National Council inea letter to the 
Manufacturers Association of Alabama, 
cited the findings of the Council to the 
effect that the combined loss ratio for 
1921, 1922 and 1923 was 64.2% as com- 
pared with the permissible loss ratio 
of 59.3%, and that the experience indi- 
cated an increase in the manual rate 
level for Alabama of 8.3% which could 
best be effected by a review of indus- 
trial class experience and a change in the 
rates on a_ specified class basis rather 
than all rates being increased 8.3%. 


E. H. O’CONNOR APPOINTED 


To Join Staff of United States Casualty 
in Accident and Health Department 
This Month 


I. H. O’Connor, assistant superintendent 
of the home office accident and health de 
partment of the Royal Indemnity, has re- 
signed his position, effective September 15, 
to become identified with the accident and 
health department of the United States 
Casualty. 

Mr. ©’Connor commenced his insurance 
experience in 1913 with the Metropolitan 
Life as a life underwriter under John R. 
Harris leaving that company in 1917 to 
join the army. He served overseas with 
the Virst Division, 16th Infantry, return 
ing in 1919 and joining the staff of the 
Massachusetts Bonding in its accident and 
health department in New York. 

In April, 1920, he was made manager 
of the accident and health department. in 
the Metropolitan department of the Royal 
and was appointed to his present position 
in August, 1923, in which in addition to 
his other duties he has been doing general 
agency development work. He is a 
ordham University man. 


W. G. Minner, vice-president and 
treasurer of John G. Hilliard, Inc., gen- 
eral agents of the Zurich General Ac- 
cident in New York, left last week for 
a month’s vacation at Saranac Inn, 
New York. 





B. E. Broome, 


Vice President 


Telephone Main 5245-6 





Dyobsa Agency Incorporated announces 
the opening of a Brooklyn Service Office 
on the ground floor at 144 Montague 
Street, Brooklyn, N. Y., representing com- 
panies of the better class writing Fidelity 
and Surety Bonds, Automobile, 
and Casualty Insurance. 


Business will be accepted from Brokers 


only and exceptional service will be 
rendered. 

A. S. Boyd, 

President 


W. D. McLoughlin, 


Secretary and Treasurer 


Burglary 


A. W. Sullivan, 


Vice President 


INCORPORATED 1921 
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It’s Not the Size, 
Nor the Location 








WO towns, each with a population of 

less than 1400, one in Maryland and 
one in Wyoming. In each there’s an F & D 
representative. 


Conditions in the two places are radically 
different, yet both F & D men are writing 
Fidelity and Surety business at the rate of 
$3.75 per capita per. annum. In other 
words, they will each write approximately 
$5,000 in Fidelity and Surety premiums this 
year. 


All of which would seem to prove that an 
agent’s possibilities for developing a satis- 
factory volume of Fidelity and Surety busi- 
ness do not depend upon the size, nor the 
location of his field of operations. 


FIDELITY AND DEPOSIT COMPANY 


Baltimore 


Fidelity and Surety Bonds 
and 
Burglary Insurance 


E. U. 828 


PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 


Baltimore, Md. 


If you are not already adequately represented in this territory I will 
be glad to have full information regarding an agency connection with 
your Company. 
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AN EXAMPLE of “INDEPENDENCE COMPLETE PROTECTION’ 


INDEPENDENCE IN 
ORIGINATES 4c me LTT 


COMBINATION 4 28 
AUTOMOBILE POLICY 



























LIABILITY 
PROPERTY DAMAGE 
COLLISION 
PLATE GLASS 














TABILITY 








INDEPENDENCE AGENTS are fortunate in being the first to be able to offer automobile 
owners absolutely complete protection in one policy that simplifies selling, reduces office detail 
and satisfies the policyholder 


THE INDEPENDENCE COMPANIES 


Home Offices—-PHILADELPHIA 
CHARLES H. HOLLAND, President 


Casualty Insurance * Surety Bonds 
Fire Insurance 


These Companies maintain Human Relations with their Agents, Brokers and Policyholders 
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“Weavers of NATIONAL Enterprise 


EXTILE mills represent the latest 
thought in factory operation because loss 
is brought down toa minimum. 

Loss of time is avoided by conveyers and 
many other mechanical devices, Special elab- 
orate processes prevent waste of material in 
the course of manufacture. Loss by fire is 
guarded against most carefully through 
elaborate sprinkler systems and other 


modern fire prevention devices. And, natue 
rally, financial loss in the event of fire is 
covered adequately by Insurance. 

The textile business is another of the 
threads of industry that are woven with 
the strengthening fibre of Insurance into 
the great fabric of National enterprise. And it 
is one more indication of the National scope 
of the Liverpool and London and Globe*. 


*Many great textile mills —large and small—are covered by policies of this 
company. L, & L. & G. agents are particularly active in the textile industry, 





























